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Sparks 


Feb. 22—the one day Washington 
means more than just more taxes. 
as + * 

American tourists spent about 

0 million in Canada last year, 
compared to $241 million in ’47. 
Canadians spent $112 million in 














the U. 8., against $152 million for 


‘the comparative period. 
* > * 


Plain Gas 


‘No more premium gas will be 
used in government trucks and 
cars, the Federal Bureau of Supply 
said last week. 
This move, said to be in line with 
man’s conservation order, is 
based on the conclusion that mod- 
‘ern stock cars are “designed for 
completely satisfactory operation” 
- regular grade. 
Still Paying 
_ Residents of 85 school districts 
and cities forked over more than 
$0 million last year for income 
taxes levied by these units, Munic- 
i Finance Officers Assn. reports. 
The biggest sums were Phila- 
“delphia, $28,500,000; Toledo, $6,000. 
900, and St. Louis (where the levy 
7 ‘ been in effect for about four 
i hs), $2,570,000. ; 



















) Pees Incomes 


' Average income of U. S. families 
in 1947 was $3,000, according to 
Census Bureau, which said it 

the highest figure reached up 
that time. One million of the 
on’s 37,000,000 families had in- 
' comes above $10,000, while 4,000,000 

made less than $1,000. 

About two of every three per- 
sons over 14 years old drew some 
_ income in '47, the bureau said, with 
‘the average for — paaae '$2,200 
and for om $1,000. 


Cream of the Crop 


Car rustlers, who broke into Ma- 
ple Chevrolet Sales Co., Greentown, 
Ind., moved two other cars aside 
to get a new 1949 four-door Chev- 
rolet sedan, a light gray—almost 
white. 

None of the other new or used 
cars in the building were taken. 
Don Maple, owner, believes the 
lighter colored car was selected 
since it would be easier to do a 
re-paint job on it to conceal its 
identity. 


* | 
| 


+ * 

Inventories Drop 

Total business inventories Dec. 31 | 
were $54 billion—off $1.4- billion 
from November, reports the Office 
of Business Economics. Decline 
was somewhat larger than the 
usual year-end decrease. Manufac- | 
turers’ inventories rose almost $600 
million, wholesalers’ stocks were off | 
about $200 million. Retailers’ hold- | 
ings fell $1.7 billion. 

Year-end durable-goods stores in- 
ventories were at the November 
level as a rise of about $125 mil-| 
lion in automotive stocks offset an | 
equal decline in building materials | 
and hardware inventories. 








Be NEWS . happened fast last 
week at Kaiser-Frazer, as fol- 
lows: 

1. New dealer discounts, ranging 
from 24 to 28 percent (up about 6 
Percent on various models), will be- 
come effective Apr. 1, placing K-F 
dealers on a competitive discount 
level with the rest of the industry. 
Between Feb. 24 and Apr. 1, the 
factory is making a $200 trading 
allowance to dealers on each new 


*. 
FECHNOLOGY DEPARTMENT 








K-F Ups Discounts 


Put at Competitive Level; New Model to Sell 
at $2,088; Republic Deal Cuts Costs 







At 106,838 Units; 
arch Peak Seen 


/ 3-Week Shutdown 
Announced by K-F; 
Harvester Is Hit 


By Bernie Thomas 
Associate Editor 

ROSPECTS that U.S. plants 

would substantially hike overall 
car and truck output last week 
failed to materialize, but indica- 
tions are still strong that half a 
million vehicles will be built in 
March. 


The nation’s plants have yet to 
produce as many as 500,000 cars 
and trucks in a postwar month. 
The nearest bid for the mark was 
488,897 units in March, 1948. 


Increased activity in many 
plants helped boost last week’s 
passenger-car assemblies to 81,503, 
but a labor dispute at Interna- 
tional held truck output to 25,335. 

Further affecting the past week’s 
effort was a parts shortage at Hud- 
son and continued four-day opera- 
tions at Kaiser-Frazer. 

K-F’s 3-week shutdown, starting 
today (Feb. 21), will not have too 
serious an effect on overall volume, 
inasmuch as K-F has been building 
only about 1,000 cars weekly this 
month. 

* ” * 


THUS, LAST week's: output of 
106,838 units was only slightly 
higher than the previous week’s 
accounting of 106,170, which in- 
cluded 79,439 cars and 26,731 trucks, 
according to Automotive News tabu- 
lations. 


All other car makers were ac- 
tive all last week, but Chrysler 
divisions struggled through sched- 
ules still restricted by change- 
over problems. 

Meanwhile, however, output re- 
ports from Chevrolet and Pontiac 
indicated that remaining change- 
over woes in these quarters, if any, 
have been relegated to minor con- 
sequence. 

Both those GM divisions sched- 
uled production of 1949 models last 
week at a postwar high level. At 

(Continued on Page 45, Col. 1) 


Production 


Automotive News Estimates 
U. 8S. Cars, Trucks 


107,117 
Last 


Prev. a ae 

Week Week Week 
For complete production totals 

by makes, see table, page 45. 


106,170 






car sold at retail, to correct exist- 
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48 Sales All-Time High 


By Mac Gordon 
Associate Editor 
OMBINED new-car and new- 
truck registrations in the U.S. 
set a new alltime record last year. 
A grand total of 4,526,126 new 
cars and trucks was recorded in 


Final Standings . . . 


| domestic sales during 1948, accord- 
| ing to final registration data com-|the old mark 


| piled by R. L. Polk 

The 1948 sum exceeds the 4,407,- 
268 motor vehicies sold in this 
country in 1929—the previous rec- 
ord year. 





1948 Car and Truck Registrations 


Cars 


Make 1947 Pos. 
640,700— 1 
532,646— 2 
313,118— 3 
246,115— 4 
206,411— 6 
209,552— 5 
180,078— 7 
102,128—10 
111,198— 8 
83,344—12 
55,571—14 


1948 Pos. 
1—709,609 


3-—347,174 


894— 


Total All Makes 
3,490,952 8,167,231 


Trucks 


Make 
Chev. 
Ford 
Intern’! 
Dodge 
Willys 
GMC 
Stude. 


1947 Pos. 
235,803—- 1 
186,414— 2 
113,151— 4 
126,736— 3 
49,819— 5 
49,187— 6 
41,861— 7 
13,086— 8 
12,911— 9 
10,475—11 
10,917—10 
4,893—13 
6,020——12 
4,255—15 


1948 Pos. 
1—302,219 
2—225,729 
38—125,208 
4—114,431 
5— 76,484 
6— 74,857 
7— 50,657 
8— 11,608 White 
9— 10,773 Reo 
10— 10,657 Diam. T. 
1l— 9,795 Mack 
12— 5,618 Divco 
13— 4,026 Federal 
14— 2,958 Brockway 
15— 2,770 Autocar 4,334—14 
16— 2,411 Crosley 
17i— 811 FWD 1,195—17 
18— 478 Kenworth 487—20 
jAs— 411 
20— 271 
21— 178 
22— 117 
23— 32 
— 2,690 





Prospects Fade for Relief 
From Regulation W 


By William Ullman 
Washington Correspondent 
YY ASeCTON, — Prospects for 
immediate modification of Reg- 
ulation W either by the Federal 
Reserve Board or Congress are not 
bright. The simple reason is that 
the regulation forms an important 
part of the “fear of inflation” pic- 
ture that is being strongly pro- 
jected by the national Administra- 
tion. 
To remove the regulation, or 
to change it in any way now 


Used-Car Gains 
Spotty at Best; 
Retail Still Dull 


By Jim White 

Associate Editor 
( NLY SCATTERED improve- 
ments in retail and wholesale 
used-car trading were found by 
Automotive News in a 10-city check- 
up of auction centers and lot oper- 
ators last week. Continued mild 
weather over most of the nation 
failed to bring a general gain in 
retail, while wholesale showed im- 
provements only in those metropol- 
itan areas where dealers are long 


ing inequalities in competitive dis- | accustomed to early spring buying. 


counts. 

2. A new five-year contract with 
Republic Steel, assuring K-F of 
additional automotive sheet steel 

(Continued on Page 10, Col, 4) 


In This Issue 


Registrations, Prices .......... 
Used-Car Auctions ....... 
Production by Makes 





This year, prices and volume 
are running far below averages 
for a corresponding period last 
year, the survey showed. 
Midwestern states, still locked in 

the grip of winter snows, reported 
trade conditions stagnant. Texas 
and Southwestern dealers called 
business slow and worsening. In 


Denver, 
(Continued on Page 43, Col. 1) 





1 i Ps 
volume and prices con | in 1948 by a substantial margin. 


would, in the opinion of Admin- 
istration leaders, be contrary to 
general administration policy. 
Meanwhile, however, Chairman 
Wright Patman of the House Small 
Business committee, called for im- 
mediate easing of installment buy- 
ing controls. 
7 a + 
HE SAID FRB governors “have 
carried the country too far to- 
ward deflation and depression,” and 
announced his committee would 
launch an immediate investigation 
of installment-buying curbs. 
However, the Patman commit- 
tee has no power to originate 
| legislation on credit control. 
|; One by one, representative Ad- 
| ministration men are going to Capi- 


| tol Hill, making addresses and giv- 
"(Continued | on } Page 42, Col. » 





accounting. 


The big factor in the breaking of 
was the alltime high 
registration last year of 1,035,174 
new trucks. New-car sales in 1948, 
totaling 3,490,952 units, trailed the 
1929 peak of 3,880,206 and also fell 
short of the 1941 number of 3,731,- 
166. 


* * + 


LAs YEAR’S vehicle registration 
record was established despite 
the fact that 1948 combined pro- 
duction in the U.S. was below the 
1929 alltime output mark. 


Over 730,000 U. S.-made cars 
and trucks were exported from 
this country in 1929, however, 
compared to less than 440,000 last 
year. This accounted for much of 
the difference in domestic sales 
between the two years. In addi- 
tion, only 527,057 new trucks were 
titled in 1929. 

Both car and truck registrations 
in 1948 were well ahead of the 1947 
totals. The 1947 combined total was 
4,046,363, including 3,167,231 cars 
and 879,132 trucks. 

+ > . 


O SURPRISE was the final re- 

sult showing Chevrolet perched 
comfortably on top of 1948 car and 
truck sales. 

In U.S. car sales, Chevrolet rang 
up 709,609, compared to 640,709 in 
iat. A six-week model c r 

runnerup Ford to decline to 
486,888 from 532,646 in 1947, 

Both Chevrolet and Ford boost- 
ed their truck registrations from 
1947 levels. The former maker's 
total went up from 235,808 to 302,- 
219 last year, Ford in- 
creased from 136,414 to 225,729. 

Plymouth and Buick clung to 
third and fourth car sales spots, 
respectively, although the latter's 
total dipped a bit. below its’ 1947 
_ * 


* * é 


THER CHANGES in the- car 
sales lineup last year included: 
Pontiac ousting Dodge from fifth 
place; Studebaker pacing the inde- 
pendents and juniping to eighth; 
Mercury ebbing” to ninth from 
eighth; Hudson rising from twelfth 
to tenth; Kaiser advancing from 
fourteenth to eleventh;’ Chrysler 
falling from eleventh to twelfth; 
Nash dropping from ninth to thir- 
teenth; DeSoto slipping from thir- 
teenth to fourteenth; Packard ris- 
ing from seventeenth to fifteenth; 
Cadillac sliding from fifteenth to 
sixteenth; Frazer increasing from 
sixteenth to seventeenth, and Cros- 
ley outstripping Willys for nine- 
teenth. 
Oldsmobile and Lincoln retained 
(Continued on on Page 6, 6, Col, 3) 





in Detroit included: 

1. Dodge President L. L. Colbert 
declared that the car sales market 
is at or near a turning point; that 
attitudes and manpower are the big 
dealer problems of 1949; that 
whether a dealer retails or whole- 
sales used cars depends on local 
competitive conditions. 

2. J. B. Wagstaff, DeSoto vice- 
president in charge of sales, told 
dealers that DeSoto hopes to do 
better on production in 1949 than 





Sai DeSoto, Plymou th 
Hopeful of Output Boost 


1% SEPARATE new-model previews, 
dealers were told last week to expect more 1949 car production if 
steel and labor conditions permit. Highspots of the three sessions held 


Dodge, DeSoto and Plymouth 


He urged dealers to get out and 
sell since it looks like times are 
changing. Prices will be up sore- 


3. Plymouth Sales Chief R. C 
Somerville asserted that, if present 
steel allotments are continued, the 
1948 average weekly output of 7,200 
Plymouths could be maintaine«a 
through 1949; doubted that mate- 

(Continued on Page 39, Col, 3) 
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But Company Is Confident. . . 


ORGANIZATION OF FORD MOTOR COMPANY 


[ sonno OF DIRECTORS 


HENRY FORD 


TANEST AR BREECH 
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HOW THE NEW FORD DIVISION FITS IN—This chart, the first official organization chart ever issued by the Ford 
rent company and indicates the position of the new Z 
cated, staff vice-presidents have functional supervision over those activities of the Ford division and of the other ope 
are related to their particular areas of responsibility. For example, J. R. 
ervision over the sales and advertising activities of the various divisions. 

licies, for developing sales promotion programs, for determining consumer preferences and poten- 
markets, and for evaluating roots of sales and service programs for all company products. Similarly, other staff vice-presidents exer- 


the functions of the 


su 
originating general sales plans and 
fal 


cise functional supervision. é 


New Ford Division Formed 
With Crusoe as Manager 


DEARBORN.—Henry Ford II, 
president of the Ford Motor Co., 
announced last week formation of 
the Ford division of the Ford Mo- 
tor Co. as a “further important 
step in the company’s decentral- 
ization plan.” 

Lewis D. Crusoe, who has been 








Walker Williams 


L. D. Crusoe 


serving as vice-president of finance 
of the company, was named vice- 
president and general manager of 
the new operating division. 


The new group, Ford explained, 
will be responsible for develop- 
ment, manuf and sale of 
Ford cars and trucks. All Ford 
assembly operations will be un- 
der the new division. 


M. L. Weismyer remains in 
charge of these operations as pro- 
duction manager of the Ford divi- 
sion. E. G. Ward will continue to 
be manager of all parts and acces- 
sories activities of the new Ford 
division. 

W. A. Williams, who has been 
Ford general sales manager, has 
been named sales manager of the 
division and will continue to direct 
all Ford car and truck sales activi- 
ties, including staff departments, 
and regional and district offices. 

This does not affect the status of 
J. R. Davis, Ford Motor Co.’s vice- 


TRUCK SHOW FEATURE—Created es 
have made a hit at truck shows throug 
body mounted 

@ cargo 


cially for displa 


ut the 
on a olet forward-control cutaway chassis and is shown here with 
of flowers and Pat Matheson and Kathieen Dor 


president in charge of sales and 
advertising. 


Crusoe is expected to name 
several staff members to the 
Ford division at a later date. He 
will continue to give general su- 
pervision to the financial and ac- 
counting departments of the Ford 
Motor Co. until a successor is 
selected to fill his position as 
head of finance of the company. 

In announcing the new division, 
Ford said: 

“For the past two years we have 
been planning and executing inter- 
nal organizational realignments 
based on a plan of decentralized 
operations to provide the company 
with better management and con- 
trol of its various divisions.” 


The Ford division will report to 
general management in the same 
manner as other operating divi- 
sions of that company such as Lin- 
coln-Mercury and General Produc- 
tion divisions, Ford pointed out. 


Staff officers of Ford Motor Co. 
will continue to exercise functional 
supervision over those activities of 
all divisions of the company which 
are related to their particular areas 
of responsibility, it was stated. 

“Our staff heads thereby will 
be relieved of much of the de- 
tailed operating problems,” Ford 
said. “This will allow them to 
concentrate on staff duties, such 
as formulating plans and objec- 
tives, establishing policies and 
developing company-wide prac- 
tices and procedure. 

“Our aim is that each division 
of the company ultimately will op- 
erate as an integrated business.” 

The new head of the Ford divi- 
sion, Crusoe, joined Ford Motor 
Co. in July, 1946, as a vice-presi- 
dent. 


country. The unusual unit has a piexi-glass 
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rd division in relation to other operating 


Davis, vice-president of sales and advertisin 
Among other things, Davis and his staff are responsible for 
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Production Threatened 
At Chicago Ford Plant 


CHICAGO.—A strike involv- 
ing Dealers Transport Co. and 
Local 718 of the AFL Teamsters 
union may cause a cut in pro- 
duction at the Ford plant here, 
Ford officials announced. 

There appeared little chance 
of a settlement at press time 
Thursday in the dispute, which 
has halted delivery of new cars 
and trucks to Chicago-area Ford 
dealers. 


Fighting 












By Mac Gordon 
Associate iuditor 
Two BIG auto makers urged 
Congress last week to retain 
curbs on unionizing of foremen in 
any new labor legislation. 


Serious threats to management 
efficiency could result if employers 
are compelled by law to recognize 
foremen’s unions, General Motors 
and Ford warned in statements 
submitted to the Senate Labor 
committee. 


The Taft-Hartley law allows 
foremen to be organized, but 
pointedly puts managements un- 
der no legal obligation to bar- 
gain with such unions as the 
Foremen’s Assn. of America, 
which held a contract with Ford 
through the war years. 

The Senate committee had ex- 
tended its schedule of hearings on 

| new labor bills to allow more busi- 
ness and labor groups to present 
their views. 
* * . 

RRBPORTS from Washington said 

that the FAA was carrying on 
extensive lobbying activities in an 
effort to nullify the Taft-Hartley 
restriction on its potency. 

The GM stand was outlined in a 
lengthy statement sent the com- 
mittee by Harry W. Anderson, per- 
sonnel vice-president, who envis- 
ioned higher costs of operation if 
foremen were unionized. 


The corporation, Anderson said, 
fears that with foremen’s unions 
the supervisors would be loyal 
either to the union or to man- 
agement. They could not operate 
in a dual capacity, he said. 

Cost increases would come about, 


Knetzer Home Sale Nets 


$15,000 for Creditors 

ST. LOUIS.—The Chicago home 
of Robert L. Knetzer, the Edwards- 
ville (Ill.) auto dealer with 1,800 


purposes, this truck is said to| creditors, has been sold for $15,000 


and the money transferred to trus- 
tees in his bankruptcy proceedings. 


Foreman Unions 


GM, Ford Warn Congress Costs Will Increase 
Unless Taft-Hartley Curb Is Kept 








Grand Jury to Open 
Tucker Probe Today 


CHICAGO.—Just when it ap- 
peared that a moratorium would 
reign for Tucker Corp. on the court 
front until March 3, the date set for 
the ‘dealer-stockholder trial before 
Judge Michael L. Igoe, announce- 
ment was made by U.S. District 
Attorney Otto Kerner jr. that he 
would open a federal grand jury in- 
vestigation of the company today 
(Feb. 21). 

Linked with this investigation, 
it is expected, will be findings of 
the Securities and Exchange 
Commission, which assigned a 
crew of men to work on Tucker 
books more than six months ago. 

It was reported that the grand 
jury will seek to determine whether 
there have been any violations of 
mail or SEC regulations by Tucker 
Corp. 

Tucker in Washington issued a 
statement declaring that “the hear- 
ing will provide a welcome oppor- 
tunity to explain our side of the 
story.” 

He repeated his former charges 
that the firm has been the target of 
attacks which have “destroyed con- 
fidence and put fear and timidity in 
the minds of stockholders.” He said 
he believed the grand jury investi- 
gation will clear the company and 
give it “the breath of life it needs.” 

Kerner’s announcement of the 
grand jury probe disclosed fur- 
ther that three subpoenas have 
been issued, with a dozen or more 
to follow. The investigation is 
expected to extend at least 30 
days and bring forth about 100 
witnesses. 

First to be served with subpoenas 
in Chicago were Mrs. Doris Jordan, 
secretary to Tucker, and James K. 
Coolidge, assistant secretary, who 
was instructed to present all 


the GM official said, because the 
corporation would be forced to set 
up a new layer of shop bosses with 
authority above that of the union- 
ized foremen. 

+ * + 

ILLIAM T. GOSSETT, legal 

vice-president of Ford, said 
that company’s experience with the 
FAA was “virtually all unhappy.” 
He said the union “relentlessly 
continued its efforts to drive a 
wedge between our foremen and 
other members of the management 

team.” 

Ford withdrew its recognition 
of the FAA following a foremen’s 
strike in 1947. Efforts by the FAA 
to regain its bargaining role at 
Ford have been unavailing. 

Gossett said that a foremen’s 
union was inevitably dependent on 
the union of rank-and-file workers 
and that discipline, therefore, broke 
down. In Ford’s case, he said, lead- 
ers of the FAA were wont to defy 
orders of plant superintendents. 


Tucker records and papers from 
Dec. 1, 1946, to last Jan. 31. 

U.S. marshals in Ypsilanti, Mich, 
served subpoenas on officers of the 
Ypsilanti Machine and Tool Co, 
owned in the name of Mrs. I. C, 
Holmes, mother of Tucker. 


Working with Kerner in handling 
the Department of Justice case are 
two of his Chicago assistants and 
two members of the Washington 
office. 


The Department of Justice in 
Washington and Kerner joined in 
stating that the grand jury investi- 
gation will cover activities of 
Tucker personally and operations 
of the corporation. 

* * * 


Tucker Dealer’s Suit Asks 


Plant Return Auto 

BUFFALO.—A Tucker outlet here, 
Buffalo Tucker Sales, Inc., which 
purchased one of the 38 cars manu- 
factured so far by Tucker Corp. in 
its Chicago plant, sued last week to 
get it back. The suit was filed in 
a Chicago federal court. 

Vance Smith, Buffalo Tucker at- 
torney, said his client had returned 
the car to the factory for repairs in 
December. He said the car cost 
$5,000 and that repeated efforts to 
have the factory return it have 
been fruitless. 


Harvester Plans 
Production Cut 
About March 1 


CHICAGO.—International Har. 
vester Co. has announced plans to 
cut production at its heavy-duty 
truck plant in Fort Wayne, Ind. 
and at its light truck plant in 
Springfield, O., effective about 
March 1, 


A company spokesman said the 
cutback of heavy-duty units would 
not be over 30 percent and added 
“we’re in hopes it won’t be that 
great.” The cutback at the Spring- 
field light truck plant will probably 
be about 10 percent, he said. 


The reductions were brought 
about, it was said, by the buyer's 
market in trucks. The spokesman 
called the move “part of a general 
trend” in the industry but said 
“perhaps we've gone a little bit far- 
ther than the rest.” 

The extent to which production 
will be cut hasn’t been definitely 
determined, it was emphasized, and 
receipt of export orders could alter 
the picture completely. 

The International plant at Fort 
Wayne employs about 5,600 work- 
ers, while the Springfield plant’s 
payroll numbers about 4,500, the 
company said. 

What effect the contemplated 
truck production cutbacks will have 
on the company’s engine-making 
plant at Indianapolis cannot be esti- 
mated until the reductions become 
effective, the company stated. 

Meanwhile, labor troubles at In- 
ternational’s Springfield (O.) plant 
precipitated a premature cutback 
in production when 1,300 assembly 
line workers were laid off Feb. 15 
as a result of what the company 
called a “deliberate slowdown” in 
the radiator department. 











35 YEARS A STUDEBAKER DEALER—H. H. Collier holds a plaque markin 
versary of Collier Studebaker Co., father and son dealership, 
Studebaker Corp. at the presentation ceremonies were Harry B. 


manager, and 


ockford, Ill. Representin 
O'Neil (left), regione’ 


- E. Brennan (right), district manager. Harold D. Collier, second from 


the right, looks on as his father gleams over the award. 


the 35th anni- 
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Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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WOULD like to say a few more} viously adds class to any conven- 


words about California and the 
NADA convention before I start 
on other subjects. Readers know 
that I have urged NADA to hold| 
its conventions at a permanent 
place. More dealers would take ad- 
vantage of it if it were held in 
some city near the center of popu- 
lation. I think a permanent loca- 
tion, also, would develop the ex- 
hibition so that it could eventually 
be a strong financial support to the 
association. 

Nevertheless, conventions in 
smaller cities are friendly affairs. 
This is particularly true in Cali- 
fornia. Most of the residents there 
have either come from the East, 
or their parents did. Many friends 
go to visit them. For that reason 
they are experienced entertainers 
and put themselves out to extend 
hospitality to visitors. 

Even the newspapers are more 
friendly. News of the convention 
occupied space at least equal to 
a full page each day in the local 
papers proceeding and during 
the convention. One of the papers 
put out a special edition, a copy 
of which was given to every dele- 
gate. 

While the people on the West 
Coast were complaining about the 
cold, I found the weather very en- 
joyable. It was my first visit. I was 
very much impressed with San 
Francisco as a city. I think it offers 
the tourist many unique and his- 
torical attractions comparable, but 
of course altogether different, as 
such cities as New Orleans and 
Montreal. I should add Charleston, 
8. C., to this category if I were to 


include smaller towns. 
* * ce 


Quality and Interest 
At All-Time High 


LL San Francisco residents, it 
-+% seemed to me, were alerted, in- 
cluding the cable car operators, to 
tell anyone who appeared to be a 
visitor about the unique charac- 
teristics of the town—a bay large 
enough to moor all the ships of our 
Navy; two of the longest bridges 
in the world; the largest park, 
Golden Gate, within the limits of 
any city. Then there are such in- 
stitutions as the Ferry terminal, 
Fisherman’s Wharf, China Town, 
Nob Hill, Twin Peaks, Sea Rocks 
and the Clift House, which are all 
unique. ; 
The convention, while not the 
largest on record, reached an all- 
time high in NADA history both 
from the standpoint of the quality 
of the program and the interest on 
the part of the delegates. 

There was a greater percent- 
age of women guests than ever 
before. The trend of wives at- 
tending business conventions is 
not exclusive with our trade. It 
is being encouraged at the con- 
ventions of most lines of endea- 
vor. I think it is healthy. While 
it might be difficult for a man 
to do justice both to his wife 
and to the program of the con- 
vention, still with the exclusive 
programs being provided for the 
ladies, I think no one suffers by 
the compromises that occasion- 
ally have to be made. 

Attendance of the ladies very ob- 
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tion. But their presence does more. 
Delegates are more prompt and 
regular in attending the meetings. 
Then it provides wives with a full- 
er appreciation of her husband’s 
business and a better understand- 
ing of its problems. I was sur- 
prised at the number of wives who 
told me that they read AUTOMOTIVE 
News regularly. To be sure they 
weren’t just being nice to me, I 
inquired as to specific subjects that 
have recently appeared. Their an- 
swers, God bless them, confirmed 
that they really and truly are cov- 
er-to-cover readers. 


* * * 


Most of Speakers 


Were Dealers 


‘WHE dealers from the West Coast 

and Mountain states attended 
en mass. The officers of most state 
associations throughout the nation 
were there. It did one good to see 
the oldtimers there. Billy Hughson, 
the original Ford dealer who is lo- 
cated 
course, honorary chairman of the 
convention. He was everywhere. 
John Van Benschoten, of Pough- 
keepsie, N. Y., as well as H. O. 


Koller of Reading, Pa., both who} 


went in business around the turn 
of the century, made the trip and 
enjoyed the entire program. These 
are the three oldest active dealers 
in the country. 

Many dealers were critical that 
the General Motors event in New 
York conflicted with the NADA 
convention. This, of course, pre- 
vented many GM dealers, particu- 
larly Chevrolet, from attending. 
While the conflict is to be regret- 
ted, still I don’t believe it was in- 
tentional on either party. Such 
events have to be arranged a year 
in advance, and even then only 


certain dates are available. Origin- | 


ally, the NADA convention was 
held in conjunction with the Chi-| 
cago automobile show—an arrange- 
ment which I hope can be carried | 
out in the future. 

Many dealers did not like the 
fact that one manufacturer was 
given the NADA rostrum to ex- 
ploit a controversial question. 
Most dealers are against govern- 
ment regulations, but some felt 
that the return to free competi- 
tion in the finance field would 
give all the advantage to new 
cars, making it more difficult to 
move used cars. 

The great majority of ‘speakers 
were dealers, and they gave a fine 
account of themselves. Verne Orr, 

an ex-Chrysler vice-president and 
now, as he was originally, a dealer | 
with a Chrysler contract in Pasa- 
dena, Calif., gave a stirring ad- 
dress on the subject of “Don’t | 
Fence Me In.” It covered both em- 
ploye and public relations in a 
manner in which I will want to 
comment on in some future column. | 
mn - + 


Citing Los Angeles 


For Auto Output 


Wusn I arrived in Los Angeles 
after the NADA convention, I 
was ushered to my room in a hotel 
at 9:30 in the morning, and didn’t | 
have to bargain with a hotel clerk | 
about the rate of my room. That} 
was a pleasant experience I have} 
not enjoyed since the war started. | 
Three of my friends took me out} 
to show me this most rapidly grow- 
ing spot in the United States. 

I always knew that Los Angeles 
county was the world’s largest in 
motion-picture production. It also} 
holds the record on petroleum re- 
fining and airplane manufacture. 
Few of us in this trade realize, 
however, that in automobile assem- 
bly it leads every other county in 
the nation. 

During my journey many dealers 
entreated me to start discussions 
on particularly vexing problems 
that exist in the trade right now. 
With their help, I will do so in 


in San Francisco, was, of | 
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Buffalo Show Planned 


In Fall or Early ’50 


BUFFALO.—Plans are under- 
way for an automobile show here 
in the fall or early next year un- 
der sponsorship of the Buffalo 
Automotive Trade Assn., it was 
reported last week, The last 
show to be held in Buffalo was 
prior to the war. 

The association is reported to 
have considered holding a show 
early this year but dropped the 
idea because of the varying 
dates 1949 models were intro- 
duced. 


wage and hour bill to remove ex- 
emptions from many retail auto- 
mobile dealers was presented to 
the House Education and Labor 
committee last week by Chairman 
William Mallon ot the NADA’s 
Public Affairs committee. 
Hearings on the bill have closed. 








New } Dealer Officers 





AT THE HELM IN OMAHA—Here are the 1949 officers of the Omaha New Car Dealers 
Assn. Left to right: Art Miller, Miller Pontiac Co., president; S$. A. Mann, John Opitz 
Chevrolet Co., secretary and treasurer; Morton Ehrenreich, Morton Studebaker Motors, direc- 
tor: — Scott, Scott-Nash Co., director, and Homer Smith, H. P. Smith Ford Motors, 
vice-president. 





| 


}ers to attend. 


| tive times, he is urging each mem- | 





columns to immediately follow. 





BUCKEYE STATE DEALERS—New officers of the Mahoning (O.) Coun 


Automobile Dealers 
Assn. are (left to right) H. E. Johnson 
tiac), president; D. A. Heindel (Oldsmobile), second vice-president, and M. H. Ohi (Nash), 
secretary-treasurer. Elected directors of the association were E. D. Hopper (Buick), William 
Dunn (Studebaker), L. F. Donnell (Ford-Mercury), E. J. Davis (Chevrolet) and A. R. 
Marino (Hudson). 


CONGRATULATIONS ARE IN ORDER—George W. Timkey (second from left), new presi- 
dent of the reorganized Automobile Dealers Assn. of Lockport, N. Y., is congratulated by 
Arthur Mullane, retiring president. New officers of the group are (left to right) Bradford 
L. Sherwood, vice-president; Timkey; A. D. Pelunis, treasurer; Ralph R. Knapp, director; 
een and Francis Pusateri, secretary. Another director, Howard Tothill, does not appear 
in the picture. 


300 Expected | 
For Maryland | 
Parley Feb. 23 


BALTIMORE. (UTPS) — The 
Automobile Trade Assn. of Mary- | 
land will hold its annual meeting 
at the Sheraton Belvedere hotel 
here Feb. 23. 

Frank J. Marsden, chairman of | 
the committee in charge of ar-| 
rangements, expects about 300 deal- | 


mile race. . 


committee. . . 


> meget. . + < 

Stressing the importance of the 
association to dealers in competi- | 
year. 





ber in the state to come and bring | 
key men from his organization. | 

The program of activities for the 
meeting includes luncheon, busi- | 
ness meeting, cocktail hour, ban- 
quet, entertainment and prominent 
speakers. 

Ralph Lee of General Motors will | 
speak at the luncheon and Father | 
John Martin of St. Vincent’s will | 
give a talk after the banquet. | 


Pete Wemhoff 


in to see the car.”... 





(Dodge), first vice-president; A. J. Campana (Pon- | 





On the House .. . 


An Oldsmobile Futuramic 88 will set the pace for this year’s 500- 
. . Carl Marker, National Used Car Dealers Assn. presi- 
dent, will address the annual convention of the Tennessee Automotive 
Assn. next October. ... 
Castles and J. H. Cavanaugh to its Public Affairs 


It was Chrysler Corp. week in Detroit last 
week, with Dodge, DeSoto and Plymouth stag- 
ing their dealer previews. . 
sidelights on the affairs: Dodge President Tex 
Colbert said dealers are still crying for 1948 
Dodge 
noting that his dealers were crying for new 
cars last year, hoped they won’t change this 
. . » DeSoto Head C. E. Bleicher told his 
dealers: “Both you and the new DeSoto are on 
display; take care of the public when they come 


As a hedge against one supplier strike tying up the whole corpora- 
tion, Chrysler has divided up its body work for the 1949 models. 
Thus, Briggs is devoting itself to building bodies only for Plymouth, 
plus some stampings for the other divisions. Most of the stampings 
for the other divisions are being made by Budd, Murray and others. 






NADA Fights Move 
To Kill Exemptions 


WASHINGTON.—Strong protest 
| against a proposal in the pending 


Just when it will be reported to 
the floor is in doubt at the moment 
since there is bitter opposition to 
parts of the bill in committee both 
among Democrats and Republicans. 


Some leaders think the final 
bill as passed in the Senate will 
contain little more than the 40- 
hour week and 175-cent-per-hour 
minimum wage. These provisions, 
it is generally conceded, will be 
applied to all who come under 
the measure. 

Pertinent sections of the NADA 
statement to the House committee 
follow: 

Primarily, the purpose of this 
statement is to voice opposition 
particularly to Section 13(a) of H.R. 
2033, which would have the effect 
of narrowly restricting the retail 
and service establishment exemp- 
tion presently in the Fair Labor 
Standards Act. 

Under the present law, a typi- 
cal retail automobile dealer is 
exempt by the retail or service 
establishment exemption. Under 
Section 13(a), as contained in 
H.R. 2038, however, the following 
conditions must be met in order 
for the exemption to apply: 

1. The employer must not have 
more than four retail or service 
establishments. 

2. He must not do a total annual 
volume of business in excess of 
one-half million dollars. 

3. Seventy-five percent of his 
sales and services must be to pri- 
vate individuals for personal or 
family consumption, or to farmers, 
or must be of goods and services 
not differing materially from goods 
or services normally sold or ren- 
dered for personal or family con- 
sumption. 

These several conditions have no 
relevancy whatsoever to the ques- 
tion of the need for an exemption 
for the automobile dealers. 


Because of the nature of the 
services which the automobile deal- 
er renders, he is required, in most 


communities, to offer such services 
(Continued on Page 38, Col. 1) 


Dealers to Open 
Show March 26 


In Schenectady 


SCHENECTADY, N. Y.—Eastern 
New York’s first postwar automo- 
tive show will be staged in the 
State armory here March 26-April 2, 
it was announced by the Schenec- 
tady Automobile Dealers Assn., 
which is sponsoring the show. 
Association officials said the show 
was being staged for the benefit of 
Explorer Post No. 38, Boy Scouts 
of America. Exhibits will include 
“1949 models alongside the earliest 
models available,” it was announced. 
It was also revealed that on the 
opening day of the show the Sche- 
nectady Union-Star would publish 
a special automotive show feature 
section. 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 

and dealers in motor vehicles, perts and accessories. | 2. A fair profit to 
. M the dealer on every used vehicle accepted in partial payment for a new 
A A car or truck. 9 3, Every doliar of gasoline tax collected by state or federal 
L governments applied to the building and maintenance of highways. 4 4. The 
£ e_ elimination of governmental and bureaucratic controls over this industry. 
R R 4 5. A return to the precepts of independence and the rewards of applied 

energy and ability, which made America and gave more of her citizens 

NEWS more of the better things of life than anywhere else in the world. 


Worried About Selling? 
Selling's Your Job 


T ISN’T too often that we find ourselves in agreement 

with a Truman economist, but we think Leon Keyserling, 
vice-chairman of the President’s Council of Economic Ad- 
visers, had a good point in his report the other day. 


Keyserling warned of the danger of “sensational magnifi- 
cation of a few soft spots in the economy.” 


This has an application to the auto industry, aside from 
the fact that it is downright silly to undermine the confi- 
dence of the people. 


Recently, we have noted a tendency of some publications 
to report with apparent glee that some makes of cars are 
in a buyer’s market, and some even hint that the makes 
involved may not be long for this world. : 
* 


* * 


It is true that people are no longer begging dealers for 

*some makes of cars, but that is nothing to fret about. It 

isn’t disreputable to have to sell cars. It’s normal. It’s 
natural. That is how the industry grew to greatness. 


We suspect that this tendency to gloat over soft spots is 
a normal reaction, too. People have had to stand in line 
so long that it is a pleasure for them to see the auto 
dealers have to get out and work. 


This feeling may make selling a little harder at times, 
but it is by no means an insurmountable problem. As a 
matter of fact, a smart salesman makes capital of such 


hurdles. It is surprising how readily most people respond | 


to a little friendliness. 


* * * 


There are many dealers, too, who are inclined to take a 


dark view of auto prospects this year. And this before we |_ 


have seen any real selling in the industry. 


The selling end of this business has barely had a chance 
to flex a muscle yet. And it may take a little time to tone 
up those selling muscles. 


But, basically, there is no reason why 1949 should not 
be one of the best automotive years in history, if dealers 
and factories really work at it. 
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in General 
Motors automotive products, I as- 
sume, was furnished with a copy 
of the report titled, “Profits, Prices 
and Products,” which covered com- 

pletely and with 


EVERY DEALER 


MOST simple graphs the 
VALUABLE statements made 
| REFERENCE by M. E. Coyle, 


executive vice- 
president of that corporation, be- 
fore a joint committee in Wash- 
ington late in December (AuToMo- 
tive News, 12/27/48, page one). It 





was a little heavy for study during 
the holiday season, and my guess 
is that a good many of you who 
did receive it after a scant perusal, 
tucked it away, as I did, for fu- 
ture reference. To those of you 
who did, let me suggest you dig it 
out and give it some careful study 
and, to non-GM dealers, let me 
suggest you write Mr. Coyle, in 
care of the corporation at Detroit, 
asking for a copy which I feel sure 
they will gladly mail you if they 
are still available. In my book, it 
is one of the most valuable ref- 
erence manuals any dealer can add 
to his reference library and will 
help you answer many of the ques- 
tions which are being aimed with 
alarming volume at our industry. 
For example: Here is Mr. Coyle’s 
answer to one which I will wager 
you have been asked by more than 
one prospect since the first of the 


year: 


* * 4 


“Some people have made the 
statement that the automobile in- 
dustry is pricing itself out of the 
market. The implication is that 
automobile prices have gone up at 
a faster rate than the incomes of 
people who buy cars. The opposite 
is true. More people can afford to 
buy new cars now than before the 
war in spite of the rise in new car 
prices and living costs. 


“This is due to the fact that 
the number of families has in- 
creased by over 10 percent and 
the average disposable income 
per family by 1948 had increased 
about 85 percent over prewar, 
which was greater than the in- 
crease in the cost-of-living index 
of the prices of low price cars. 
This improvement in family in- 
come was mainly the result of 
increased wages. Employment 
was about 18 percent above 1941. 

+. « + 

“IN ADDITION to this, the in- 
come distribution has changed and 
family units at the middle and at 
the lower end of the income dis- 
tribution are now receiving a larg- 
er share of the total income than 
before the war. This has enabled 
a larger proportion of families to 
become potential new-car buyers. 
Incomes of some segments of the 
population have increased much 
more than the average. 

“For example, the incomes of 
independent business men and 
farmers are considerably greater 
than before the war. In 1939, 
when farm prices were low, it 


The Increase in Price of a Chevrolet Since 
1941 Compared With Price Increases 
for Certain Important Cost of Living Items 
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took cash receipts from the sale 
of eight beef steers to buy a 
Chevrolet. Today the same num- 
ber of steers would bring the 
price of two Chevrolets. 

“After consideration of all of the | 
foregoing, it is reasonable to esti-| 
mate that the number of people | 
who are able to purchase new cars| 
has increased as much as one-third 
over prewar.” 
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used, if you so request. 


Best Wishes 


Congratulations on the largest 
regular issue of Automotive News 
(Feb. 14) in your 24 years of ren- 
dering a real informative and con- 
structive service to dealers. 

As an association manager, I was 
one of the first subscribers to 
Automotive News. Best wishes for 
continued growth and success.— 
JoHN E. Raine, manager, Automo- 
tive Trade Assn. of Virginia, Rich- 
mond. 


Letdown 


This being the sad season, I won- 
der if what so far is a letdown 
from the postwar boom is not add- 
ing unnecessary woes to our wor- 
ries. Dealers always find this a 
slack season, normally, and that 
condition—normalcy—is what busi- 
ness men with level outlooks want. 


What makes me wonder the most 
is how much of the drag in buying | 
now that is attributed to new and 
used-car prices, can actually be 
traced to the weather. 


Many buyers, naturally not all 
of them, find it easy to blame 
prices in the Northern belt, I be-| 
lieve. It is my further conviction 
that when it moderates (I address 
this to some of my Southern and 
Western friends, too), those pros- 
pective buyers who feel that they 
eannot afford a car will be right 
there with the down payment. 


The sun does a lot of things. In 
addition to melting the snow, I ex- 


convictions that “I can’t afford one 
at these prices.¥—-J. K., Chicago. 


In the Right Place? 


As if enough hadn’t already been 
written about women, I’ve got a} 
question about where they stand/| 
in the common practice of adver-' 





‘Constructive . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 
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No attention is given to unsigned 





tising service, accessories, overhaul 
jobs, etc., on the sports pages. 

We used to call her “the little 
woman” until we woke up to her 
power over bank deposits, invest- 
ments and her influence over the 
make, style, color and price of a 
new, or used car. 

Maybe we are making a mistake 
in placing our sales appeals in cer- 
tain classifications in the sports 
sections exclusively. 

I don’t mean that they necessar- 
ily have to be on the society or 
women’s pages, but have a hunch 
that, further up in the daily paper, 
they might more readily attract 
the Mrs., who in turn, would say 
to the Mr.: “Dealer Doolittle will 
fix that trouble we’re having. You 
had better take the car over there 
tomorrow.” The Mr. will. — Ap- 
MINDED, Detroit. 


Coming Events 


FEBRUARY 

Feb, 23—Baltimore (Sheraton-Belvedere ho- 
tel). Annual meeting, Automobile Trade 
Assn, of Maryland. 

MARCH 

March 8—Brooklyn, N. ¥. (Hotel Granada). 
Annual meeting, Brooklyn and Long 
Island Automobile Dealers Assn, 





March 17-27—Geneva, Switzerland, Inter- 
national Automobile Salon. 
18—Omaha (Fontenelle hotel). An- 


nual meeting, Nebraska New Car Dealers 
Assn, 

March 25-26 — Chehalis-Centralia, Wash. 
Annual convention, Washington State Au- 
tomobile Dealers Assn. 

March 25-28—Toronte (King Edward ho- 
tel). Annual convention, Canadian Auto- 
motive Wholesalers Assn. 

March 29- Apr. 1—Toronte (Nationaj Ex- 
hibition grounds), Canadian automotive 
service show. 

APRIL 


Apr, 7-10—Dallas (Fair park). Seventh 
annual Southwest Automotive Show. 

Apr. 28—New York (Hotel Roosevelt). 7th 
annual luncheon, Metropolitan Council of 
Automobile Old Timers, 
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Get More Ford Service Business 6 Jie 


It’s only natural that Ford owners like to have their service 
work done where Genuine Ford Parts are sold—because 
they’re right for Fords...made right to fit right and last 
longer. Save your customers time and money, and build your 


service business with Genuine Ford Parts. Order from your 
nearest Ford Dealer or Ford Parts Distributor. 















Genuine Ford Connecting Rod 
and Main Bearing Liners 


Made Right . . . Priced Right! 


Genuine Ford Connecting Rod and Main Bearing Liners are 
designed under strict quality control to give maximum per- 
formance in all applications. Special bearing alloys are used 
and rigidly tested for resistance to fatigue, corrosion and 
wear. All undersize bearings have a uniform thickness of 
bearing metal, the variation in size being accomplished by 
varying the thickness of the steel. For full economy and per- 
formance with longer bearing life—be sure to use Genuine 


Ford Connecting Rod and Main Bearing Liners. 


Genuine Ford Parts... 


FORD MOTOR COMPANY 
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Bring service customers in right off the street with this 
nationally famous Genuine Ford Parts Sign. It tells the 






town that you have what it takes to keep Fords running 






right. For full information on how you may qualify to put 






this great business builder to work for you, see your Ford 





Dealer or Parts Distributor. 

















ST. LOUIS.—Elimination of Reg- 
ulation W is favored 3% to 1 by 
members of the Missouri Automo- 
bile Dealers Assn., according to a 
survey conducted by the organiza- 
tion last month. 

The association has completed 
a final tabulation of answers to 
a questionnaire sent all mem- 
bers. A total of 472 returned the 
questionnaire, officials said. 

The first question asked was: 
“Has revised Regulation W_ re- 
moved any of your potential cus- 
tomers from the market?” Answers 
were given for both new cars and 
used cars. 

Under new cars, 398 dealers an- 
swered “Yes,” while 60 said “No” 
and 14 failed to answer. For used 
cars, the replies were 415 “Yes,” 
43 “No” and 14 failed to reply. 

Asked whether they favored 
elimination of the regulation, 350 
dealers in new cars replied affir- 
matively, 101 answered negatively 
and 21 had no reply. For used 
cars, the margin was 337 ayes to 
108 nays, with 32 “no comments.” 

Most dealers favored 24 months 
for paying off new cars, with 18 
months allowed for used cars. 

When asked to indicate the num- 
ber of months they believed best 


Marketing Key 
To Prosperity, 


Mason Asserts 


GRAND RAPIDS, Mich.—George 
W. Mason, president and chairman 
of Nash-Kelvinator Corp., said last 
week the outlook is “unusually 
bright” for business if aggressive 
action is taken to meet current 
trends. 

Addressing the annual meeting of 
the Grand Rapids chamber of com- 
merce, Mason said that greater at- 
tention should be given to the re- 
building of sales manpower, realistic 
market appraisal, sound research 
and product design programs and 
the increasing capital requirements 
for doing business today. 

He urged that industry take a 
closer look at financial statements, 
especially with respect to inflated 
inventory values and facilities 
which may in part be obsolete. 

“There is no need to be gloomy 
about the future,” Mason said. “I 
think it will be unusually bright. 
But most of us have the feeling 
we are traveling at high speed over 
a road with many hazards, and we 
must take steps now if we are to 
protect and continue the growth 
and progress we are making.” 

He declared that future business 
prosperity hinges largely on a sound 
knowledge of what people need and 
what they are willing and able to 
buy. He urged a new appraisal of 
markets, and called for recognition 
of the fact that “yesterday’s pro- 
duction methods are too expensive 
and too slow for the competitive 
years ahead”. 

“Sales organizations in general 
have grown soft as the result of 
the sellers’ market,” Mason as- 
serted. “There are a lot of people 
in sales today who never had to 
sell anything! Many salesmen were 
still in school the last time we had 
a tough buyers’ market that re- 
quired real salesmanship.” 





Missouri Doesn’t Want It 


Survey on Regulation W Shows Dealers 
Favor Elimination 3% to 1 
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for length of contract, 354 dealers 
in new cars selected 24 months. 

Answering the same question for 
used cars, 236 dealers favored 18 

months, while 129 thought 24 
months should be the minimum. 

Other answers to this question 
varied from 12 to 36 months, 
while a few dealers thought the 
length of contract should be de- 
termined by the model or the list 
price. 

This latter- opinion was not 
shared by many, as was indicated 
by answers to the question, “If 
length of contract should be ex- 
tended, do you believe it should 
apply to all cars regardless of sale 
price?” 

For new cars, MADA members 
answered affirmatively 391 to 64, 
with 17 not answering. The used 
car score was 289 to 145, with 38 
not answering. 

Members who voted “no” on this 
question were polled on what price 
“breaking point” they favored. The 
most popular “breaking point” 
price for new cars was $2,000. Sev- 
enteen dealers voted for this figure 
while eight favored $1,500, and 11 
thought it should be $2,500. 

The most popular figure for 
used cars was $1,000, which gar- 
nered 50 votes. Sixteen members 
thought the used-car “breaking 
point” should be $1,500, while 12 
favored $500. Eight members 
thought the point should be va- 
ried as to models. 

On the question of what the min- 
imum monthly payment should be, 

the members were pretty well di- 
vided. For new cars, 112 believed 
$50 was the best figure, while 40 
voted in favor of $60. The remain- 
ing votes were split among figures 
ranging from $10 to $100, but no 
one price could enlist more than 
13 supporters. 

For used cars, 50 members 
thought the minimum monthly pay- 
ment should be $50, while 43 voted 
in favor of a $25 minimum. Equal 
monthly payments, determined by 
the length of the contract, were 
favored by 81 members. 

The association announced that 
the tabulation would be forwarded 
to the NADA “for consideration in 
the current effort to repeal or mod- 
ify” Regulation W. 


Ala. Directors 
Meet Feb. 24 


MONTGOMERY, Ala.—Directors 
of the Automobile Dealers Assn. 
of Alabama, Inc., will meet for 
their regular quarterly session at 
the Cruce-Crawford Mfg. Co. farm 
near Calera, Ala., Feb. 24, Execu- 
tive Vice-President Frank Broad- 
way has announced. 

Broadway said legislative mat- 
ters would be discussed in antici- 
pation of the opening of the bien- 
nial session of the Alabama legis- 
lature here in May. 

The executive committee, com- 
posed of association officers, will 
meet at 10 a.m. preceding the di- 
rectors’ meeting at 11 am. W.'S. 
Brewbaker is president; Don H. 
Maring, George W. Cox and Rush 
Stallings, vice-presidents, and M. S. 
Williams, secretary-treasurer. 


NEW PONTIAC DEALERSHIP IN MINNESOTA—Among Pontiac's most recently signed Feel 


ers is Ray Christensen (center), of Christensen Motor Co., Marshall. 
left), assistant Minneapolis zone manager, and T: O. Sanden, 


ratulated by J. T. Omtvedt 
istri:t manager who signed Christensen. 


He is shown being con- 















INTERNATIONAL AUTO SHOW-—Shiny, new foreign-made cars pick up the reflection of 


hundreds of fights durin 


the press preview of the first International Automobile Show in 


New York. Scores of different car and motorcycle models by three dozen European manu- 
facturers were on exhibit. Great Britain, France, Italy, Hungary and Czechoslovakia were 


represented at the exposition, which drew about 60, 


persons. (Acme photo.) 


"48 Car, Truck Sales Set 
All-Time Record 


(Continued from Page 1) 


seventh and eighteenth places, re- 
spectively. 

Austin’s 8,610 U.S. sales last 
year headed up makes not regis- 
tered in 1947 compilations. In the 
1948 miscellaneous car classifica- 
tion were 7,146 units, mainly as- 
sorted foreign makes, compared 
to only 894 in the previous year. 

Ford of Britain registered 3,223 
Anglia and Prefect models in this 
country last year, while Playboy 
gales totaled 61 and Tucker brought 
up the rear with three. 

* * ~*~ 

ENERAL MOTORS led 1948 car 

¥ sales by maker groups, as ex- 
pected. The five GM car divisions 
registered 1,418,220 cars last year, 
compared to 1,326,692 in 1947. 

Chrysler Corp.’s four divisions 
were second in bcth years, with a 
1948 total of 748,866 and a 1947 sum 
of 689,507. 

Combined car sales of the inde- 
pendents surpassed the total reg- 
istrations of Ford’s three makes 
in 1948—the independents pooling 
668,828 against Ford-Lincoln-Mer- 
cury’s 657,038. During 1947, the 
Ford make total was 667,925 and 
that of the independents, 483,107. 

A comparison of 1948 and 1947 
new-car sales by price groups is as 

follows (1948 figure first): low-price 
group, 1,744,291 and 1,644,157; lower- 
medium price, 1,174,348 and 1,043,- 
829; uppermedium price, 506,698 
and 427,534; high-price, 65,615 and 
51,711. 

Here is a comparison of 1948 and 
1947 car sales by cylinder categories 
(1948 total first): four-cylinder, 
62,841 and 40,228; six-cylinder, 2,- 
131,828 and 1,964,701; eight-cylinder, 
1,290,665 and 1,138,221; twelve-cylin- 
der, 5,618 and 24,081. 

* os + 
‘THE HIGHEST car sales month 

of 1948 was April, when 330,555 
passenger units were titled. The 
best 1947 month was December, 
with 312,263. 

There were five months during 
1948 in which car sales passed the 
300,000 month — March, April, Au- 
gust, November and December. De- 
cember was the only 1947 month to 
exceed 300,000 car sales. 

Passenger-car sales of 3,490,952 
last year compared to 3,880,206 in 
1929; 3,731,166 in 1941; 3,483,752 in 
1937, and 3,415,905 in 1940. 

Truck sales last year of 1,035,174 


Warn Ky. Dealers 


On Glass Law 


LOUISVILLE.—Failure to indi- 
cate on the bill of sale the type of 
safety glass used in new cars sold 
in Kentucky will result in the state 
refusing to issue licenses for the 
cars, the Kentucky Automobile 
Dealers Assn. warns. 

A state law which went into ef- 
fect Jan. 1, requires notation on the 
bill of sale of the type of safety 
glass used in windshield, doors and 
windows of new cars. 





William Ullman, Washington correspon- 
dent, keeps Automotive News readers up 
to date on political and economic trends in 
the nation’s capital every week. 


units compared to 879,132 in 1947; 
640,697 in 1941; 625,249 in 1946, and 
618,249 in 1937. 
*” + * 
FTER Chevrolet and Ford in 
1948 truck sales came a shift in 
positions. International unseated 
Dodge from third spot, with the 
former hiking its sales to 125,203 
while the latter decreased to 114,431. 
Willys Jeeps and trucks main- 
tained fifth for that maker, while 
GMC clung to sixth and Studebaker 
to seventh. All three of these con- 
cerns showed sales increases. 


Exclusive heavy-duty builders 
followed, with many suffering 
sales dropoffs. White and Reo 
both sustained cutbacks but held 
eighth and ninth, respectively. 

Diamond T showed a slight rise 
and elevated itself to tenth, de- 
pressing Mack, unable to continue 
its 1947 pace, to eleventh. Divco 
boosted sales and rose to twelfth, 
swapping berths with Federal, 
whose total fell off. 

Brockway hoisted itself from fif- 
teenth to fourteenth despite a sales 

dip, edging out fifteenth-place Auto- 
car. Crosley initiated truck output 
duriing 1948 and ended up the year 
on the sixteenth rung. 

FWD held seventeenth; Kenworth 
moved up from twentieth to eight- 
eenth; Sterling declined from 
eighteenth to nineteenth, Ward La- 
France from nineteenth to twen- 
tieth; Oshkosh retained twenty- 
first; Hudson slumped from six- 
teenth to twenty-second, and Nash 
ended up in twenty-third with 32 
truck sales. 

+ ~ + 

TOTAL of 2,690 miscellaneous- 
-* grouped trucks was registered 
in 1948, compared to 3,724 in 1947. 

A breakdown of 1948 truck sales 
by gross vehicle weight classifica- 
tions follows: 

5,000 pounds or less, 379,674; 5,001 
to 10,000 pounds, 223,065; 10,001 to 
14,000 pounds, 156,954; 14,001 to 
16,000 pounds, 173,102; 16,001 to 
19,500 pounds, 49,264; 19,501 to 26,000 
pounds, 35,107; 26,001 pounds and 
over, 18,008. 





Smith Is N smed 
President of 


Keller Motors 


HUNTSVILLE, Ala.—H. Christa 
Smith, a director of Keller Motors 
Corp. for more than a year, has 
been elected president of the com- 
pany, it was announced here iast 
week following a meeting of the 
board of directors. 

Smith succeeds George D. Keller, 
who was appointed chairman of 
the board. 

Coming from a family of ma- 

chine tool builders, Smith brings 
to Keller Motors more than 15 
years of experience in the design- 
ing and engineering of automotive, 
electrical and household appliance 
equipment. 
Smith, who was formerly asso- 
ciated with the Federal Machine & 
Welder Co. and the Warren City 
Mfg. Co., and is also the owner of 
Henry F. Smith & Son, a Cincin- 
nati engineering and distribution 
company for a number of machine 
tool and industrial equipment man- 
ufacturers, will make his headquar- 
ters in Huntsville. 


The executive moves that result- 
ed in the promotions of Smith and 
Keller were described as the na- 
tural consequence of the constant- 
ly increasing activities and multi- 
plying managerial responsibilities 
of Keller Motors. The company is 
currently engaged in building sev- 
eral show and demonstrating cars, 
preparatory to embarking on an 
enlarged program of actual factory 
production. Keller Motors now re- 
ports that it has in excess of 1,400 
dealers throughout the world. 


Accessory Show 


Draws 9,000 


NEW YORK.—The Automotive 
Accessories Manufacturers of Amer- 
ica reports more than 9,000 buyers 
and trade representatives attended 
the 22nd annual AAMA exposition 
held in the Grand Central palace, 
New York, Feb. 7-11. 

Covering three full floors of the 
Grand Central palace were 555 
booths. It was agreed to hold future 
accessories shows in New York, 


OK with Nash 
Lets Indiana Dealers Add 


Pay Tax to Prices 


INDIANAPOLIS.—It is optional 
with Nash dealers in Indiana 
whether to add the Indiana gross 
income tax or its equivalent to their 
new-car delivered prices, according 
to the Automobile Dealers Assn. of 
Indiana. 

At the association’s annual con- 
vention last month, the members 
unanimously adopted a _ resolution 
urging manufacturers to permit 
them to add the state’s gross in- 
come tax to the sales price of new 
cars, 

Copies of the resolution were sent 
to manufacturers, the ADAI re- 
ports, but Nash was the only com- 
pany which had replied at the latest 
report. 

The Nash reply said it was op- 
tional with dealers to add the tax 
but added that the company be- 
lieves “all of our dealers are in the 
habit of adding this amount.” It 
was signed by F. G. Sease, Nash 
assistant general sales manager. 





| DEALERS PREVIEW DeSOTO IN CHICAGO.—R. M. Rowland, Western sales manage, 
headed a factory staff which presented the cars, explained their new features and improve 


| ments and told dealers of the $2,000,000 advertising campaign planned to introduce them 


‘ to the public March 5. 
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“Looking down from my office windows I can 
see the curbstone where I used to sit as a kid. I sat there 
every morning to count my change and check my list 
of subscribers after peddling my papers. 


“I was nine years on that paper route. The only 
time I ever neglected it was once when Dad let me take 
the family flivver for a spin and I was late getting home. 


“When I got through high school the assets 
I had were few but mighty important to me. I could drive 
a car. I had some real money in the bank. I had a high 
school diploma. 







automobiles and they 
got deeper and deeper in- 
to my blood. When I finished 
college I hired out as a gas station 
attendant. After a while I opened a 
little one pump place of my own. Then I added car wash- 
ing and repairing. Business boomed and with my savings 
growing, I made up my mind about the future. I wanted 
to go back home, have my own businegs there, and be a 
real success among the people I knew and loved. 


“W ell, I’m back home alright and have been for 
fifteen years. Right now, as I said before, I’m looking 
down at that curbstone where it all started. Nobody’s 
sitting there now, but a brand new Chrysler New Yorker 
is parked there for the passing public to see and admire. 
Yes, I became the Chrysler-Plymouth dealer in my own 
home town. 


“When the Chrysler people were satisfied with 
my ability and experience they said okay to my dealer 
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“The college I went to was located in the middle 
of a big city. In those days the automobile district was 
right near by—with big dealers, little dealers, service 
stations of all kinds and people always coming and going 
in new and old cars. 


“When I had to earn some extra money in 
school I got out a business card and ran a little ad in the 
paper, the first ad I ever wrote,—‘Expert Driving Lessons,’ 
was the headline. It was a good idea and it brought a 
lot of clients. 


“The rest of the wow is simply that I loved 
AUTO REPAIR SSS. 
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application. I immediately proposed marriage to my girl 
friend and she said okay too. That was quite a day. We 
have two swell kids now and all I can say is 
I hope there’ll be plenty of old fash- 
ioned freedom and opportunity left 
in this country when it comes their 
turn to make the big try for success.” 


Write for cur free booklet contain- 
ing a number of these typical success 
stories taken from our files. Chrysler 
Corporation, 341 Massachusetts 
Avenue, Highland Park 3, Michigan. 






Chrysler Corporation’ 
PLYMOUTH ¢ DODGE « DESOTO « CHRYSLER * DODGE “Job Rated” TRUCKS 
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CHEVROLET DEALERS 
RANK HIGH 


amons 


AMERICA’ 
COMMUNITY LEADERS 







Main Street, America, has a deep and abiding respect more than a merchant who has earned the friendship 
for those who recognize and support the best interests and goodwill of car and truck buyers. 


of the community. That is why you'll find Chevrolet He is a community leader . . . like a doctor, lawyer, 





dealers numbered among the most prominent citizens merchant or chief, mayor of a town, officer of the state, 
everywhere. That is why you'll find them occupying or a member of Congress. 

positions of trust and responsibility in the civic life of We of the Chevrolet Motor Division feel justifiably 
their communities. proud of the Chevrolet dealer organization—proud that 


For the man who is known as your Chevrolet dealer the Chevrolet franchise, the most desired franchise in 


is more than a leader in the automotive industry ... the industry, rests in such respected and capable hands. 


CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION, DETROIT 2, MICHIGAN 
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Cost of Repair 
Claimed Less 
On New Hudson 


DETROIT.—Hudson last week 
claimed it had the answer to re- 
cently circulated reports that mod- 
ern autos, because of their ad- 
vanced design, are more difficult 
and more expensive to repair. 

That’s not true in the new Hud- 
son, say Hudson officials, despite 
the streamlining of this car with 
the “step-down” principle of de- 
sign and the integral appearance 
of its body and fenders. Hudson 
has the facts to prove the point, 
it states. 

Based on today's costs, the most 
frequently damaged sheet metal 
parts of an automobile—hoods, 
grills, front fenders, and front and 
rear doors—cost an average of 20 
percent less on the new Hudson 
than on 1946 and 1947 models, the 
company adds. 

The only sheet metal parts on 
the new model which cost more 
are rear fenders, and prices of 
these, although the part is much 
more intricate, have risen only a 
few dollars, aceording to Hudson. 

“To compensate for the greater 
cost, however, designers made re- 
placement of the rear fenders a 
simpler job,” Hudson states. “For 
example, in the event that a rear 
fender is damaged, installation of 
a replacement fender takes less 
time on the new models than it did 
on prewar and immediate postwar 
models. 

“While fenders on the new car 
give the appearance of being a 
single unit with the body, they ac- 
tually are separate from the body 
and are easily removed or in- 
stalled.” 

Included in the $16,000,000 spent 
to bring out the new car was a 
sizeable amount for improved ma- 
chinery and production techniques 
to reduce costs of manufacture, 
Hudson points out. 

“An outstanding example of this 
is the press technique used in the 
stamping of the new rear fenders, 
which are bigger, use more steel 
and are more complicated to man- 
ufacture,” the company says. 





Michigan Assn. 
Seeks Improved 


U.C. Standards 


DETROIT.—The Michigan Used 
Car Dealers Assn. met with city 
officials here last week to urge 
adoption of an ordinance which 
would raise the standards of the 
used-car business, afford greater 
protection to the purchasing public 
and remove fly-by-night operators 
from the trade. 

Five representatives of the asso- 
ciation met with Police Commis- 
sioner Harry S. Toy. They were 
Yale Simons, president; Lynn Wertz 
and Marty Barrar, directors; Rus- 
sell A. Malrick, executive secretary, 
and John Fisher, publicity counsel. 

They urged passage of an ordi- 
nance which would require dealers 
to: 

1. Be residents of Michigan for 
gne year; 2. maintain adequate 
service equipment or provide for it 
through a licensed garage; 3. have 
a display lot at least 2,000 square 
feet; 4. stamp junk or taxi on titles 
of cars of that description. 

A draft of the new ordinance will 
be drawn up and submitted to com- 
mon council soon, Toy said. 
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HUDSON FENDER REPLACEMENT—Hudson designers made installation of rear fenders a 
simpler job. Installation of a replacement fender takes less time on the new models than 


it did on prewar and immediate postwar cars, with a resulting saving in labor costs, the 


company states. 


Severe Depression Ruled Out in Survey .. . 








K-F Boosts 


Discounts 


To Competitive Levei 


(Continued from Page 1) 


without premium, will lower car 
production costs. 

3. Willow Run production was 
suspended for 12 days to adjust in- 
ventories and accelerate work on 
two lower-priced utility cars, the 
Traveler and the Vagabond. The 
Traveler, to be the lowest priced 
car in the Kaiser line, will retail at 
the factory for $2,088, compared 
with $2,328.57 for the Kaiser Special 
sedan. i 

* 


K-F’s net earnings in 1948 

* amounted to $19,362,098 before 
taxes, compared with $19,015,677 be- 
fore taxes in 1947, when tax provi- 
sions were not required because of 
carry forward of tax credit from 
previous year. After provision of 
$9,000,000 for taxes, 1948’s net earn- 
ings were $10,362,098, or $2.27 per 


* 





Industrialists Sight ‘Mild Adjustment’ 


NEW YORK.—Although antici- 
pating a general business decline 
this year, most of the industrial 
executives queried by the National 
Industrial Conference Board in its 
latest survey of current business 
practices foresees a “mild adjust- 
ment in the economic picture” 
rather than “the oft-heralded de- 
pression or violent recession.” 


And despite general pessimism, 
the board disclosed three out of 
five executives believe that the 1949 
level of operation in their own 
companies will equal or top the 
1948 figures. 


New orders will be lower in 
the first half of 1949 than in 
either half of 1948, in the opinion 
of more than half the executives 
queried. Only a quarter of the 
business men surveyed expect 
new orders to increase. 


Inventories are expected to be 
larger in half the companies, while 
only one company in five expects 
to have lower inventories. Smaller 
backlogs of orders are reported by 
six out of 10 companies included 
in the survey while only one com- 
pany in seven expects backlogs to 
increase during the first half of 
1949. 


Adding to the general air of pes- 
simism are predictions as to higher 
labor and material costs (with re- 
sultant higher break-even points), 
a probable increase in corporate 
taxes, a drop in the general level 
of business activity because of the 
completion of many postwar ex- 
pansion programs, and the pros- 
pect of a larger share of sales be- 
ing diverted to government agen- 
cies with attendant lower profits. 


Foreign shipments and govern- 
ment-sponsored allocation pro- 
grams are cited as having made 
the procurement of important raw 
materials, like copper and lead, 
more difficult. 

In addition to feeling that their 
own volume “will hold up quite 
well in 1949” (despite pessimism 


over general business conditions), 
a number of executives see a basis 





MICHIGAN U. C. DEALERS FIGHT LOOSE LICENSING—Officials of Michigan Used Car 


Dealers Assn. at meeting with Detroit's police commissioner, Harry S. Toy. 
support in their drive to have the Motor City's licensing ordinance tightened. 


ey asked his 
yeated (left 


to right) are Yale Simons, president, and Toy. Standing (left to right), Lynn Wertz, member 
of the executive board; Russell A. Malrick, executive secretary, and Marty Barrar, director. 


for an optimistic outlook. They cite 
the “improvement that has taken 
place in the supply of labor” dur- 
ing the past year. 

A minority (less than 25 per- 
cent) expect difficulty in obtain- 
ing labor during 1949. The ma- 
terial situation has also “shown 
some improvement” although 
steel is still reported as being 
in short supply. 

Capital expenditures in 1949 will 
be made by only 40 percent of the 
companies surveyed and in many 
cases, these will be for “the con- 








Buick Completes 
Personnel Shifts 


In Executive Staff 


FLINT.—New appointments in the 

| Buick manufacturing and engineer- 

ing staff were announced last week 

by Ivan L. Wiles, Buick general 

manager. He said the changes com- 

pleted a realignment program be- 
gan last November. 


O. W. Young, general. manufac- 
turing manager, was named execu- 





oO. W. Young 
tive assistant to the general man- 


E. T. Ragsdale 


ager, a newly created capacity. 
neer, was appointed general manu- 
facturing manager to succeed 
Young. 

Harry C. Doane and Richard C. 
Cook became assistant chief engi- 
neers under Charles A. Chayne, 
Buick’s chief engineer. Doane will 
be in charge of design divisions, 
production engineering and draft- 
ing divisions. Cook will head ex- 
perimental manufacturing, experi- 
mental tests and special projects. 

Doane and Cook previously have 
been staff engineers in charge of 
the electrical division and experi- 
mental engineering, respectively. 

In announcing the appointments, 
Wiles said: “These changes in the 
Buick executive staff complete the 
re-alignment which began last No- 
vember when Harlow H. Curtice 
and W. F. Hufstader accepted new 
responsibilities with General Motors 
at Detroit.” 

Young joined Buick in 1907; 
Ragsdale in 1923; Doane in 1924, 
and Cook in 1934. 


Form La. Firm 








been granted a charter of incorpo- 
ration. Authorized capital stock is 
listed at $75,000. 


E. T. Ragsdale, assistant chief engi- | 


|cluding phases of building pro- 
| grams undertaken earlier in the 
| postwar period.” Most companies 
|report that plant expansion pro- | 
grams will be financed out of earn- 
| ings. 

The next most-frequently men- | 
| tioned source for such funds is 
stock and bond issues. Others in- | 
clude short-term bank loans, de- | 


| preciation reserves, working capi- | 
|tal and long-term insurance com- | 
| pany notes. 
| General satisfaction of pent-up} 
demand and the resultant drop in 
backlogs are reasons given as to 
| why many companies are curtail- 
|ing plant expansion. Others, who 
believe that potential markets war- 
rant further expansion, state that 
| they are “delaying building at this 
|time because of high costs.” 
Increased emphasis in improved 
| sales methods and plans are re- 
ported by many companies. This 
| has been brought about “by 
| growing resistance to higher 
prices, evidence of receding con- 
sumer demand, and more critical 
| buying by both consumers and 
| industrial companies.” 





1 











While favorable comments on 
the 1949 outlook are made by rep- 
resentatives of primary, metal and 
other manufacturers, the compa- 
nies “most encouraged” are those 
in the petroleum, aircraft equip- 
ment, automobile equipment, mis- 
cellaneous metals and chemical in- 
dustries, 

A lower level of activity, how- 
ever, is anticipated in all but a few 
firms in the industrial machinery, 
machine tool and textile fields. 

Upward price adjustments in the 
face of higher labor costs are gen- 
erally accepted as necessary by the 
majority of the executives included 
in the survey. Reluctance to charge 
higher prices is evident and some 
companies report that they plan to 
make an effort to absorb higher 
costs. 








share compared with $4 per share 

in 1947. 

The temporary $200 trading «al- 
lowance plan was explained to 
dealers in a letter from Fred R. 
Cooper, K-F sales vice-president, 
as follows: 

“Effective Feb, 14, 1949, and until 
further notice, we will give you a 
trading allowance of $200 on every 
1949 Kaiser or Frazer (new car or 
demonstrator) sold at retail from 
your stock, if a replacement car of 
any model currently available for 
distribution is purchased from the 
factory at Willow Run within seven 
days after the date of retail deliv- 
ery.” 

K-F’s trading allowance plan is 
similar in effect to plans used by 
some car makers prior to the war. 

However, K-F’s plan, dealers re- 
ported, applies to the retail sale of 
any 1949 Kaiser or Frazer car, re- 


|}gardless of a tradein. 


OOPER advised dealers that the 

4 allowance plan would expire 
Mar. 31, 1949, unless the factory 
exercised a reserved right to termi- 
nate it sooner. But, he added, no 
matter what action is taken on the 
allowance between now and Mar. 31, 
factory discounts on Apr. 1 will be 
increased to the following: 


Kaiser taxicab, 24 percent. 

Kaiser special, 24 percent. 

Kaiser deluxe, 24.5 percent. 

Frazer, 25 percent. 

Frazer Manhattan, 27 percent. 

Kaiser Virginian (still to be in- 
troduced), 28 percent. 

Such discounts will not be appli- 
cable on any cars purchased from 
the factory on which a trading 
allowance was given. 

- * + 


Je DG4R F. KAISER, K-F general 
manager, said the Republic 
Steel agreement would bring K-F 
7,000 tons of cold-rolled automotive 
sheet metal and 12,000 tons of pig 
iron a month at market prices. 


“This agreement with Republic 
will eliminate much of the pre- 
mium cost which Kaiser-Frazer 
has previously paid for steel,” he 
said. 

Kaiser said that K-F’s shutdown, 
starting today (Feb. 21), would be 
for a maximum of 12 working days, 
“depending on the time required to 
make inventory adjustments and 
changes in tooling and facilities for 
the production of our two new util- 
ity models.” 

He said the K-F Traveler would 
be primarily a car for sportsmen, 
salesmen and commercial users, 

He indicated that 50 percent of 
the firm’s future production volume 
would be devoted to the utility cars, 
“if necessary.” 
* 7 * 

-F’S FINANCIAL report re- 
“ vealed that the corporation’s 
net assets during 1948 increased to 

$66,118,088, and working capital at 
the end of the year amounted to 
$42,915,652, 

In 1948, K-F’s dollar volume of 
sales of cars, parts and accessories 
was $341,552,440. compared with 
$260,132,988 for 1947. In 1948, 181,000 
automobiles were sold, as compared 


with 144,000 in 1947, the report said. 





BIG CROWD VISITS USED-CAR LOT—According to a Wayne county sheriff's patrol esti- 
Crosby-Love, Tallulah, La., has | mate, more than 10,000 persons visited The Harrisons, Inc. (Ford) used-car lot at Wayne, 


| Mich., Feb. 5. 


Prizes, including a 1940 Ford, a portable radio and an electric blanket were 


| awarded lucky tickethoiders in attendance. Traffic on Michigan Ave. was jammed for one-half 


mile in both directions. 
from the lot on Michigan Ave. 


Part of the crowd is shown in the above photograph looking west 
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Millions know America better 
-.- because women acted! 


WOMEN WERE INSPIRED by the eloquent statement of what America stands for in 
the recent COMPANION article“The Miracle of America,” by our only living ex-Pres- 
ident, Herbert .Hoover. Large quantities of reprints were requested. Quotes 
hummed over all three big wire services. The article made top-head stories coast- 
to-coast and was widely editorialized. Thousands of women’s clubs used it on 
programs. It was prescribed reading in civics classes of many schools. 


Again the COMPANION had energized women on.a subject of crucial import. This 
action-getting ability is shown by COMPANION features from cover to cover, as 


witness the result stories below! 


BUSY NEEDLES — COMPANION has become “know- 
how” headquarters in the service field. More than 
120,000 needlework booklets were ordered by 
CoMPANION readers in 1948. COMPANION women 
are active women — always interested in doing, 
seeing AND buying! 


WOMAN’S HOME 


NEVER, NO, NEVER—have COMPANION service articles 
won bigger tie-ups and displays than the features 
run during 1948. Over 1,600 stores throughout the 
country used COMPANION articles as merchandising 
background in newspapers, window displays, inte- 
rior displays... etc. AND etc.! 


Monthly Circulation More Than 3,900,000 


N UM BER 
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EXTRA! EXTRA! — The news is getting around — The 
CoMPANION is the biggest buy in the women’s serv- 
ice field. Advertisers know their trends — that’s 
why the COMPANION showed a gain of 621 pages 
of advertising in 1948. That gain is by far the great- 
est in the women’s service field! 


COMPANION 


THE MAGAZINE OF PERSONAL SERVICE, HOME SERVICE, PUBLIC SERVICE 
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Off 
the Hook 


JOHN CROSBY, the New York 
Herald Tribune columnist who 
made a name for himself by apply- 
ing journalistic standards to radio 
criticism, offered some criticism 
and advice to the auto industry 
last week in a talk before the Ad- 
craft Club of Detroit. 

Speaking on “Television and 
the Automotive Industry,” Crosby 
said that the industry might 
profit by its mistakes in radio, 

It is well known that the other- 
wise sound auto makers have a 
“fly-by-night” reputation in radio, 
he said. 

Being “in and outers,” the auto 
makers have failed to derive the 
benefits of long-term identification 
in radio. Few remember that Chev- 








GUARDS FRONT & REAR 
All Models Including 1949 


Custom built to fit over bumpers or bumper guards with dual uprights. Heavy crossrail. 
High tensile steel stamping—40% stronger than mild steel. Triple plated; chrome-on- 
nickel on copper. Easily installed with ordinary tools by average person in 5 to 8 





AUTOMOTIVE NEWS, FEBRUARY 21, 1949 


Bob Finlay 


rolet used to sponsor Jack Benny. 

“Got him for peanuts,” Crosby 
said, “and probably would still 
have him except that Chevrolet 
wanted to mix 15 minutes of Benny 
and 15 minutes of music.” 

* * ” 

THERE IS another side to this, 
of course. That is the fact that no 
one has been convinced for long 
that you can sell cars by radio. 
The theory is that you should have 
pictures of big, beautiful cars to 
sell cars. 

Whether that is right or wrong 
doesn’t apply here, however, be- 
cause television cannot only pic- 
ture the car but picture it in 
action. 

Now, however, there are beefs 


minutes. Rust-proof cadmium plated hordware. 


1949 FRONT GUARDS: 4900—Fits over Bumper Guard; 4902—Fits over Bumper Direct. 
1949 REAR GUARDS: 4901—Fits as protection for Trunk. 
4000—Fits over Bumper Guard '46-'47-'48 Cars; 4500—Fits over Bumper Direct '46-'47- 
1001 R—-Hinged Single Upright with individual 


‘48 Cars. OTHER REAR GUARDS: 


adaptors '46-'47-'48 Cars; 4000, 4500, 4900, 4901 and 4902—List Price $24.95 each. 
1001 R Lists $12.95 each. 


Specify Car Make in Orders. 
we ay 


The Cello Fender Guard has exclusive 


bracing which takes vibration and flutter 


out of ends of the bumper bar. 


front and rear fenders. 
Chrome-on-Nickel-on-Copper. 
pair to 
weight, 45 Ibs. 


shipping carton. 








needed protection to exposed areas of 
Heavily plated. 
Packed six 


Approximate 


FEATURING: 


Gives 





OTHER FRONT GUARDS: 


A SURE 
PROTECTION 
Against 
FENDER DENTS 


RAPID MOUNTING 
BEAUTY and PROTECTION 
GUARANTEED CHROME 

FRONT—No. 800—List, $13.75 pr. 
REAR —No. 80!—List, $13.40 pr. 


drawn Steel. Uprig 


about the price of television. For 


instance, said Crosby, who names 
names, Ford is said to be beefing 
about the $22,000 it costs to televise 
the Ford theatre weekly. But that’s 
nothing, because before long the 
price is going to top $60,000, says 
Crosby. 

He suggested that one answer 
might be in monthly shows instead 
of weekly shows. Television is said 
to burn up talent at a rapid rate, 
anyway, because of the many re- 
hearsals necessary. 

Crosby also suggested the use of 
permanent sets by building the 
show around a central place, and 
return to that place with each 
show. 


. 
Super-Cushions 
Instructions for Care 
Issued by Goodyear 
AKRON.—Motorists are remind- 
ed of two important service re- 
quirements for the low-pressure 
Super-Cushion tire manufactured 
by Goodyear Tire & Rubber Co., 
it was announced here. They are 
the maintaining of correct infla- 
tion, and the regular rotation of 
these tires cn a car. 
Inflation instructions by Good- 


year state the cold or starting | 
pressure for the Super-Cushion as | 
24 pounds. This means there should 
be 24 pounds pressure in all Super- 
Cushion tires, summer and winter, 
when a car has been standing three 
to four hours and before there is 
any pressure build-up from driving. | 
Rotation—cther vital factor in| 
obtaining maximum service from) 
tires—is equally as important as/| 
proper inflation, Goodyear says. | 
The first rotation is especially im-| 
portant and should occur shortly | 
after tires have been driven the 
first 2,500 miles, Goodyear said. 





Canada Insurance Rates 


Cut for Most Drivers 

TORONTO, Ont.—Auto insurance 
rates have decreased $4 for about 
66 percent of drivers in the pleasure 
class since Jan. 1, according to an 
official of a large Toronto insurance 
firm. Reason given was the recent 
action of all insurance companies 
in dividing the pleasure class into 
two classifications, select risks and 
the ordinary “pleasure” risks. 

In a form letter to all agents, the 

to insurance companies define a 
“Select” risk as one who qualifies 
for pleasure rates and has no driv- 
ers under 25 or over 70 in his house- 
hold, or employed as chauffeur. 











Dual Rail or Single Upright 
TRUCK GUARDS 


The grille, fenders and lights of all trucks get maximum protection 
with massive, hone Cello Guards. Made of extra heavy, cold- 
( ts are 20!/2 inches high. Cross rails are I|'/g 
inches square, embossed, cold-drawn deep > ale sections. Rugged, 
sturdy studs, nuts and lock washers fasten heavily rust-proofed back 
plates. Dual Rail Guards (packaged individually, weight 19 Ibs.), 
List Price $22.00. Single Rail Guards (6 to a carton, weight 44 ea 
List Price $8.75 each. 


LICENSE FRAMES—Fit all States’ Plates—List Price, $2.25 pair 


COMPANY, East Boston 28, Mass., U.S.A. 








FOB 
Factory | 


(The opinions expressed herein are ‘hose 
of Columnist Allen and are not neces- 
sarily those of Automotive News.) 


By A. H. Allen 
RAN INTO a good deal of talk 
about tremendous trifles in the in- 
dustry recently. The late H. G. 
Weaver used to emphasize those 


tremendous trifles in General Mo- 


tors booklets as 
things that make 
or lose friends. 

For instance, in 
winter you hear 
beefs that im- 
proved systems of 

safeguarding the 
driver’s vision 
from _ atomized 
mixtures of slush 
and salt on city 
streets are need- 
ed. 

Some like the “two little squirts”; 
others, who fail to keep the gadget 
serviced, complain of clogged lines 
and empty reservoirs. 

They talk of a system built 
into the car while it is still on 
the assembly line. Some, too, 
suggest an arrangement whereby 
water streams would be directed 
down from the upper edge of the 
windshield rather than being 
forced up from the lower edge 
and blown off path by a stiff 
breeze. 





A. H, Allen 


A really efficient windshield de- | 


froster is another item which many 
drivers would welcome. Present 
types take too long to get going, 
particularly when there is a thick 
layer of ice on the outer surface 
of the glass. Naturally, some pa- 
tience is necessary when it is real- 
ized that all the defroster does is 
to waft a little warm air over the 
inside of the glass. However, there 
must be a better way and it will 
come eventually just as have all 
the conveniences now provided on 
passenger cars which were un- 
heard of 20 years ago. 

* * * 


Should ‘Oscar’ 


Grow Up? 


DISCLOSURE that General Mo- 
tors’ version of the average Amer- 
ican male, used for purposes of di- 
mensional styling of new car mod- 
els is a dummy by the name of 
Oscar, with height 5 feet 9 inches 
and weight 156 pounds, has im- 
pressed some observers as a little 
on the short and light side. 

Oscar may be the true scien- 

tific determination of the aver- 
age, but 6-footers in the 200- 
pound range do not usually con- 
sider themselves in the freak 
class and hence can reasonably 
be expected to register com- 
plaints over restrictions on head 
and leg room in new bodies, for 
which Oscar gets the credit. Pos- 
sibly when the new “B” series 
of GM bodies appears, the little 
man will have “growed up” some 
more. 


Harper to Distribute 


Tide Water in N. Y. 


NEW YORK.—Contracts have 
been signed whereby Harper Oil 
Co. of Long Island City, N. Y., will 
distribute Tydol gasoline, Veedol 
motor oil, Federal tires and other 
Tide Water Associated petroleum 
products to more than 100 service 
stations, garages and commercial 
consumers in the New York area, 
according to E. F. McCabe, sales 
vice-president of Tide Water Asso- 
ciated Oil Co. 

The Harper company has been 
in the petroleum business for the 
past 11 years. Its president, John 
Harper, is past president and a di- 
rector of the Empire State Petro- 
leum Assn., of which he was one 
of the founders in 1941, and is a 
director of the American Petro- 
leum Institute and a member of 
the general committee of its mar- 
keting division. 


Gilman Joins Ala. Deal 


Donald Gilman, formerly district 
service supervisor with Packard in 
the Atlanta zone, has been named 
general manager of Colonial Motors 
(Packard), Montgomery, Ala. One 
of his early promotional programs 
in his new connection is a car clinic. 
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Saran by National 


THE NATIONAL PLASTIC PRODUCTS COMPANY . ODENTON, MARYLAND 
New York: Empire State Building « Laos Angeles: Bankers Building 
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Clarity Is Feature 
Of Nash Report 


By George Deery 
Associate Editor 


Baw its fiscal year ended 
Oct. 31, Nash is the first major 
car maker to present its printed 
annual report. 

It is one of the most comprehen- 
sive, easily understood and atten- 
tion-getting sto- 
ries of a business 
year that has 
come to the at- 
tention of this 


department. 
It should be 
headed for 


awards, and here 

are some of the 
reasons why: 

1. Sentences are 

- cerispand not 

Geo. W. Mason cluttered up with 

technical financial language. They 

can be understood easily, lessening 





chances of misunderstanding and 
use by political spellbinders to con- 
fuse the uninitiated. 

At the same time, throughout 
the book there are figures telling 
many details for the past several 
years for those who wish to delve 
further. 

* * * 
For THE corporation lawyers 

- and those versed in the inter- 
pretation of annual financial ac- 
countings, there is also the conven- 
tional detailed balance sheet. 

2. The charts are easy to follow, 
concise, and because of these char- 
acteristics, they are convincing. 

3. Plugging of the firm’s products 
—cars and home appliances—is ac- 
complished in a dignified and color- 
ful way, with smart illustrations. 


George W. Mason, president 
and chairman, points out in the 





presentation that, “During the 





past three years, Nash-Kelvinator 
has been engaged in a major pro- 
gram of expansion and modern- 
ization of its plants and manu- 
facturing facilities at a cost of 
$38,609,681. 

Compared to the statements of 
many businesses, the explanation 
of the earnings picture in relation 
to replacement costs is a gem for 
clarity that should put a crimp in 
the crusted frustrations of the 
soapboxers. 

+ + ” 
“T, ARNINGS were determined, as 
in the past,” the report reads, 
“in accordance with generally ac- 
cepted accounting principles and 
are approved, as in the past, by 
our auditors. 

“Yet, because accounting proce- 
dure must deal with cost and not 
with present replacement prices, 
earnings determined under such 
procedure must be reviewed in a 
new light. 

“For instance, depreciation pro- 
vided and accumulated on the 
basis of original cost of plant 
facilities will not be sufficient to 
provide for the replacement of 
such facilities, if and when they 
must be replaced at current 
prices. 


——. 





WINS IDAHO DEALER ASSN. FELLOWSHIP—Raiph Fry, chairman of the Idaho Inter. 
Industry Highway Safety Committee, presents a check for 


$650 to Lt. Arthur E. Perkins of 


the state police, who will attend the spring course in traffic police administration at the 


Northwestern University traffic institute at Evanston, lil. Left to right: State Safet 
Ernie Vaughn; Leon Weeks, Boise, secretary of Idaho Automobile Dealers Assn.; 


Director 
harles R. 


Lewis, commissioner of law enforcement, Boise; Gov. C. A. Robins; A. P. Bunderson, Boise 
superintendent of state police; Fry, and Perkins. 


production of our expected in-| prices for plant replacement and 


creased volume will be much high- 
er in quantity and dollar value.” 


Under these conditions, the re- 
port adds, “A prudent financial pol- 
icy will recognize the necessity for 
retaining a substantial portion of 
earnings to provide the increased 
capital needed to meet higher 








“Also, inventories required for 





Let your next grease job pay off in oil! 


a WHEN YOU do a grease job on a 
customer’s car, be sure you are fa- 
miliar with its important lubrication 


points. 


4. BIG DISPLAYS of oil in cans, next 
to the driveway where customers can 
see them, help you sell oil... keep 
your customers oil-conscious. 





> CONSULT A lube chart if one is 
available. These charts locate the 
lube points on different model cars 
and give you helpful information. 


5, CUSTOMERS KNOW what they’re 
getting when they buy oil in cans... 
the brand and grade oil they ask 
for. Customers trust oil in cans! 





QUICK, EASY WAY TO GIVE SERVICE 


1. 


2. Deliver gas; wipe rear window 


Greet customer; take order 


3. Clean windshield, passenger side 
4. Check oil and water 


5. Clean windshield, driver's side; 


collect 


3, WHEN FINISHED, recommend an 
oil change. Your customer is already 
oil-conscious, and may accept your 
suggestion as a finishing touch. 


6, OlL IN CANS eliminates breakage 
... increases turnover... keeps your 
station neater and cleaner . . 
oil in cans! 


. Use 





CANNED OIL IS GRAND OIL FOR PROFITS 


AMERICAN CAN COMPANY @QQIB) New vork + chicage + Sen Franciee 





expansion, for inventories and for 
other working capital needs.” 
a + a 


Timken-Detroit 


Nets $2,230,803 


Timken-Detroit Axle last week 
reported net profit for the three 
months ended Dec. 31, after provi- 
sion for depreciation, income taxes, 
etc., but subject to year-end inven- 
tory and audit adjustments, of $2,- 
230,803, equivalent to $1.03 per 
share on the 2,172,343 outstanding 
common shares. Sales for the same 
period amounted to $28,342,822. 

Net profit for the six months 
ended Dec. 31, after provision for 
depreciation, income taxes, etc., but 
subject to year-end inventory and 
audit adjustments, amounted to $3,- 
158,261, equivalent to $1.45 per 
share. Sales for this same six 
months period amounted to $47,- 
297,908. This compares with earn- 
ings of $4,259,230 for the six months 
ended Dec. 31, 1947, equivalent to 
$1.96 per share and sales of $56,- 


308,458. 
* * * 


Net °48 Take of $540,968 
Reported by Ferguson 


Harry Ferguson, Inc., finished 
the year ended Dec. 31, with a net 
profit of $540,968, despite major dif- 
ficulties arising out of its break 
with Ford Motor Co., it reported 
last week. Net sales for the year 
were $33,132,074. The balance sheet 
shows current assets of $8,530,317 
compared with current liabilities of 
$3,605,839. 

This compares with net profit of 
$2,164,811 and net sales of $70,498,- 
433 in 1947. 

” * + 


Koppers Boosts Sales Total 
Over $200 Million Mark 


Sales of Koppers Co., Inc., in 1948 
passed the $200,000,000 mark for 
the first time in its peacetime his- 
tory, the company revealed last 
week. Net earnings for the year, 
after provision for income taxes, 
were $10,552,825. The margin of 
profit remained low, however, be- 
ing 5.25 cents per dollar of sales. 
The net earnings, after provision 
for payment of preferred dividends, 
were equivalent to $8.84 per share 
on the 1,125,825 shares of common 
stock outstanding at year-end. The 
report to stockholders pointed out 
that 400,000 additional shares of 
common stock were sold in the first 
month of 1949. Based on this num- 
ber of shares, net earnings were 
equivalent to $6.52 per share. 

For 1947, income from sales, serv- 
ices and other sources was $162,- 
931,072; net income was $6,165,783, 
and earnings per share of common 
stock were $4.94, based on 1,125,825 


shares then outstanding. 





Auto Stocks 
Feb. 14 Feb.7 


Chrysler ......... 52% 5336 
re: 636 6% 
General Motors .. 59% 60% 
Hudson .......... 10 10 
Kaiser-Frazer ... 6% 6 
Nash-Kelvinator 18% 13% 
Packard ......... 3% 4 
Studebaker ...... 16% 17% 
WU isk ccd ses 1% 1% 
Willys-Overland . 6 6% 
Average for — -_— 
10 Stocks ...... 17.61 17.85 
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A NEW CARZBUYER IN NEW YORK? 


We’ve Located Them For You All Over Town 
In This Newest Survey For 1948! 


Here’s What The Survey Contains: 


@ Sales rank of new private and business- 
owned cars, listed separately, in a borough- 
by-borough analysis. 


Total number of new cars sold in each of 
115 New York Sales Districts. 


Percent of borough sales of individual 
make within each district. 


Percent of total sales of all cars each 
individual make enjoys within each 
district. 
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NATIONALLY REPRESENTED 8Y 
HEARST ADVERTISING SERVICE 





HIS exhaustive Journal-American study pin- 

points new car purchasers neighborhood by 
neighborhood tells where they live, 
which makes they purchased. We've made a 
special effort to present the figures in percent- 
ages so the executive may quickly evaluate 
his true standing in the market. 


May we present you with a copy? Just call for 
a Hearst Advertising Service man today... 
and while you're at it, ask to see the Journal- 
American’s comprehensive Sales Operating 
Manual. Used together, you'll be able to spot 
block for block where your best outlets are 
located ... where all auto dealers are located 

. where other dealers may be needed. 


NEW YORK 
Saas: 
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A HEARST NEWSPAPER 
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Safety Planners Improve 
Caliber of Drivers 


By William Ullman 

Washington Correspondent 
ee motorists, it seems, not only are buying more 
: , traveling more and using more gasoline, but they 
also are driving more carefully than they have in years. 


According to the Public Ro 
travel increased from 370 bill 
mated 395 billion miles in 
1948. And, despite the higher 
use of highways, automobiles 
and gasoline, the nation has cut 
its death rate per hundred million 
vehicle miles from 12 in 1946 to an 
estimated 7.7 last year. 

These facts naturally bring to 
mind another fact. That is, that 
driving a motor car is a changing 
art. The reason, of course, is that 
every factor which influences driv- 
ing has become subject to constant 
and intensive modification. Road 
design is a case in point. It is 








ads Administration, highway 
ion miles in 1947 to an esti- 


changing. So are 
traffic regulations 
and laws and the 
procedure in ad- 
ministering them. 
And, having 
greater weight at 
the moment than 
any other consid- 
eration, the ac- 
tual control of 
the car is being 
revised at a rate 
and to a degree 
the past. Viewed 


William Uliman 





unparalleled in 





broadly, the situation reflects the 
fact that the automobile designer, 
the highway engineer, the traffic 
administrator and legislator all 
have concentrated simultaneously 
upon driving as the weakest link 
in the chain of safety. Their re- 
formatory gestures are not isolated 
but closely related. 

The road designer builds, for ex- 
amplef a wider highway. Legisla- 
tors make failure to drive in the 
outer lane a punishable offense and 
traffic administration goes after of- 
fenders. Motor car designers create 
an automobile that handles with 
such unexampled ease and preci- 
sion that the driver who hugs the 
center of the road through fear is 
showing bad judgment. He fails to 
realize that driving is a changed 
art. 


Traffic Jams to Blame 


‘THE PHYSICAL condition that 

has produced the changes which 
bear so heavily upon driving tech- 
nique is congestion. 

The road builder’s contribution 
to relieving it is a seven-fold one. 
The motorist who ventures forth 
in his car today discovers not only 





BRINY BAPTISM—This Ford came to grief 


within a stone's throw of Ford's Richmond 
(Calif.) assembly plant. While being loaded 
aboard a ship for export, the car bounced 
from the pier into the bay. A diver made a 
line fast, but the car was considered a total 
loss when recovered from the water. 


that where this is not actually the 
case, a widening effect is being 
created. 

With regard to actual widening, 
the addition is no longer merely a 
new shoulder, but often an entire 


that roads are being widened but| new 10-foot lane. Several different 





TIMKEN-DETROIT AXLES 
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FULL-CORNER HOUSING 


Timken-Detroit axle hous- 
ings are designed better 
and built better. Dense, 
compacted steel and full- 
corer rectangular design 
at the spring seats give 
maximum strength and 
rigidity with minimum of 
weight. Because they are 
hot-forged (not cold- 
pressed) there is no 
stretched metal in the cor- 
ners. Size for size, these 
are the strongest axle hous- 
ings ever built. 








HEAVY STEEL COVER 


Welded in place, this heavy 
steel cover reinforces 
Timken-Detroit axle hous- 
ings—gives still greater 
rigidity—helps maintain 
exact alignment of axle 
parts. Here's additional 
protection against play 
that might cause excessive 
wear—an additional reason 
why Timken-Detroit axles 
serve better, last longer. 


TORSION-FLOW SHAFT , 


For each spline diameter, 
Timken-Detroit shafts are 
the strongest made. Tor- 
sion-Flow forging makes 
grain structure conform to 
shaft profile. Splines (16) 
are slant-sided—have an 
increased root diameter — 
are shorter for uniform 
distribution of twisting 
stresses. Graduated hard- 
ness reduction and shot- 
Ppeening are the crowning 
touches, 





TRADE MARK OF RESPONSIBILITY | 


When you specify Timken- 
Detroit “3 for 1" Axles, you are 
getting all the benefits of more 
than 40 years of specialized re- 
search, development and testing 
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A PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY 


by the acknowledged leader in 


the field of modern truck axles. 


The Timken-Detroit name is 


your assurance of quality and 


satisfaction. 


__ Sa Aecepted 
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SPRING-FLEX POWER SHIFT 


Here’s the positive spring- 
cushioned power shift for two- 
speed axles that’s proved its 
dependability in years of on- 
the-job operation. The Spring- 
Flex Power Shift has no equal 
for split-second, preselected 
shifting without declutching — 
at bedrock original and main- 
tenance costs, 


Maybe you think all axles are alike. xx If you operate trucks, it will pay 
you to know today’s differences between ordinary axles and modern axles. 
w Four of the new Timken-Detroit Famous Features are illustrated on 
this page. In all, there are a score or more— making trucks perform better, 
require less maintenance, and last longer. Most famous of all is Timken- 
Detroit Hypoid Gearing, used by more and more truck buyers to measure 
the merit of the entire truck. % Get the full story of Timken-Detroit 
“3 for 1” axles—write today for the new literature we have ready for you! 
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methods are employed to see that 
the driver uses it. 

Sometimes, it is done by mak- 
ing the new surface the smoother 
one. Making the outer lane the 
driving lane and using the inner 
one for passing only has had the 
effect of giving the surface of 
the former greater importance in 
reconstruction operations. 

Motor vehicle administrators and 
highway officials both report that 
the effect of this arbitrary device 
of construction is to find the mo- 
torist choosing the outer lane. The 
inner one remains open for pass- 
ing with consequent beneficial ef- 
fect upon congestion. 

Another device of road design 
that is helping to educate motor- 
ists to drive over to the right is 
that of improving dirt shoulders 
beyond the paved surface. Bring- 
ing these up to the grade of the 
surfaced area and turfing, gravel- 
ing or otherwise binding them is 
removing the driver’s instinctive 
terror of running off the road and 
modifying driving accordingly. 

* od + 


Make Driving Safer 
A* EXTRA width of super-ele- 
vated traffic lane at curves is 
affecting driving favorably to the 
extent of keeping motorists from 
taking the inside lane and, because 
the outer one thus becomes the 
easiest in which to drive, is help- 
ing to minimize the evil of passing 
at curves. 

In cases where visibility is so 
|low as to defy improvement by 
such a simple course as adding 
another lane, whole segments of 
important roads are being discard- 
ed and re-location adopted as the 
| remedy. 
| The humble white line which 
has done such yeoman service at 
hills and curves for many years 
is acquiring a new and more ex 
| alted role in modifying driving 
| both on city streets and rural 
| roads. City traffic officials find it 
| resembling a panacea for the 
| serious condition created by the 
| driver’s tendency to weave and 
| to hold to the center of the street. 
| Instead of solid white lines, brok- 
en ones that look like a series of 
|dashes are used to define traffic 
| lanes across the whole width of 
the street. At intersections, partic- 
| ularly, drivers are learning to form 
in platoons which utilize the en- 
|tire surface from curb to curb. 
| Traffic thus spread out moves more 
| rapidly and in better order. 

Moreover, the white line is being 
jemployed on thoroughfares ap- 
proaching urban centers of con- 
| gestion not merely to break a road 
}in the center but to define indi- 
| vidual lanes across the entire sur- 
| face. 
| The average motorist is intui- 
|tively aware of the purpose of 
|these aids and automatically falls 
|}in with it. He is learning to drive 
to the right, one of the funda- 
|mentals of good driving which has 
been almost universally disregard- 
ead in the opinion of traffic and 
highway officials. 

+ * 
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Doubled Capacity 


| i= CITIES, another widely adopt- 
| ed development that is a factor 
in changing driver habits is the 
parking prohibition on the flow 
|side of heavily traveled streets 
during peak periods. 

Keeping curbs clear, officials 
| eee found, opens up more than 
the lane normally occupied by the 
| parked automobile. Because of the 
| effect of reduced visibility, a line 
of parked cars is given a wider 
berth than the mere space they 
| occupy dictates. 
| But even timid drivers will hug 
|a curb closely, and more of them 
| are doing so, as they discover that 
| the outside lane is often the faster. 
Here, also, street capacity is being 
|increased without an actual in- 
| crease in width. 

Enforcement of the parking 
proscription is an administrative 
| gesture giving increased effec- 
| tiveness to this habit-changing 
| law. 

It is the sum total of the changes 
that have been made in the design 
of motor cars that is working the 
greatest change in driving habits, 
| however. 

Tricks that could be accom- 
plished only by the most skilled 
| drivers in the past are done auto- 
matically by the least skilled in the 
newer cars. The effect of this, of 
course, is limited to the extent to 
which the new cars have found 
their way into general use, 

































DANIEL G. MINTO, Minto Motor Co. 
101 California Drive, Burlingame, Calif. 





Arthur G. Miller says: ‘‘Specialization and Dealer Experience” 





; Arthur G. Miller and John L. Peterson are owners of the P. & M. Motor Co., 
handling DeSoto-Plymouth. Art Miller has 41 years of automotive experience. 
His is an enviable record of service to dealer organizations, local and 
’ national. He is past president of the Knox County Dealers Association, and 
the Illinois Automotive Trade Association. His N.A.D.A. positions include the 
past regional vice-presidency, Illinois Director, member of the Executive 
Commiitee, and Chairman of the Membershio Committee. Mr. Miller prefers 
Universal Underwriters because of specialization and wide experience in 


AUTOMOTIVE NEWS, FEBRUARY 21, 1949 


Dan Minto says: 


“Experience and Specialization" 





Dan Minto’'s activities read like a roster of “What's What" in America. Dan serves on the 
Executive and Advisory Boards of the Salvation Army, Y.M.C.A., American Red Cross, Girl 
Scouts of America, and the Ford Dealers Advertising Association, Inc., Richmond Branch. He is 
a member and past president of the Burlingame-San Mateo Motor Car Dealers Association, 
Chamber of Commerce, and Rotary Club. He is a Shriner, and a member of the Automobile 
Old Timers Association. Daniel G. Minto has 22 years of automotive experience, keeps him- 
self fit with golf, relaxes with his hobbies of raising championship Great Danes and tuberous 
Begonias. Dan prefers Universal Underwriters ‘combination of wide experience with dealers 
and specialization, plus the substantial savings U. U. affords." 





handling dealers’ insurance problems. He likes to hunt, take long jaunts ARTHUR G. MILLER, P. & M. Motor Co. 
about the U.S. 176 S. Seminary, Galesburg, Illinois. 















J. L. BOGGUS, Boggus Motor Co. 
1000 W. Harrison, Harlingen, Tex. 


Paul Lauritzen says: ‘‘Specialization and Savings!" 
SESE esbmnseeanennsnneton << 
Pau! R. Lauritzen has an unmistakable preference for selling, football, and Universal Underwriters. A Nash 
dealer, Paul first got his automotive start with the Ford Courtesy Salon, Chicago World's Fair, in 1934. His 
hobby is teaching salesmanship at the University of Richmond. Paul Lauritzen likes to travel, and will travel far 
to see a football game. He prefers Universal Underwriters specialization and savings, and reports that the 
few small losses he has suffered were promptly paid. In 1948 Paul Lauritzen was Chairman of the Virginia Sec- 
tion of the Society of Automobile Engineers, and vice-president of the Richmond Automobile Dealers Association. 


Four Convenient Offices: 


1000 R. A. Long Bidg., 
Kansas City 6, Mo. 


509 Terminal Sales Bidg., 
Portland 5, Oregon 


8844 Olympic Bivd., 
Beverly Hills, Calif. 











J. L. Boggus says: ‘‘Savings!"’ 





J. L. Boggus has been a Ford dealer 16 years, began his automotive career 
as a salesman 31 years ago. He now owns and operates five dealerships, all 
except one are housed in buildings of post-war construction. The Harlingen 
(Texas) dealership shown here is two and one-half years old, of fire resistive 
construction. Mr. Boggus has served as President of the Harlingen Board of 
Education, has steadfastly declined many offers to enter politics. Like many 
other authorized dealers, Mr. Boggus has insured with Universal Underwriters 
throughout his career as a dealer. He prefers Universal Underwriters savings. 
Mr. Boggus’ favorite sport and hobby is golf, when he can spare the time. 






PAUL R. LAURITZEN, Lauritzen Motors, Inc. 
1840 W. Broad St., Richmond, Virginia 


Mr. Authorized Dealer: 


You, too, can share the benefits of the Uni- 
versal Underwriters Selective Plan. The pro- 
tection that is enjoyed by thousands of your 
fellow authorized dealers can be yours! Let us 
prove to you, without any cost or obligation, 





that Universal Underwriters is Preferred Pro- 


1205 Nat'l k Com 
Norfolk, Ve. eee tection because it is better, more economical 


* FIRE «¢ WINDSTORM an ALLIED LINES 





protection. Write us today! 
. 















Dealer 





Quality Body, Cleveland, 
Gets Austin Franchise 

Quality Body and Top Co., Car- 
negie Ave. and B. 65th St., has been 
appointed Cleveland dealer for Aus- 
tin automobiles. 

The Austin division of Quality 
Body Co. is known as Quality Auto 
Sales, Inc. H. D. Squires, president. 


Orr Made Fourth Partner 


In Cargile Concern 
L. Clare Cargile, president of 
le Motor Co. (Cadillac-Chev- 
rolet-Oldsmobile), Texarkana, 
Tex., has announced that Gus Orr 
has become a fourth partner in 
the firm. 
Orr was sales manager of the 
company for 20 years and will 
now become general manager, 


Cargile said. 
* * 


Three Wisconsin Companies 
Request Stock Changes 


According to the records of the 
secretary of state of Wisconsin, the 
following corporations have re- 
quested changes in their corporate 
papers, due to changes in their 
stock: 

Warsinke Motor Mo., Wisconsin 
Rapids. Increase in common stock 
from 250 to 500 shares, par $100 
per share. 

Edwards Motor Co., Milwaukee. 
Increase stock from 2,500 shares 
of preferred stock, par $100 per 
share, and 3,000 shares of common 
stock of no par, to 6,000 shares of 
preferred at $100 per share and 
3,000 shares of common at no par. 

Al Rudolf Motors, Inc., Appleton. 
Increase capital stock from 750 
shares to 1,500 shares at $100 per 
share par. ce 


Titus Motor to Construct 


New Rebuilding Plant 

Plans have been announced by 
Titus Motor Co. (Ford), Tacoma, 
Wash., for construction of a new 
motor-rebuilding plant. L. E. Titus, 
president, says the addition will be 
ready by mid-May. 

More than 30,000 engines have 
been rebuilt since the firm was des- 
ignated in 1943 by Ford Motor Co. 
as an authorized motor-rebuilding 
plan, Titus said. In addition to mo- 
tors, the plant also reconditions fuel 
pumps, distributors, generators, oil 
pumps and other smaller parts. 

o 


Puett Sells DeSoto Deal; 


Ill Health Is Blamed 


G. G. Puett, owner of Puett Mo- 
tor Co. (DeSoto), Valdosta, Ga., 
has announced the sale of his firm 
to Roy P. Bridges and Franklyn 
C. Bridges. 

Puett, who opened the Puett 
Motor Co. three years ago, gave 
failing health as a reason for sell- 
ing the concern. He stated that he 
would continue the operation of 
the Puett Co. in Hahira, Ga., and 
the General Supplies Co. in Val- 
dosta. a 

* 


$100,000 Showroom Opened 


By Hibbing L-M Dealer 


Modern Motors (Lincoln - Mer- 
cury), Hibbing, Minn., has opened 
a $100,000 showroom featuring a 
50-by-130-foot addition to the deal- 
ership. 

The entire building is fireproof 
and has a display room 40 by 50 
feet with natural wood finish and 
modern lighting. Overhead greas- 
ing equipment and late model 
hoists were added to the enlarged 
shop section. Basement will be used 
as a used-car showroom. Al Bel- 
schner is manager and Bob Steng- 
lein business manager of the deal- 
ership. 

. * * 


Nash Fills Dealer Opening 





With Davis in Dallas 


R. L. Alexander, zone manager 
for Nash, has announced appoint- 
ment of Davis Nash Motors Co. 
as Nash dealer in Dallas. 

The firm is at 2019 Pacific St. 
Cc. N. Davis, owner of another 
Nash outlet at Enid, Okla., is 
president and general manager of 
the new firm. Orville W. Stine is 
vice-president and service man- 
ager. Burney F. Hart is secre- 
tary-treasurer. The Davis firm re- 
places Dallas Nash Co., which 
was reorganized after its dissolu- 





Doings 


tion to take on a different line of 
cars. 

. 7 > 
New Car Is Door Prize 


At Dodge Dealer Opening 


A 1948 Dodge sedan was given 
away as a door prize at the official 
opening of the Lawrence Motor Co. 
(Dodge), Richmond, Va. Mayor W. 
Sterling King of Richmond cut the 
ribbon which signified opening of 
the dealership. 

Among those attending the open- 
ing were erwood Reeder, city 
manager, Dodge; Edward P. Let- 
scher, regional manager, Dodge, 
and Aubrey L. Lawrence, president 
and owner of the firm. 

+ * + 


Bahney Chevrolet Premieres 


New Akron (Ind.) Quarters 


Bahney Chevrolet Sales Co. held 
open house for its new building at 
Akron, Ind. Guy H. Bahney and his 
son, Joseph H., of Peru, own and 
operate the business. 

The building is a cement block, 
steel and frame structure 65 by 80 
feet with a heating plant at the 
rear of the main room. Pine panel 
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HUDSON DEALER EXPANDS—Here is the recently completed home of Turnipseed Motor 


Co., 
the section of 
Hudson sign. The addition represent 
totals approximately 11,000 square feet. 


wena, Ala. James L. 
e 


offices and a parts department sep- 
arate the modern display room in 
the front from the completely 
equipped service department in the 


rear. 
* * * 


McAfee Sells Interest 


In Dawson Truck Deal 


The interest of W. F. McAfee of 
Albany, Ga., in Dawson Truck & 
Tractor Co., Dawson, Ga., has been 
purchased by R. P. Preacher and 
H. R. Floyd. 

The firm will continue to be oper- 


ated under the same trade name 


Turnipseed is owner. Turnipseed formerly was housed in 
building in the right hand corner of the picture, to the right of the 
a 100 percent increase in floor space, which now 


and with the same _ personnel. 
Preacher has been identified with 
the company for a number of years, 
while Floyd had previously been 
associated with the Albany Inter- 


national Harvester outlet. 
+ + * 


James South Side Debut 
Features 1949 Chevrolet 


The new sales and service plant 
of the James South Side Chevrolet 
Co., St. Louis, was formally opened 
with the presentation of the 1949 
model Chevrolet. 

The company occupies a site 300 





Here’s light work that pays heavy 


GES BIG SPRING AUTO 


BIG PROFITS in checking lights of cars 


left for Spring changeover 





XPERIENCE of thousands of garage owners, 
service station operators and car dealers proves 
it! It pays to check the lights of every car left for 


Spring changeover service. 


One car out of six needs at least one essential 
lamp. You find the burnout—you make the sale. 


— 








| 
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Have your lags cectet Sal ext time you ledee your war for verene 





feet long on Grand Blvd. at Phillips 
Ave. 
* * 


o 
Emmons and Snyder Win 
Promotions at Ford Firm 

Two shifts in the executive per- 
sonnel at Howard Pore, Inc. (Ford), 
Kalamazoo, Mich., are announced 
by Howard Pore, president. 

Pore revealed the promotions of 
Reeve D. Emmons and Dale F. Sny- 
der, the former to the post of gen- 
eral sales manager, the latter to 


business manager. 
+ 7 o 


Studebaker Names Lamphier 
In Hartford, Conn. 


O. W. Lamphier, president of 
Lamphier Motors, Inc., 375 Con- 
necticut Blvd., East Hartford, 
Conn., announces that his com- 
pany has been appointed Stude- 
baker dealer for metropolitan 
Hartford. 


Heads Dealer Group 


Clyde E. Wilson has been named 
general manager of the East Point 
(Ga.) Chevrolet Dealers, Inc., suc- 
ceeding T. M. Simons. Wilson be- 
gan in the automobile business with 
. Chevrolet dealer in Jasper, Ala., 
n 1919. 








More Sales—MORE CUSTOMERS with 
this great new ad campaign 





I Lexe are two General Electric sealed beam headlamps. 
One is brand new. The other has had a vear of use. Yee both 


© the same amount of light: Because G-E headlamps are 
one-piece “All Glass” units, dirt and moisture can't get in. 
That's why they DO NOT GROW DIM! And they're now 


improved te 


give 12% more hight! 


Vw ow med 


GENERAL QD ELecTRiC 


arene 
| the biggest campaign in the business! Big, 

colorful ads in The Saturday Evening Post and 
Collier's. Hard-selling commercials on G.E’?s popu- 
lar radio show, the Fred Waring program. Goes 


into your own area—right at Spring changeover 


It’s quick. It’s easy. It’s profitable. Make sure you 


install General Electric auto lamps in your custom- 
ers’ cars. General Electric is the name in lamps that 


car owners know and want. 





time—with selling messages that can’t miss bring- 
ing you extra customers. 





Look for ads in: The Saturday Evening Post, March 5, 
April 9. Collier’s, March 26, April 16, May 14. Popular 
Mechanics, April, May. Popular Science, March, April. 














Expert Tells Bankers .. . 
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No Early Business Dip Foreseen 


NEW YORK.--“It is fairly cer- 
tain that a severe decline in busi- 


ness activity cannot take place} 


during the next 12 months,” Dr. 
Marcus Nadler, professor of finance 
en a eeceeianiatenennes on antennae 


Archer Motor (Ford) Low 


In Rochester Bidding 

ROCHESTER, N, Y.—Archer Mo- 
tor Co., Inc., (Ford) was announced 
as low bidder with $9,082.72 on nine 
ears for the Rochester health bu- 
reau. Heinrich Motors, Inc. (Chev- 
rolet), bid $9,195 and Judge Motor 
Corp. (Ford) bid $9,675. 

Archer also was low on a sepa- 
rate contract for one car with a 
bid of $2,225.03, while Judge bid 
$2,250 and Heinrich, $2,296.25. 

On another single car contract, 
Judge was low with $1,375, Hein- 
rich bid $1,480.60 and Archer $1,- 
478.08. 


Hill on Bank Board 


Roy Hill, president of Roy Hill 
Chevrolet Co., Dallas, has been 
elected a director of the Dallas 
National Bank. 


profits! Cash in now with 


LAMP PROMOTION 








at New York University, declared 
in an address here at the midwin- 
ter trust conference of the Ameri- 
can Bankers Assn. 


Dr. Nadler explained he arrived 
at this conclusion “partly because 
of the farm policy adopted by Con- 
gress, which will keep farm in- 
come at a high level; partly be- 
cause of large government expen- 
ditures, increased public works 
and public housing; partly because 
ERP will maintain exports at a 
high level, and partly because the 
liquid savings in the hands of many 
individuals are still large and in- 
creasing. 

“A possible decline in capital 
outlays by private enterprise will 
very likely be counteracted by an 
increase in expenditures by the 
federal government and by state 
and municipal governments,” he 
said. 

“Business activity should there- 
fore remain at a fairly high level, 
and all indications are to the effect 

that the economy during the com- 
ing year may be marked by a 
greater degree of stability than has 


been the case during the last fev 
years.” 

“Unless measures other than 
those which have already been pro- 
posed are taken by congress and 
the administration, the forces 
which have brought about the in- 
flation appear to have run their 
course, Dr. Nadler continued. 

“This conclusion takes into con- 
sideration the various forces op- 
erating in our economy, the 
state of the union and economic 
reports of the president, and the 
budget message,” he added. “It 
is based on the following pre- 
mises: 

‘1. The scarcities created during 
the war have to a large extent 
been met. 

“2. The supply of purchasing 
power in the form of deposits and 
currency in circulation has caught 
up with the supply of goods at 
present prices. 

“3. The government, during the 
current year, will be spending hun- 
dreds of millions of dollars to keep 
farm prices from declining from 
their present level and are thus 





Use these sure-fire SALES MAKERS to tie in now 


WE HAVE A 
COMPLETE LINE OF 
G-E AUTO LAMPS 
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OFF ON TEST RUN—Present for the beginning of a 500-mile shake-down cruise of the 


five-car hydraulically operated automotive transport now being 


mass produced + Ang 
sion 


Crosse Trailer Corp. are D. E. Loushay, general manager of Linn Coach and Truck div 
Oneonta, N. Y.; Anthony Reed, design engineer, and John Hughes jr., designer, Brooks 


Stevens Associates; driver Bud Hoover; E. 
Brooks Stevens, industrial designer; M. 


expected to be five units per day within a 


F. Duffy 
30-day period, according to t¢ 


plant supervisor, La Crosse Trailer; 
Production is 


Crew, Crew Engineering ag 4 
e@ company. 





preventing further material reduc- 
tion in the cost of living. 

“4. The President’s budget mes- 
sage contains both inflationary and 
deflationary measures. If all the 
proposals were adopted by con- 
gress, which is by no means cer- 
tain, the anti-inflationary measures 
would in all probability outweigh 
the inflationary ones.” 





Blizzards Said 
To Up Demand 
For Snow Blade 


DENVER. —Severe midwinter 
snowstorms throughout the nation 
this year have created an increas- 
ing demand for the Minute Snow 
and Dirt Blade, according to the 
makers, K & K Mfg. Co. of Denver. 

The blade is the brain child of 
Maurice Kurland, Willys distribu- 
tor for Colorado, Wyoming and 
New Mexico, and Allan J. Kayser, 
an industrial engineer. 

Starting on a small scale building 
the blades by hand, they were first 
built for the Rocky mountain re- 
gion’s farmers and ranchers. The 
blades proved so successful in this 
area, both in the mountains and 
plains, that sales and distribution 
were soon expanded to the entire 
U. S., Kurland said. 


Originally built only for Willys 
Jeeps, the blades have now been 
designed to fit practically any make 
pickup and 143-ton truck, Kayser 
declared. Blades are attached to 
the front end of the vehicles, and 
are so designed that stress is dis- 
tributed throughout the _ entire 
frame and not on the bumper. 

Today the company’s manufac- 
turing plant employs nearly 50 per- 
sons and production is on a 24- 
hour basis. The company’s sales- 
men are now making arrangements 
with dealers all over the country 
to handle the snow and dirt blades 
in their own territories, Kurland 
said. 

K & K also manufactures a 
“mower bar” which converts Jeeps 
into hay-harvesting machines, 


Insurance Firm 
Cuts Wis. Rates 


MILWAUKEE. — Announcement 
has been made by the Wisconsin 


General Electric’s display package —furnished free to G-E 
lamp dealers—makes it easy to get more customers, clinch 
more sales. Includes four big streamers and new display 
card that will get action! Put ’em up in easy-to-see places. 


PASTE THESE IDEAS=S> 
IN YOUR HAT..AND USE'EM! 


HT WORK THAT pAvS HEAVY PROFITS 
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director of the State Farm Mutual 
Automobile Insurance Co, of Bloom- 
ington, Ill., of reduced auto insur- 
ance rates put into effect Feb. 7. 

The new rates, W. D. Sterner, 
director, says, are about 20 percent 
lower than those which have been 
in force in this state on collision 
insurance; 15 percent on compre- 
hensive and 10 percent on liability 
insurance. He estimates the sav- 
ings for Wisconsin policy holders 
to amount to about $172,000 per 
year on the average. 

In Wisconsin most of the auto 
insurance companies are members 
of the National Board of Casualty 
and Surety Underwriters, but that 
group, according to a spokesman, 
sees no general rate reduction as 
being in the making for other com- 


panies. 

e s e 
Individuality 
Pontiac Packages Marked 
By Indian Sign 

PONTIAC.—An important step in 
Pontiac’s accessory merchandising 
program for 1949 is a new packag- 
ing plan which features product 
identity in bold design and letter- 
ing, it is announced by J. H. Otis, 
Pontiac accessories sales Manager. 

Postwar paper shortages put 
Pontiac, like most others, on a re- 
stricted packaging basis with little 
to distinguish boxed items, Otis 
said. The new boxes and labels, 
however, are done in brilliant ver- 
million and ochre and bear the 
familiar Indian head, 
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This snap-on memo card 
works wonders! You 
check needed parts on 
card—lights, muffler, fan 
belt, etc.—snap it on your 
customer’s steering wheel 
and make lots of easy 
sales! Look for sample 
and order card in your 
free display package. 






This easy-to-read folder in your free display package tells 
how to tie-in with G.E’s promotion and make your profits 
zoom. All the facts. Fully illustrated. 


3 


Stock up now on 
G-E LAMPS 


GENERAL @@) ELECTRIC 
GAR LEFT FOR SPRING CHANGEOVER SERVICE! 





You need only 19 types of 
G-E lamps to service 8 out 
of 10 cars. Order an ex- 
tra supply for extra sales. 











Edgar Takes Over Helm 


At E. W. Bliss Co. 


Louis C. Edgar jr. has assumed 
his duties as president of E. W. 
Bliss Co., builder of stamping 
presses, can machinery and rolling 
mills, it is announced. 

A mechanical engineering grad- 
uate of Cornell, Edgar was asso- 
ciated with the Babcock & Wilcox 
Co. in the manufacture of pen- 
stocks for the Boulder Dam at 
Boulder City, Nev., from 1933-36. 
From 1936 to 1946 he was with 
Blaw-Knox Co. He became presi- 
dent of H. & B. American Machine 
Co. in 1946 and served there until 
his election to the presidency of 
Bliss Co. 


Upham Retires as Head 
Of SAE Fuels Group 


After 20 years of service as chair- 
man of the SAE Fuels and Lubri- 
cants committee and of its prede- 
cessor, the Lubricants division of 
the former SAE Standards commit- 


Auto Personnel 


;tee, E. W. Upham retired from 
office at a recent meeting of the | 
committee and was succeeded by | 
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M. D. Gjerde. 

Members of the committee, of the 
SAE Technical board and of the so- 
ciety joined in an engrossed resolu- 
tion expressing their appreciation 
for Upham’s contributions. 

7. ” 


Martin to Direct Planning 
Of Goodrich Sales Division 


Glenn E. Martin has been named 
manager of sales planning, to han- 
dle the creation and organization 
of merchandising programs for the 
Replacement Tire Sales division of 
B. F. Goodrich Co. 

Martin had been manager of re- 
tail advertising in the division’s 
sales promotion department since 
1941. He is succeeded in that post 


by Clifford E. Copp. Joining the | 


Goodrich advertising department in 
1933, Martin was one of the organ- 
izers of the Advertising Club of 
Akron. He served as president in 
1947. 





| Crosley Names Williamson 
To Direct Ohio Sales 


| 
| 


Fred Williamson has been ap-| 


| pointed regional sales manager for 
Crosley Motors in Ohio, it is an- 
| nounced by Powel 
Crosley jr., presi- 
dent. He will 
make his head- 
quarters in Cin- 
cinnati. 
Williamson 

started in the auto 
industry with 
Saxon Motor Car 
Co. in 1913 as 
sales representa- 
tive in West Vir- 
Fred Williamson ginia. In 1934 he 
joined Ford as city sales manager 
in St. Paul and Minneapolis. Two 
years later, he became Oldsmobile 
sales manager in the Cincinnati 
area. Prior to joining Crosley, Wil- 
liamson operated sporting goods re- 
tail outlets. 





* * * 


Kilgour Appointed 


Robert C. Kilgour jr. has been 
appointed sales manager of the 
truck branch of the Ontario Auto- 





mobile Co., Ltd., Toronto. During 
the war Kilgour served with the 








THE HOST GETS A GIFT—At the conclu- | 
sion of the recent Pontiac supervisory em- 





Hillring Is Promoted 


By Studebaker 


The appointment of Lloyd F. 
Hillring as export engineer for 
Studebaker Corp. is announced by 
Stanwood W. Sparrow, engineering 
vice-president. Hillring succeeds 
Thomas L. Cowles, under whom he 
served as assistant and who has 
retired after 20 years with Stude- 
baker. 

Hillring has been with Studebak- 
er since 1927 when he was as- 
signed to the body engineering de- 
partment. In 1929 he moved to 
chassis engineering and in 1941 be- 
came assistant to the aviation en- 
gineer, a post to which he suc- 
ceeded early in 1945. At the con- 
elusion of hostilities Hillring 
returned to the automotive division 
to become assistant standards en- 
gineer as well as assistant export 
engineer. 


SKF Reports Appointments; 


Smith Heads Cincinnati 
Appointment of Stuart H. Smith 


ployes party, the 700 quests surprised Mary as Cincinnati district manager of 


J. Klingler, general manager, the host, wit 
a@ gift—a clock which operates by atmos- 
_— pressure. It was the I5th annual party 


SKF Industries, Inc., and changes 
in personnel of other district of- 


2 ee © eee wee By Klingle’ | fices of the ball and roller bearing 





|Royal Canadian navy. when 





What this Country Really Needs is a GOOD Automobile Jack 





If His Car Has a Spare Tire, 
He's a VeeJack Prospect! 





DISPLAY VeeJack...Let 


and Here 
It Is 
at Last... 


eesac 


FIRST AND ONLY 
SAFE, EASY to USE 
JACK for ANY CAR 
...« A “MUST” FOR 
1948-49 MODELS 





At last we can deliver VeeJack to the automotive trade 
all over the United States! Production is really rolling now 
— and we can make prompt shipments to jobbers every- 
where on the first and only 100%, satisfactory, safe, portable 
passenger car jack — VeeJack. 


And what a jack! Even a child can use it — easily, 
safely. VeeJack provides rock-steady, pyramid support for 
front or rear of any car. Takes up its load at the two 
strongest points — axle and bumper. Raises both wheel 
and car body safely high for quick, easy wheel changing. 
No wheel blocks required — no need to set the brakes. 
Car cannot roll or sway off VeeJack, even on hills or side 
slopes. Same three-way support as professional garage 
floor jacks — yet VeeJack folds into one compact, non- 
rattling unit that goes into any luggage compartment. Fully 
mechanical — easy-acting ball-bearing acme screw lift. 
An absolute necessity for 1948 and 1949 models and all 
cars with deep fenders and long body overhangs. Generous 
jobber and dealer profit margins — Retail price $12.95 
(fair traded). ORDER NOW. Sold only through recognized 
automotive jobbers. 


CARNAHAN & HENRY, INC., Manufacturers 


1100 East Douglas Avenue Wichita 7, Kansas 


Folks Try It...Watch ‘Em Buy It! 


e became Pontiac's top man in 19 


| firm are announced by R. R. Zis- 


| ette, general sales manager. 


Smith, who joined SKF in 1934, 
jhas been assistant district man- 
|ager of the Detroit office since 
| 1944. Named field representatives 
| were C, N. Benson and D. B. Eden, 
| Boston; A. R. Ehrnschwender, Cin- 
|cinnati; J. T. Paradise, Atlanta, 
and G. L. Hansen, Portland, Ore. 
Benson joined SKF in 1916 and 
| was supervising engineer of the 
| paper mill division for many years. 
| Eden was formerly quality control 
supervisor. Ehrnschwender, Para- 
dise and Hansen joined the firm 
in 1948 as engineer trainees. 

* * * 





AC Appoints Managers 
For Detroit and Chicago 


Two major managerial appoint- 
ments are announced by John C. 
Hines, general sales manager of 
| AC Spark Plug Co. 

Edgar H. Francois is named 
|}manager of AC’s Detroit region, 








J. ©, Lindell E. H. Francols 


| succeeding Edward H. Merrell, who 
| leaves the post because of illness. 
| John C. Lindell is named manager 
of the Chicago region, succeeding 
Francois. 

Both sales regions comprise a 
|number of states in the Midwest 
|and the near South. Francois and 
| Lindell have long been connected 
| with AC sales activities in various 
| capacities. 

* - + 


| Kelley and Collins Promoted 


‘In Chevrolet Engineering 


E. H. Kelley, chief engineer of 
Chevrolet Motor division, has an- 
nounced the appointment of two 

| chief assistants. R. J. Waterbury 
is to be chief assistant engineer 
in charge of design, executive 

| and administrative engineering. 
P. A. Collins will be chief assis- 
tant engineer in charge of pro- 
duction and experimental engi- 
neering. 

Both appointees are natives of 
Michigan. Waterbury joined 
Chevrolet in 1929. In 1941 he be- 
came staff engineer on both com- 
mercial and passenger car bodies 
and sheet metal design, which 
positions he held until his pres- 
ent assignment. Collins joined 
General Motors in 1930 as sales 

| engineer of the Muncie Products 
| division, later becoming experi- 
mental engineer of Oldsmobile 
division. In 1934 he joined Chev- 
rolet as head of experimental! 
engineering. 


* * * 


Siersma Joins Lintern 
| Frank T. Siersma, formerly with 
| Safety Tank Corp., is now vice- 
| president in charge of automotive 
sales for Lintern Corp., with head- 
quarters at Berea, O. 
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“What seems to be your trouble?” 





Great Lakes Steamer Ups 
Auto-Carrying Capacity 
DETROIT.— A new “flight” deck, 
costing $75,000, has been con- 
structed atop the Great Lakes 
steamer George H. Ingalls in Buf- 
falo harbor to increase her carrying 
capacity to 500 or more automobiles. 
The ship is now the largest auto 


carrier on the Great Lakes. She| riog 


will swing into the auto carrying 
trade between Detroit and Buffalo 
again this spring. 
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By Used-Car 


Dealer Business Counsel 


Expense Reductions Should Be Begun at Once 





Operators 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News. 


By J. B. Van Tassel 


T= AVERAGE net profit (per- 
centagewise) of exclusive used- 
car operators shows a reduction of 
59.9 percent in the month of Jan- 
uary, 1949, under the month of 
September, 1948, 
according to the 
statements of 
used-car opera- 
.tors that have 
been sent in to me 
for analysis. The 
gross profit mar- 
gins show a de- 
crease of 25.97 
percent (percent- 
agewise) and the 
total expense of 
J.B. Van Tassel operations only 
show a decrease of 2.15 percent 
(percentagewise) in the same pe- 
s. 

When the gross profit margins 
between sales and cost of sales 
began to show a decrease in any 


business or any department of a 
business, the expense of operations 
—both total expense and the detail 
expenses that go to make up the 
total of expense—must be de- 
creased proportionately or the net 
profit of the business or the de- 
partment affected will be decreased. 


The development of a flexible 
budget control between sales, cost 
of sales, gross profit, expenses 
and net profits in your business 
on a percentage to sales basis is 
one of the most important func- 
tions of your business manager, 
because only by such a control 
can you hope to maintain a satis- 
factory balance in net profit from 
your business. 

When you reduce the gross profit 
dollar or your income dollar as real- 
ized from sales by 26 cents and only 
decrease your operating expense 
dollar or your outgo dollar by two 








only one place to take off the dif- 

ference of 24 cents and that is to 

deduct it from the net profit dollar. 
* = * 

HERE IS NO more sound 

method of measuring the rela- 


| tion of the outgo dollar to the in- 
|come dollar than on a percentage 
| basis to total sales, depending on 


the amount of gross profit the sales 
volume produces. $ 

For example, we will assume the 
sales volume amounts to $1,000 in 
January and $1,000 in February, but 
the gross profit drops from $250 to 
$200 in the same months and the 
expense of the business remains the 
same, 

Now, if you were budgeting and 
checking your expenses on a basis 
of total sales without due consid- 
eration being given to the amount 
of gross profit the sales produced, 
your check on expenses would in- 
dicate that they were all right. 

However, if you were checking 
your expenses on a combination 
basis with sales and gross profit, 
your budget and check would show 
up like this: sales volume the same, 
percentage of gross profit in Jan- 
uary 25 percent, February 20 per- 
cent, expense 10 percent in January, 
10 percent in February, net profit 


cents—which is the case of these | 15 percent in January and down to 
used-car operators to date—there is! 10 percent in February in spite of 





A long life-and a happy one- 
for your automatic transmission 


UTOMATIC transmissions 
last longer and work better 
when the countershaft is mounted 
on Timken” tapered roller bearings. 
Timken bearings hold the shaft in 
rigid alignment—eliminate deflec- 
tion and end-movement. Gears mesh 
more smoothly. There’s less chance 
of wear—more years of quiet, trou- 
ble-free operation. 


Due to their tapered design, Tim- 
ken bearings carry both radial and 
thrust loads in any combination. 
Because they eliminate the need for 
separate thrust bearings or wash- 
ers, designs can be simplified. And 
since Timken bearings permit 
precise adjustment during installa- 
tion, there can be wider machining 
tolerances in surrounding parts. 


They give you the four things 
you need most in your automatic 
transmission: smoothness of oper- 
ation; quietness; long life; low cost. 
LOOK AT STRADDLE PINIONS FOR EXAMPLE 
. . « Here’s a typical application in 
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which Timken bearings keep pin- 
ion and gears in rigid alignment 
despite heavy torque and tough 
radial and thrust loads. Wheels, 


TIMKEN 


TRADE-MARK REG. U. 5. PAT. OFF, 


TAPERED 
ROLLER BEARINGS 


steering parts, and differentials are 
other applications where Timken 
bearings insure long, dependable 
performance. 


The Timken Company has worked 
hand in hand with the automotive 
industry for almost 50 years. Our 
engineering facilities are available 
to help you plan new bearing appli- 
cations. In Detroit, phone TRinity 
5-1380. The Timken Roller Bear- 
ing Company, Canton 6, Ohio. 
Cable address: ““TIMROSCO”. 


NOTE TO P.A.'s Because every step of the manu- 
facture of Timken bearings is controlled within 
our company... because our vast manufacturing 
facilities are widely dispersed... you will find 
the Timken Company a supply source of out- 
standing reliability. 





NOT JUST A BALL C) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL a AND THRUST -@)— LOADS OR ANY COMBINATION we 








Australia’s Car Buyers 


Stalled by Gas Shortage 
SYDNEY, Australia.—(UTPS) 
—Prime Minister Ben Chiffley 
said that he doubted if Australia 
could absorb all the estimated 
80,000 British and continental 
cars which will be available this 
year for export to Australia. 
He said the government hoped 
to provide gasoline for the grow- 
ing number of new vehicles by 
reducing the allowances to long- 


the railways become able to han- 
dle more freight. 

Fortunately the majority of 
the new cars coming in are of 
low ho wer with a small 
petrol consumption, Chiffley said. 
The government has no inten- 
tion now of ending or even modi- 
fying gasoline rationing and he 
could give no indication of when 
rationing would end. 





the fact your dollar of sales volume 
remained the same. 
* 


O YOU WOULD immediately 

start to protect your net profit 
results by either trying to decrease 
your cost of operation so as to re- 
store your percentage of gross 
profit to 15 percent, or if this was 
impossible, then you would have to 
re-budget your expenses on the 
basis of the lower percentage of 
gross profit in order to maintain 
your percentage of net profit. 

In the used-car business today it 
is almost an impossibility to try 
and increase or even maintain the 
gross profit margins realized in 1948 
because of the fast return of the 
buyers’ market, hence there is only 
one sure thing for a used-car dealer 
to do and that is to start on a plan 
of expense reductions immediately. 


Epiror’s Note: Any question on 
business management will be 
gladly answered by J. B. Van 
Tassel, care of Automotive News. 


Bankers’ Chief 


Warns Against 
U.S. Credit Rein 


NEW YORK. — Proposed in- 
creases in power for the Federal 
Reserve Board hold the danger of 
a depression, according to the presi- 
dent of the American Banking 
Assn. 

Evans Wollen of Indianapolis said 
last week that broader powers for 
the FRB are being asked by the 
Truman administration “in spite of 
the fact that in recent months the 
economy has largely come _ into 
balance.” 

“Business conditions are distinct- 
ly deflationary in a number of 
fields,” Woolen said. 

“Unemployment is increasing in 
some lines. Prices are leveling off 
in some lines, and declining in 
others. More business failures are 
being recorded. 

“In view of these facts,” Woolen 
declared, “it is difficult to under- 
stand why the FRB should desire 
stronger, more extensive controls 
over bank reserves and other busi- 
ness credit.” 


Lucky Number 


Wisconsin Parts Manager 


Wins Amacor Prize 


In a recent guessing contest di- 
rected to 43,000 auto-dealer parts 
managers, F. A. Wilk of Yunker 
Motor Co. (Chevrolet-Buick), Oco- 
nomowoc, Wis., was the winner. 

Contestants were asked to esti- 
mate how many self-addressed 
postcards would be returned on a 
direct mail promotion for Amacor 
mirrors which Amacor, Inc., cir- 
cularized nationally. 

Wilk received the winning check 
of $500 from Glenn Chapel, Amacor 
sales representative. 


Harvey Sells Ford Deal 
To Hiers Brothers 


J. A. Harvey reveals that he has 
sold his Ford dealership in Willis- 
ton, Fla., to M. E, and L. H. Hiers 
The Hiers brothers said they wil! 
operate under the name of Hier: 
Ford Co. 

Other personnel in the organiza- 
tion will be: Noel Robinson, man- 
ager; W. H. Hiers, parts manager, 
and B. W. Chambers and Arthur 
Langston, service department, 
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A Gorgeous Automobile Show... All by Itself! 





Featuring 14 Important Motor Car Advancements 


Oe 


1. The Year’s Outstanding Beauty 2. Lowest Priced ; n General Motors Hydra- 


Matic Drive 3. Vision-Aire Interiors 4. der -Adde loom ss. Wide, Easy- 








a. New Dial-Cluster Dash 9. Exclusive T 
System 11. New Finger-Tip Starter But | 
Luggage Space 13. New Low-Pressure ’ 


Famous Improved 





Please turn the page and see 
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The Great MQW TTA! 


the Most Beauliff 


Pontiac Chieftain De Luxe 4-Door Sedan 


Pontiac Chieftain De Sedar 


Pontiac Chieftain De Luxe 2-Door Sedan 


Pontiac Chieftain ess ( 


———— 


Pontiac De Luxe Station Wagon 





RS 


PONTIAC MOTOR DIVISION, GENERAL ™ 





Pontiac really 1S an automobile show all by itself! Two completely 
new lines . . . Chieftains and Streamliners . . . strikingly new in 
styling . . . color and upholstery harmonies to please every taste 
. .- deluxe appointments available in all models . . . choice of six 
or eight-cylinder engines. In appearance, performance, comfort, 
luxury and value, the 1949 Pontiac, with its 18 different body 
styles, offers more motoring satisfaction to more people. 


ine for 1949 








ipthing on Wheels 





Pontiac Streamliner De Luxe 4-Door Sedan 


ftain fess Coupe 





Pontiac Chieftain De Luxe Convertible Coupe 


MPRS CORPORATION, PONTIAC, MICHIGAN 
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New-Car Sales Up 
As U.-C. Sales 
Drop in D.C. 


WASHINGTON.—December new- 
vehicle sales in the District of Co- 
lumbia were 2,684, bringing the to- 
tal for 1948 to 28,774, Washington 
Automotive Trade Assn. announced 
last week. This compares with 
26,489 sales in 1947 when 2,494 sales 
were registered in December. 

Used-car titling slumped in the 
final month of the past year to 3,311 
from 3,433 in the corresponding pe- 
riod of 1947. The total for the 12- 
month period ended Dec. 31, 1948, 
was 51,354 against 49,077 in the pre- 
ceding year. 

Combined total for both new and 
used vehicles was 5,995 in December 
and 80,128 for the past year. Cor- 
responding figures for 1947 were 
5,927 and 75,566. 


Chevrolet Oregon Deal 
Bought by Wayne Collier 


Announcement of the purchase 
of Ransom Chevrolet Co., Her- 
miston, Ore., is made by Wayne 
A. Collier, who has been asso- 
ciated with the firm since last 
July. Collier was formerly an 
automotive dealer at Milton, Ore. 
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Down Sharply From °47 Peak 


Tire Sales Declined 
14.29% in 1948 





DRUCK'S DISPLAY IN CAMDEN, N. J.—This 
Motor Co., 1601 Haddon Ave., 
time of the display were beyond our 
ferent market than we were a year ago, 


Hammes Hosts 


Tractor Dealers 


KANKAKEE, IIl.—Over 500 farm 
implement dealers and their key 
personnel from 52 Iowa and Illinois 
counties attended the annual dealer 
meeting here of Romy Hammes 
Tractor Sales, Inc. The firm is a 
distributor of Ford tractors and 
Dearborn farm equipment. 

Keynote address of the meeting 


to introduce the 1949 Studebaker. 


novel window arrangement was used by Druck 
“Orders received at the 
expectations, although we realize that we are in a dif- 

according to Harry A. Conover, general manager. 


was delivered by L. H. Pomeroy, 
western sales manager of Dearborn 
Motors Corp. Romy Hammes, presi- 
dent of the company bearing his 
name, was host for the affair while 
Gene Hammes, general manager of 
the firm welcomed the guest;. 


De Smet Names Miller 


Ollie C. Miller has been named 
sales manager for Cam De Smet, 
Inc. (Kaiser-Frazer), Atlanta. 











NEW YOR K.—Manufacturers’ 
shipments of passenger casings 
during 1948 totaled 63,516,542 units, 
a decline of 14.29 percent from the 
all-time peak year 1947 when 74,- 
109,453 casings were shipped, the 
Rubber Manufacturers Assn., Inc., 
reports. 

Production of passenger casings 
amounted to 66,780,127 units against 
last year’s production of 77,795,299 
and inventories were increased to 
8,788,907 from 5,444,071 units at the 
end of 1947. 

Shipments of truck and bus cas- 
ings were lower during 1948, with 
14,258,140 casings shipped, as com- 
pared with 17,073,911 during 1947. 

Production was down to 14,588,007 
units against 17,754,837 the previous 
year. Inventories increased to 1,- 
933,166 from the 1,505,221 casings 
at the end of the previous year. 

Shipments of automotive tubes 
during 1948 were down to 68,457,397 
units against 74,088,142 in 1947, 
while production of tubes amount- 


ed to 70,149,819 compared with 79,- 
180,571 the previous year. 

Inventories rose from 8,059,315 
units at the end of 1947 to 9,734,490 
tubes at the end of 1948. 


Globe Union Will Open 


Plant at Emporia, Kans. 

EMPORIA, Kans.—Globe Union, 
Inc., domestic producer of storage 
batteries, will establish a new plant 
here. Installation of equipment in 
a three-story building at 309 Mar- 
chant St. is slated to start March 
1, according to Wyeth Allen, exec- 
utive vice-president. 

Allen said 50 men will be em- 
ployed at the outset of production, 
expected initially to approximate 
500 batteries daily. Both the work 
force and production will eventu- 
ally be doubled, he said. The Em- 
poria plant will bring to 12 the 
number of Globe-Union plants in 
various parts of the U. S. 





= Passenger Car Registrations, 46 States for December, 1948-1947 
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The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include _ transportation 
charges, state sales taxes, or optional 
equipment. 


BUICK—Special Series 40-—4-dr. sed., 


$1,861; 2-dr. sed., $1,787; Super Series 50 
—4-dr. sed., $2,192; 2-dr. sed., $2,092; 
conv., $2,624; stat. wag., $3,229; Road- 


master Series 70—(Dynaflow standard)— 
4-dr. sed., $2,782; 2-dr. sed,, $2,661; conv., 
$3,203; stat. wag., $3,797. 

CADILLAC—Series 61-——4-dr. sed., $2,- 
945; club cpe., $2,840; Series 62—4-dr. sed., 
$3,103; club cpe., $3,019; conv., $3,549; 
Series 60 Special—4-dr. sed., $3,891; Series 
75—4-dr. sed. (5-pass.), $4,833; 7-pass. 
sed., $5,053; 7-pass. Imperial, $5,253; 
9-pass. bus. cpe., $4,733; 9-pass. bus. Im- 
perial, $4,922. 

CHEVROLET — Fleetline Special — 4-dr. 
sed., $1,481; 2-dr. sed., $1,434; Fleetline 
Deluxe—4-dr. sed., $1,560; 2-dr. sed., $1,- 
513; Styleline Special—4-dr. sed., $1,481; 
2-dr. sed., $1,434; club cpe., $1,439; bus. 
cpe., $1,360; Styleline Deluxe—4-dr. sed., 
$1,560; 2-dr. sed., $1,513; club cpe., $1,529; 
conv., $1,878; stat. wag., $2,288. 

CHRYSLER—Royal ‘‘6’’—4-dr. sed., $1,- 
980.25; 2-dr. sed., $1,932.75; 7-pass. sed., 
$2,404.50; lim., $2,530.75; club cpe., $1,- 
958.25; bus. cpe., $1,843.50; Windsor ‘‘6’’— 
4-dr. sed., $2,045.50; 2-dr. sed., $2,014; 





7-pass, sed., $2,459; lim., $2,585.50; club 
cpe., $2,024.50; conv., $2, 439. 25; bus. cpe., 
$1,908.75; Traveler 4-dr. sed., $2,187.75; 
Saratoga ‘8’’—4-dr. sed., $2,321.25; 2-dr. 
$2,284.25; club cpek $2,294.75; bus. 
$2,194.75; New Yorker ‘8’’—4-dr. 
sed., $2,446.25; 2-dr. sed., $2,409.25; club 
epe., $2,419.75; conv., $2,850.25; bus. cpe., 
$2,319.75; Town & Country conv., $3,430.25; 


sed., 
cpe., 


Crown Imperial ‘‘8’’ — 7-pass. sed., $4,- 
711.75; lim., $4,816,75. 

CROSLEY — 2-dr. deluxe sed., $959; 
conv., $959; stat. wag., $991. 

DeSOTO—Deluxe—4-dr. sed., $1,845; 2- 
dr. sed., $1,808.25; club cpe., $1,824.50; 
bus. cpe., $1,718.75: Custom—4-dr. sed., 
$1,911.50; 2-dr. sed, $1,879.75; 7-pass. 
sed., $2,335; lim., $2,461.50; club cpe., 
$1,893.50; conv., $2,315.75; Suburban, 
$2,651. 

DODGE—Deluxe—4-dr. sed., $1,738.25; 
2-dr. sed., $1,696; bus. cpe., $1,606.50; 
Custom—4-dr. sed., $1,807.75; town sed., 


$1,892; 7-pass. sed., $2,199; club cpe., $1,- 
794; conv., $2,209. 
FORD—Six—4-dr. sed., $1,473.50 (V-8, 
$1,560); 2-dr. sed., $1,425 (V-8, $1,511.50); 
club cpe., $1,416.50 (V-8, $1,524); bus. 
cpe., $1,252 (V- $1,433.50); Custom Six— 


Current Prices on New Automobil 


4-dr, sed., $1,591.50 (V-8, $1,665.50); 2-dr. 
sed., $1,538 (V-8, $1,617); club cpe., $1,529 
(V-8, $1,613.50); conv., $1,886 (V-8, $1,- 
965.50); stat. wag., $2,119.50 (V-8, $2,- 
264.50). 

FRAZER—4-dr. sed., $2,482.77; Manhat- 
tan—4-dr. sed., $2,746.11. 

HUDSON—Super ‘‘6’’—4-dr. $2,- 
222.25 (8-cyl., $2,343); 2-dr, sed., - 
171.25; club cpe., $2,219 (8-cyl., $2,339.75) ; 
bus. cpe., $2,069; conv., $2,835; Oommo- 
dore ‘6’°—4-dr. sed., $2,398.50 (8-cyl., 
$2,514); club cpe., $2,374.25 (8-cyl., $2,- 
489.75); conv., $3,056.75 (8-cyl., $3,137.75). 

KAISER—Special—4-dr. sed., $2,244.37; 
Deluxe—4-dr. sed., $2,407.11. 

LINCOLN — 4-dr. sed., $2,680.50; spt. 
cpe., $2,633; conv., $3,117; Cosmopolitan— 
4-dr. spt. sed., $3,344; 4-dr. town sed., 
$3,344; spt. cpe., $3,291.50; conv., $4,054. 

MERCURY—4-dr. sed., $2,116; spt. cpe., 
$2,084.50; conv., $2,536.50; stat. wag., 
$2,820.50. 

NASH—600 Super—4-dr. sed., $1,832; 
2-dr. sed., $1,807; club cpe., $1,829; 600 
Super Special—4-dr. sed., $1,880; 2-dr. 
sed., $1,885; club cpe., $1,877; Ambassador 
Super—4-dr. sed., $2,279; 2-dr. sed., §2,- 
254: club cpe., $2.°%o; Ambassador Super 


sed., 


Truck 
are released 


registrations by states 
here weekly, as 
completed by R. L. Polk rep- 
resentatives in state capitals. 
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Special—4-dr. sed., $2,348; 2-dr. sed., $2,- 
323; club cpe., $2,344; Ambassador Custom 
—4-dr., sed., $2,489; 2-dr. sed., $2,464; 
club cpe., $2,485. 

OLDSMOBILE—Series 76 Standard—4-dr. 
sed., $1,864 (deluxe, $2,006); 4-dr. town 
sed.. $1,853 (deluxe, $1,995); 2-dr. sed., 
$1,790 (deluxe, $1, 932); club cpe., $1, 764 
(deluxe, $1,905; conv., $2,180; Series 
Standard—(Hydra- Matic standard) — 4-dr. 
sed., $2,286 (deluxe, $2,417); 4-dr. town 
sed., $2,275 (deluxe, $2,406); 2-dr. sed., 
$2,212 (deluxe, $2,343); club cpe., $2,185 
(deluxe, $2,316); conv., - 601; stat. wag. 
deluxe, $3,338; Series Standard. 
dra-Matic aalemay-e4 dr. sed., 
(deluxe, $2,636); 2-dr. sed., $2, 468 (deluxe, 
$2,562); conv. deluxe, $3, 015. 


PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2,543); 2-dr. sed., $2,250 (deluxe, 
$2,517); stat. wag., $3,245; Super Eight— 
4-dr. sed., $2,827; 2-dr. sed., $2,802; conv., 
$3,250; 7-pass. sed., $3,500 (deluxe, §3,- 
850); 7-pass. lim., $3,650 (deluxe, $4,000); 
Custom Eight—4-dr. séd., $3,750; 2-dr. 
sed., $3,700; conv., $4,295; 7-pass. sed., 
$4,704; 7-pass. lim., $4,868. 

PLYMOUTH — Deluxe — 4-dr. sed., $1,- 
455.50; 2-dr. sed., $1,397.50; club cpe., 


88 | 860 


$1,424; bus. cpe., $1,360.75; Special Deluxe 
—4-dr, sed., $1,544.25; 2-dr. sed., $1,- 
486.25; club cpe., $1,518; conv., $1, 872; 
bus. cpe., $1,454.75; stat. wag., $2,082.75. 

PONTIAC — Streamliner Six Standard— 
4-dr, sed., $1,771 (deluxe, $1,866); sed. 
cpe., $1,721 (deluxe, $1,815); Streamliner 
Eight Standard—4-dr.‘sed., $1,839 (deluxe, 
$1,934); sed, cpe., $1,789 (deluxe, $1,883); 
Chieftain Six Standard—4-dr. sed., $1,792 
(deluxe, $1,887); 2-dr. sed., $1,742 (deluxe, 
$1,836); sed. cpe., $1,742 (deluxe, $1,836); 
bus. cpe., $1,618; conv. deluxe, $2,169; 
Chieftain Eight Standard—4-dr. sed., $1,- 
(deluxe, $1,955); 2-dr. sed., $1,810 
(deluxe, $1,904); sed. cpe., $1,810 (deluxe, 
$1,904); bus. cpe., $1,686; conv, deluxe, 
$2,237. 

STUDEBAKER pion Deluxe 
4-dr. sed., $1,688.50; 2-dr. sed., $1,656.75; 
club cpe., $1,683; bus. cpe., $1,588.25; 

Regal Deluxe—4-ar. sed., $1,- 
762; 2-dr. sed., $1,730.50; club cpe., $1,- 
756.75; bus, cpe., $1,662; conv., $2,086.25; 
Comman 


der Deluxe—2-dr. sed., $2,019.25; 


2-dr, sed., $1,987.75; club cpe., $2,014; 
bus. cpe., $1,919.25; Regal 
Deluxe—4-dr. sed., $2,140.50; 2-dr. sed., 


$2,108.75; club cpe., $2,135; bus, cpe., $2,- 
040.50; Land Cruiser 4-dr. sed., $2,327.75; 
conv., $2,467.50. 


WILLYS-OVERLAND — Jeep stat. wag. 


(4-cyl), $1,856.71; 6-cyl. stat. wag., $1,- 
951.43; Jeep stat. sed., $2,008.78; Jeepster 
conv., $1,875.77. 
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Modern cars, with their streamlined beauty demand the luxury of the perfect protective seat cover. 


Hafner TRAVELON is the choice of leading manufacturers for their most discriminating ctstomers. 


The exceptionally timely designs are woven of durable plastic filaments that are practically 
everlasting. No amount of wear, grime or stains can permanently mar this miracle fabric, 


since soap and water, or a mild cleaning fluid will restore the original freshness. 


Only TRAVELON was selected by the Pennsylvania Railroad for upholstery 


in the new coaches of the Long Island division. 


For building sales based on guaranteed satisfaction, feature the fabric that gives 


Hatner TFRAVELO 


HAFNER ASSOCIATES, INC., NEW YORK 1, N.Y. Woven of Fi restone Velen) 


AUTOMOTIVE FABRICS REPRESENTATIVE : GETSINGER-FOX COMPANY, DETROIT * TRADEMARK 
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AUTOMOTIVE NEWS, FEBRUARY 21, 1949 


Solutions Proposed 


For Urban 


HAT MAY well be termed the 

nation’s number one traffic 
problem — downtown parking—has 
reappeared in the news recently 
with the usual varying solutions 
offered. 

The variation in solutions offered 
ranges from a 
suggestion that 
stores and indus- 
try decentralize 
their operations 
by opening neigh- 
borhood centers 
to a recommenda- 
tion that the 
downtown areas of cities be made 
less convenient for working driv- 
ers and more convenient for shop- 
ping drivers. 

In the east, Prof. Robert B. 
Mitchell of Columbia University 
saw even greater confusion in 





Parking 


the future unless a fundamental 

procedure of population and job 

redistribution and decentraliza- 
tion were utilized. 

The professor doesn’t think the 
building of super highways on the 
fringes of overcrowded districts 
will provide an answer since these 
highways do not “reduce the vol- 
ume of traffic pouring into the con- 
gested areas.” 


He urged intensive studies of 
business and industry to ascertain 
how the job and the worker could 
be brought closer together. 

* * + 
E BELIEVES there is a trend 
now to locate industries away 
from present built-up areas and 
that this, in turn, is influencing 
residential construction. 


“It is possible,” Prof. Mitchell 
said, “that before many years we 





ent 
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Something new in seat covers... 








shall see planned development of 
entire new towns either related to 
present metropolitan centers as sa- 
tellites or in independent locations.” 
A plan diagonally opposed, the- 
oretically, to Prof. Mitchell’s was 
proposed in San Francisco by 
Alfred J. Lundberg, a past presi- 
dent of the American Transit 
Assn. 
Lundberg’s plan for dealing with 
downtown congestion involves what 
he calls “economic incentive.” 


The first step would require 
changing all transit fare structures. 
He advocates charging passengers 
twice as much during the peak 
hours of the day, 7 to 9 a.m. and 
4to6 p.m., Monday through Friday. 

* * * 
DISCOURAGE downtown 
workers from driving to work, 
he recommends that downtown 
parking lots establish rate struc- 
tures “strongly biased against all- 
day parking.” He suggested a min- 
imum charge of $2 for all-day 
parking. 

Lundberg further suggested a 
“special, foolproof type of subsidy” 
for suburban transit and “perhaps 
even urban transit.” This would 
include rights-of-way on freeways 





Suskana Saran! A new, 


better, faster selling seat cover is now available to you in 
eye-catching colors, intriguing patterns, at popular prices. 


Here’s the sales story that is currently making Suskana Saran 


the fastest seller from coast to coast! Built-in, 
colors that give any car a lifetime of “new look”. . 


wear-resistant 


. durability 


that withstands dirt, stains, kids, cats and cargoes of all kinds 


...mo-stretch, no-sag weave .. 


a swish of a damp cloth. 


.and easy to clean with just 


That’s only part of the story—a story that means more satisfied 
customers, more profits! And this is just the start of a big, 





auto seat covers! 


stock seat covers of shuns’ SARAN! 


new Suskana Saran campaign 


plenty of national advertising and hard working promotion. 


Ask your supplier about auto seat covers of Suskana Saran. 
Available in both pre-tailored and custom-made Seat Covers. 





RIGHT 
IN STYLE! 


sets the pace in 


* : 
SUSKANA fabrics for Auto Seat Covers, Uphol- 
7 stery, Men's wear, 


Susquehanna Mills inc. 


404 Fourth 


and exclusive approaches to ter- 
minals. 

The subsidy would also be 
used to pay for equipment to be 
used for periods of peak service. 
Under such a system, he recom- 
mended direct public ownership 
on a “rider-pay-all” basis. 

Lundberg proposed the use of 
gasoline tax money to finance the) 
suburban transit facilities which | 
would include ample parking areas 
at station stops in the suburbs, 
convenient downtown terminals 
and off-grade access to them. 

He admitted there would be dif- 
ficulty in “trying to sell this plan 
to politicians.” 

Other observers thought there 
might also be difficulty in trying 
to sell it to motorists, too. The sug- 
gestion that gasoline tax money 
be used was not expected to appeal 
to gasoline buyers who might not | 
derive any benefits from the sys- | 
tem if they didn’t use it. 

* * * 


{= PROBLEM, although acute 
everywhere, is more severe as 
the size of the city increases. 

R. H. Burrage and S. T. Hitch- 
cock of the Public Roads Admin- 
istration pointed out that “cities 
of more than 257,000 population 


| 


have less than one-third as many 
total parking spaces per 1,000 popu- 
lation as cities of less than 25,000 
population.” 

Dr. David R. Levin, also of the 
PRA, urged more unified author- 


ity generally in dealing with 
| parking problems. 
There is reason to believe, he 


said, that the unwillingness of des- 
ignated groups to assign responsi- 
bility of providing offstreet park- 
ing facilities according to benefits 
received and ability to pay “ac- 
counts for much of the present fail- 
ure to provide facilities on a scale 
commensurate with the need.” 
a7 7 +. 


Maine Turnpike 
Tops Parallel 
Road in Safety 


PORTLAND, Me.—The Maine 
turnpike, 47-mile toll superhighway 
between here and Kittery, had a 
far better safety record in its first 
year of operation than the parallel 
stretch of Route 1, according to 
Sgt. John deWinter, director of the 
traffic safety division, Maine state 
police. 

Although the number of vehicle 
miles traveled by motorists on 
Route 1 exceeded the number of 
miles on the turnpike by approxi- 
mately one-third, only one fatal ac- 
cident occurred on the turnpike as 
against 13 fatalities on the parallel 
part of the older road. 

Other figures cited by deWinter 
as evidence of the desirability of 
modern safety-engineered roads 
showed: Eighty-six accidents on the 
Route 1 stretch involved property 
damage alone, compared to 20 such 
accidents on the turnpike; on 
Route 1, 56 accidents resulted in 
personal injuries to drivers and 
passengers, while only 24 accidents 
of that type occurred on the new 
superhighway. 


Bute & Bows 


Luminous Garments Urged 
To Save Lives 

Buttons and bows could help 
save lives, a group of safety-mind- 
ed fashion students in Boston told 
the National Safety Council. 

Members of the senior fashion 
design class at the New England 












that will build your sales with 


Women’s wear, Neckties, 





New York 16, N.Y. 


Avenue, 


School of Art said that luminous 
paints or dyes incorporated in 
clothing would help cut down the 
highway fatality toll that reached 
32,000 last year. 

In a letter to the council, the 
fashion students said their plan 
would eliminate night pedestrian 
accidents caused by poor visual 
conditions and dark clothing. 

“Our idea is that buttons or bows 


|on clothing be treated with fluor- 


escence,” the letter said. “They 
should be yellow. Thus, the darker 


| the street or road, the more lumin- 
|;ous the buttons would be to an 


automobile driver.” 

The group asked that the plan 
be endorsed by the council and 
possibly submitted to clothing de- 
signers and button manufacturers. 





SEEING DOUBLE—Collins Park, service man- 
ager, is seemingly everywhere at once at the 
new model showings of Allen Chevrolet Co 
Kansas City. The answer is that several life 
size photographs of Park have been placed 
about the showroom. Replicas of Park are sc 
realistic that many customers have approached 
them with questions, dealership officials said 
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By Fred Kempf 


ALT A MINCTE, F055 THOSE PEOPLE 

N'T WANT'A JY CARS., THEY'VE BEEN 
BEADING YOUR ABS SWOWING COT PACES 
AN' THEY VE £057 CONP/DENCE IN THETA 
(INVESTMEN 7 1 THEY WANT TO 


AUTOMOTIVE NEWS, FEBRUARY 21, 1949 


° ° (Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
Th e Ot b er Side of b he P. schure cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


I'D BETTER GET TO TH' orrice FAV GAVGALETS GET GOIN! 2OY— 
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Decisions 


By Leo T. Parker 


Attorney at Law | 


A JURY may decide a legal con- 


troversy between an insurance | 


company and an automobile dealer | 
who claims theft of an automobile. | 


For example, in Agricultural In- | 


surance Co. v. Crane, 47 S. E. (2d) 
135, it was shown that an automo- | 
bile dealer held a theft insurance 
policy which contained a clause 
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on a charge of drunken driving. | could not legally revoke his license 
The testimony showed that he had | because the evidence did not show 
had a drink of liquor at 10 a.m./| that he was intoxicated or that he 
and that the accident leading to! was guilty of drunken driving. 

Nevertheless the higher court ap- 
proved revocation of the license, | 

He filed a suit stating that al- | saying that the discretionary pow-|Tex., announces its old shop fore- | couver, 
though the commissioner acted in| ers vested in commissioner to re-|man, Johnny Jouell, is back again | engage 
voke or suspend drivers’ licenses'in the same position. 


revocation of the license occurred | 
at 4 o’clock p.m. 


accordance with a state law, he! 
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are in the nature of executive on! 
administrative duties and not ju- 
dicial. 








Jouell Returns 


business. 


OTHERS ARE SAYING— 


Victoria Truck Shop 


Willock Truck Equipment Co., Ltd., 
has been incorporated at Victoria, 
B. C., with authorized capitalization 
of $200,000. Registered offices are 
Ferguson Motor Co., Harlingen, | located at 204, 678 Howe St., Van- 
B. C, 
in the truck equipment 


and the firm will 
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that he would on or before the 
15th day of each month render to! 
the insurance company a state- 
ment of the actual cash value of all | 
automobiles at risk hereunder, | 
showing separately the value and | 
each location of new automobiles, | 
second-hand automobiles, including | 
automobiles used in repair service, | 
and the amount of the dealer’s 
equity in the automobiles. 

A car was stolen and the in- 
surance company refused to pay 
the loss on the contention that 
the dealer had not complied with 
the above mentioned clause. The 
dealer testified that his instruc- 
tions from one Hudson, the in- 
surance company’s agent, was to 
report the amount of cars in dol- 
lars and cents on the last day of 
each month so that a premium 
could be fixed covering those cars. 
The dealer proved that he fol- 
lowed these instructions. The jury 
decided that the insurance com- 
pany must pay the dealer the value 
of the stolen car, saying: 

“The jury is the final arbiter of 
fact. . . . The jury found the re- 
ports to have been filed by the 
plaintiff with Hudson monthly as 
required by the policy.” 

* * * 
Not Judicial 

T IS WELL established law that 

a state’s legislature has a right 
to regulate use of its highways and 
therefore it has power to regulate 
circumstances under which auto- 
mobiles may be operated upon the 
highways of the state. 

In State v. Moyers, 189 Pac. 
(2d) 952, it was shown that a 
state law provides: The commis- 
sioner of public safety may in 
his discretion suspend or revoke 
the licenses of any person, such 
suspension or revocation being in 
addition to the punishment im- 
posed by the court. 

An automobile driver’s license | 
was revoked by the commissioner 


Munder Heads Up 


Truck Leasers 


CHICAGO.—Election of National 
Truck Leasing Systems officers at 
the conclusion of the organization’s 
annual meeting here brought the, 
presidency to R. A. Munder of | 
Philadelphia. Other officers chosen | 
were Fred P. Baker, Denver, vice- 
presid nt; Howard Willett jr., Chi- | 
cago, treasurer, and John Black | 
jr.. Birmingham, secretary. ’ 

In addition to the officers, mem- | 
bers of the executive committee | 
named at the meeting were J. A. | 
Ryder, Miami; Howard Amor, | 
Cleveland; John Thompson, Los 
Angeles, and C. P. Clark, St. Louis. | 
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QUALITY STANDARDS are SETTING the PACE 
FOR HEAVY-DUTY TRUCK BODIES 


It’s subtle flattery to be referred to as THE standard 
for heavy-duty, high-quality truck bodies. We hear that 
said of Mid West Truck Bodies every day—by users, 
by prospects, by dealers, and even by competitors. 


MIDWEST 


REG. U.S. PAT. OFF. 
HEAVY-DUTY, HIGH-QUALITY TRUCK BODIES 
rm 
of he 
i 


In Mid West Fold 


Down Models, 3S 
upper stock racks a 
can be easily de- = 
tached or turned 

down to make a 

grain-tight box, 


The answer is not difficult to discover. Mid West Truck 
Bodies are not just assembled—they are engineered 
and mass-produced to precision standards. Only the 
finest of hardwoods are used in flooring, tight-sides 
and rack sections. High-tensile steel is used for all 
frame members. The best of materials, matched by 
superior workmanship, assure top quality . . . assure 
better satisfied customers. 


Steel longitudinal 
sills permit easy 
installation of hoist, 
Universal mounting 
feature makes 
bodies adaptable 
to any chassis. 





Mid West Truck Bodies are sold through authorized 
truck dealers everywhere. 


Make More Profits Selling MID WEST 


Stake, Tight-Side, Combination Tight-Side 
and High-Rack, and Fold-Down Models 
Write, Wire or Phone for Name of Nearest Distributor 


AVAILABLE IN: 
42° Stake and Platform Body; 2734", 33° or 42° 
Tight-Side Body; 66” or 75° High Rack in Com- 
bination with Tight-Side Body (Lift Off Racks); 
66” Fold-Down Body 12’ and 13’ (1. D.) Lengths. 
All Models Built in 9’, 12’, 13’, 14’ and 16’ (1. D.) 
Lengths. Platform Available Without Racks. 


MID WEST BODY AND MANUFACTURING DIVISION 


ELECTROGRAPHIC CORPORATION x PARIS, ILLINOIS 
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DES MOINES. — A resolution 
seeking official information on how 
much heavy vehicles increase Iowa 
highway construction costs has 
been introduced in the state senate 
by Senator Earl C. Fishbaugh jr., 
Shenandoah Republican. 

The measure, which had not been 
acted upon at this writing, requests 
Fred R. White, chief engineer for 
the state highway commission, to 
“determine and inform the senate 
the comparative cost to construct: 


‘1. Highways adequate for use 
by all legal types of vehicles, in- 
cluding trucks and buses, and 

“2, Highways of a design ade- 
quate for use only by lighter ve- 
hicles such as private passenger 
automobiles and small trucks.” 

Indicating that he expected a 
report similar to one made in Cali- 
fornia in response to a similar 
resolution, Senator Fishbaugh said 


Tire Tips a 


U.S. Rubber Booklet 
Gives Information 


Distribution of a new booklet 
containing helpful hints on safe 
driving and tire care has been an- 
nounced by U.S. Tires division, U.S. 
Rubber Co., 1230 Avenue of the 
Americas, New York 20. 


Called “It’s the Principle of the 
Thing,” the booklet is available free 
from U.S. Tire dealers or from the 
company. It contains information 
on low-pressure tires. 


Truck Traffic Costs 


lowa Senator Asks Road Board to Assay 
Ratio of Heavy to Light Vehicles 


that a survey of 105 projects in| 
California in 1947 lettings showed | 


heavy trucks and buses generated 
45 percent of highway ton-mile 
traffic and required expenditures of 
22.2 percent more for highway con- 
struction. 

“In other words,” his resolution 
asserted, “since heavy vehicles gen- 
erated 45 percent of the ton-mile 
traffic and required 22.2 percent 
greater expenditures, they were re- 
sponsible for 55 percent of the to- 
tal cost of highway construction.” 

Senator Fishbaugh’s resolution 
would ask White to suggest a 
formula for equitable sharing of 
the costs of highway construc- 
tion by the various classes of 
highway users. 

White would be directed to use 
1948 contract lettings to give the 
additional costs of construction of 
primary roads for heaviest legal 
vehicles and to report the percent- 
age of ton-miles generated by 
heavy trucks and buses in 1948. 

A resolution adopted last year 
by the American Automobile Assn. 
was quoted by Senator Fishbaugh 
as declaring that “roads are being 
pounded to pieces by increasing 
frequency of use of heavy vehicles.” 


Keith Motors, Inc. 


Keith Motors, Inc., has been 
formed in Milwaukee to deal in 
cars, trucks and other motor vehi- 
cles, with a capital stock of 500 
shares at no par value. Incorpo- 
rators are Irving M. Nelson, L, L. 
Rieselbach and M. L, Chenault. 







copy FREE ON REQUEST 


Here's a timely Remington Rand publication 
that goes right to the heart of this urgent ques- 
tion of profitable inventory control. In a clearly 
written, profusely illustrated 24-page book, 
just off the press, we have compiled facts on the 
most advanced methods of simplifying this im- 
portant management problem — positive, 
profitable inventory control at lowest cost for 
clerical upkeep and executive use. 


REMINGTON RAND @ 


Yes— send FREE copy of your new 24-page 
book, “How To Get Profits From Inventories.” 
COMPANY........ 


ADDRESS......... 





PIONEER DODGE DEALERS—Dee Riegel (left), president of Riegel Bros., Spokane, said to 


be second oldest Dodge distributor in the U.S., 
of their new quarter-million dollar truck sales 
be completed about May |. 


treasurer, broadcasting the Sevens 
and service headquarters. The building wil 


and Richard D. Riegel (right), secretary- 


Permanent Registry Asked 
In Pennsylvania 


HARRISBURG, Pa. (UTPS) — 
Permanent registration of vehicles, 
raising the license age to 18 and re- 
vision of present traffic court pro- 
cedures were recommended at the 
first annual traffic safety and traffic 
court conference sponsored by the 
Pennsylvania junior chamber of 
commerce and the junior bar sec- 
tion, Pennsylvania Bar Assn., held 
recently here. 


Among the recommendations for 
improvement of traffic court pro- 
cedure offered police and traffic ex- 
perts attending the meeting by 
James P. Economos of the traffic 
court committee, American Bar 
Assn., were the following: 


Uniform traffic laws and ordi- 
nances; provision of dignified and 





Today, more than ever before, it is imperative 
to anticipate trends in demand — to order more 
of those items on which volume is increasing — 
to reduce buying where demand is slackening. 
Today, you need much more than a record of 
stock-on-hand and on order. You need a real 
control over inventory — a control sensitive to 
the fluctuating requirements of every item —a 
control that will force attention and action to 
cut down loss-producing overstocks and pre- 
vent profit-killing understocks. 


Remnepn Rend 
Copyright 1949 by Remington Rand Inc. 


MAIL COUPON TODAY 





315 FOURTH AVENUE 
NEW YORK 10, N. Y. 





impressive courtrooms for all courts 
trying traffic cases; separation of 
traffic cases from other misde- 
meanors such as drunkenness and 
prostitution; use of traffic court 
violation bureau for non-moving 
violations only; uniform fines and 
penalties; elimination of ticket fix- 
ing; provision of special informa- 
tion in traffic law enforcement poli- 
cies and safety education methods 
to traffic court judges and prosecu- 
tors, and the making of every effort 
to impress the defendants with the 
need for voluntary observance of 
traffic laws. 

A long-range program for train- 
ing high school students in safe 
driving technique was urged by 
Amos E. Neyhart, administrative 
head of the institute of public 
safety, Pennsylvania State college. 


Stressing the fact that the insti- 
tute’s program is designed to reach 
drivers in all categories, Neyhart 
said courses are offered to college 
professors, high school teachers, 
motor vehicle fleet supervisors and 
bus line supervisors, maintenance 
supervisors, traffic policemen and 
traffic engineers. 

Ivan J. Stehman, chief of the 
state division of highway safety 
education, pointed out that acci- 
dents are caused by unsafe condi- 
tions, practices and equipment and 
that they can and must be pre- 
vented. 


Pointing out that driver training 
courses have already been estab- 
lished in 165 schools throughout the 
state, he said that he hoped to see 
the day when such courses could be 
in the curricula of every school. 


Edward S. Gogolin, president of 
the Pennsylvania Motor Truck 
Assn., said that highway safety 
and the prevention of accidents 
has been the goal of his organiza- 
tion since its inception in 1928. 
The training of truck drivers in 
safe practices not only results in 
saving lives, but is also a matter 
of dollars and cents to fleet own- 
ers, he said. 

Pointing out that the crying need 
in any highway safety program is 
organized public support, Paul H. 
Blaisdell of Chicago, executive di- 
rector of the National Committee 
for Traffic Safety, said: 


“While other programs for public 
welfare —and traffic safety is no 
more or less than that—have made 
use of every known promotional de- 
vice, traffic safety has been content 
to muddle along geared to a sales- 
manship reminiscent of stereopti- 
con slides.” 

Maj. Jacob Dogole, Philadelphia 
magistrate, urged a state law per- 
mitting immediate arrest in reck- 
less driving cases and hearings 
within 24 hours to break up the 
practice of killing prosecutions. He 
also recommended that the age of 
drivers be raised from 16 to 18 
years. 

Inspector Herbert J. Kitchenman, 
traffic division, Philadelphia police, 
asked for regular physical examina- 
tions of all license holders. 


Wildermuth-Shar p Opens 


Plant in Logansport, Ind. 

Wildermuth-Sharp (Buick - Chev- 
rolet) held a two-day open house 
to celebrate the completion of its 
new home at Broadway and Sec- 
ond, Logansport, Ind. 

John J. Sharp and D. G, Wilder- 
muth form the business partner- 
ship. 













Buffalo U.C. Men 
Pinning Hopes on 
Spring Upsurge 


BUFFALO. — Buffalo’s used-car 
dealers, settled in a business slump 
reminiscent of prewar days, look 
for a spring upsurge to pull them 
out of the doldrums. But, they 
fear it may be wishful thinking, 
for the market is still sliding. 

Used-car dealers say they will 
raise prices as they have in the 
past when consumers start buying 
for spring and summer travel. 
However, they said the rise will be 
the test of market conditions. 

“If sales do not meet expecta- 
tions, prices will have to be ad- 
justed to meet market require- 
ments,” said President Earl Palmer 
of the Buffalo Used Car Board of 
Trade, Inc. 

“Government credit regulations, 
high living costs and availability 
of new cars cloud the used-car pic- 
ture. The market will be better if 
Regulation W is modified.” 


Most dealers are moving cau- 





tiously. They are combatting the . 


sales drop by holding down inven- 
tories and offering the lowest 
prices since the war. Some dealers 
have stopped buying 1947, 1948 and 
1949 models, in which the greatest 
inventories exist. 


Haubold Occupies New Home 


At Holton, Kansas 


After months of work, Haubold 
Chevrolet Co., Holton, Kans., has 
moved into its new building. The 
old location is being retained for 
storage and used-car department. 

The structure is 70 by 120 feet. 
A large section is reserved for 
office, parts and new-car display. 





OLN 
For $5, you can try 
this tested plan for greater 


PEACE OF MIND 


financially 


‘To help you build your financial future 
wisely, confidently—and _profitably— 
get a trial subscription to Barro n’s Na- 
tional Business and Financial Weekly; 


only $5. 

This tested way to help you protect 
what you have—and make it grow—is 
now being used by more than 45,000 

rudent men a women who read 
rron’s re we’ 

Barron’s op yen invest your money 
or plan financial affairs with greater 
wndersending and foresight. It shows 
how the values of your stocks and 
bonds, real estate, commodities, insur- 
ance and other holdings are rising or 
falling as the result of changing condi- 
tions— political and economic—from 
week to week. 

No other publication is like Barron’s. 
It is the only weekly affiliated with 
Dow-Jones, world’s largest, fastest 
business and ial news-gathering 
organization. — 

ach weekly issue of Barron’s pro- 
vides a balanced investment outlook: 
Business Trends, Industry Forecasts, 
Security Values, Commodity Prices, 
Tax News, Impact of Federal Legis- 
lation, Weekly ‘‘status-at-a-glance’” 
Stock Listings, Dow-Jones Averages, 
Specialized Investment Studies. 

Try Barron’s and see for yourself 
how it helps you get ahead financially. 
Only $5 for 17 weeks. Or full year’s 
subscription, only $15. Just send this 
ad with your check today. Or tell us 
to bill you later. AN-2-21 


BARRON’S 
NATIONAL BUSINESS AND FINANCIAL WEEKLY 
40 New Street, New York 4, N. Y. 
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“It pays to cater to the men!” 


Men have decisive opinions on auto- 
mobiles, appliances, liquor, sporting 
goods and clothes. And over a mil- 
lion of ’em buy TRUE every month. 
Because TRUE brings men scoops, 
adventure, sports and “the good life;’ 
TRUE is America’s Largest Selling 
Man’s Magazine! 


Send for copy of TRUE, Dept.N3 67 W. 44, N. Y. 
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‘influencing him in a civil matter. 


Used-Car Notes 


Two Philadelphia Dealers yg reported an income of 
Char, ged With Tax D odges The second indictment charges 

PHILADELPHIA.—Two used-car | that Michael Saraco, who operates 
dealers have been indicted by a/a used-car establishment on Vine 
federal grand jury for income tax/St. near 6ist St., evaded income 
evasion totaling more than $135,000./| tax of $41,294.02 from 1942 to 1945, 

The first indictment charges that | inclusive. The federal authorities 
Ralph Fisher, who has a used-car/ maintained that he should have 
business on Broad St. near Thomp-| paid taxes of $41,688.26 on total in- 
son St., assertedly evaded taxes|come for $95,174.74 for the years 
totaling $95,372.26 for the years 1945 involved. Instead, according to in- 
and 1946. He paid taxes ‘totaling| vestigators, he paid a total of 
$1,013.18 in these two years. The | $394.24 on reported income of $7,- 
government contends his real in-| 659.34. 


come for that period was $156,- co ee 
Keys to Theft 


Antitrust Suits 
. Burglars Take 125 Sets, 
Called Coercion Transfer Blanks 


By Anderson BUFFALO.—Burglars who visited 


the used-car office of smiling Jack 
CHICAGO.—“Economic planners” | Chesbro, Inc., 2660 Bailey Ave., had 
in the Antitrust division of the|@ definite plan in mind. They took 
Department of Justice are current-|125 sets of auto keys and two 
ly trying to impose leftist theories books of state blanks used in the 
on large segments of American 


transfer and sale of autos. 

business through threats of crim-| The lot manager, Louis Steinberg, 
inal prosecution, John W. Ander- 
son, president of the National Pa- 
tent Council, charged last week. 
This “revolution by blackmail,” he 
contended, breeds industrial chaos. 

“A citizen,” said Anderson, “dares 
not threaten another with crim- 
inal prosecution as a means of 





























































To do so makes the threatening 
citizen a criminal, under what has 
long been recognized as a just law. 

‘Yet the Antitrust division does 
not hesitate to flout this law. It 
may begin by starting federal 
grand jury proceedings against 
citizens engaged in business—in 
which proceedings evidence may be 
found to support a civil suit by 
government against the same 
citizens. 

“To be so singled out disturbs 
the victim’s markets. It may seri- 
ously affect his bank credit. In 
fact, the very impact of publicity, 
given by government to its insti- 
gation of such proceedings, carries 
with it a heavy pretrial penalty 
and threats of disaster which often 
condition the victim for coercion,” 
Anderson charged. 


U.S. Denies Firm 


Steel Privileges 


WASHINGTON.—In the first ac- 
tion of its kind, the Office of Indus- 
try Cooperation last week an- 
nounced it had withdrawn the privi- 
leges of the Maridon Mfg. Co., 
Bronx, N. Y., to participate in a vol- 
untary steel allocations plan. 

The action was taken on the 
basis of information obtained by 
OIC indicating that steel products 
allocated to the company for use in 
manufacturing warm air heating 
equipment were used for other pur- 
poses, OIC Director Earl W. Clark 
said. “Such misuse of allocated 
steel products not only violates pro- 
visions of the voluntary plan, but 
also seriously interferes with suc- 
cessful realization of the objectives 
of Public Law 395,” Clark said. 


Ford Sales Fete 
Coast Dealers Mark Success 
Of Parts Campaign 
SAN FRANCISCO.—Winding up 
a two-month campaign, during 
which they sold $3,618,700 worth of 
parts and accessories and bought 
$2,226,600 worth, Ford dealers of 
the Richmond (Calif.) district cele- 
brated recently with a party at 
which Les Lutz, district sales man- 

ager, was host. 

Lutz greeted 337 members of the 
district dealer organization, includ- 
ing parts managers and service 
managers, as guests for dinner and 
a floor show at a night spot. 

“During the year 1948,” Lutz 
pointed out, “33 dealers in this dis- 
trict qualified for the 100 Grand 
club, made up of those whose parts 
and accessories sales top the $100,- 
000 mark. Their purchases amount- 
ed to nearly $5,885,000—59.3 percent 
of the total for all Ford dealers 
in the Richmond district.” 

Among Ford officials present 
were J. D. Ball, director of truck 
and fleet sales, and western re- 
gional sales manager Arthur §S. 
Hatch. 
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said that ignition locks on all the 
cars would be changed to make 
the stolen keys useless. Nothing 
else in the place was touched by the 
thieves. 
* * + 

Seatile Bill Would Limit 
Used-Car Guarantees 

SEATTLE.—Any misrepresenta- 
tion of the condition of a used 
automobile or truck can cost the 
license of a dealer under a pro- 
posed ordinance approved here by 
the city council license committee. 

Under the proposed law, which 
will go into effect April 1, dealers 
in used automobiles or trucks who 
make oral or written guarantee of 
a vehicle’s condition must either 
have repair facilities or a contract 
with a repair garage. 

* * + 


Rhode Island Assn. Cautions 


Dealers on Ad Policies 


PROVIDENCE. — Louis Baker 
and Jerry Gallo, as representatives 
of the National Used Car Dealers 
Assn., attended a meeting here of 
newspaper classified advertising 
managers, the Rhode Island UCDA 
reports. 

In a session on auto advertising, 
stress was laid on truthful adver- 
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Thriving Agriculture—Mammoth Construction Projects 


An abundant, fertile agricultural economy has poured a silver 
stream of dollars into the hands of rural and urban residents. The 
great outpouring of wealth from South Dakota’s farm economy and 
related industries is a stable, dependable flow of purchasing power, 
based on scientific farming and soil conservation 
methods that assure long-term farm prosperity. 
More than six billion, three hundred and sixty 
million dollars now being spert on the Missouri 
River Plan will help maintain South Dakota’s 
prosperity at its all-time peak! The great Missouri 
construction projects will directly 

ee =’ influence 97% of the state’s area, 
provide 800,000 additional kilo- 
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Facts On 
Tapping the 
Reservoir Of 
Buying Power 
in Rich South 
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. roofing and radios 





tS: 


...@ fine highway system that is constantly leing im} roved and 
expanded by the State Highway Commission... 
recreation facilities under the direction of tae department of Gane, 
Fish and Parks... these and many other benefits ‘1. progressive 
South Dakota encourage the growth of Americ. industry. 
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DODGE DEALERS SEE DETROIT CHIEF—John G. Graham, executive assistant of the 
division (center), chats with W. T. May (left), May Mcvors, Inc., Ft. Lauderdale, and 
Charles S. Brooking (right), Brooking Motor Co., Gaiie iv lle, at the preview showing of the 
1949 Dodge in Jacksonville, Fla. Brooking is «Iso j resid int cf Florida Automobile Dealers 


Assn. 





level of honesty, “certain restric- 
tions may be ‘mposed by the news- 
papers.” 


tising. The Rhode Island group 
points out in its bulletin that un- 
less advertising is kept on a high 
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Advertisers in South Dakota Dailies collect huge sales dividends from 
the rich state of South Dakota where $300,000,000 in ready cash is 
waiting to be spent on breakfast foods and carpets . . 

. . autos and appliances... for scores of products South Dakotans 





watts of electricity and irrigate 7/:0,000 acres 
with the Oahe Dam alone! South Dako‘a’s 
future growth is assured by this ,iganiic } ro- 
gram of flood control, navigation, in ga ton 


and power development to fu .he’ impr ve 
one of the nation’s richest agricultv -al sta. es! 


SDailies Dominate the Ma ‘<1! 


South Dakota Dailies control the f'ow of bi y- 
ing power at its source! Ninety ver cent of 
South Dakota’s families are reached by 1 1e 
South Dakota Dailies in the vial local buy ng 
zones! Locally-managed and locally-edited 
South Dakota Dailies are unchallenged ty any 
out-of-state metropolitan newspaper. Firrr ‘y es- 
tablished, thoroughly read and respected, 
these six influentie! South Dakota ~ailies 
will sell your products t > ci1 ‘tomers wl » have 
the cash-in-hand to buy nov. Adver ise in 
South Dakota Dailies use the one prac.ica' 
channel to rurel and urban readers in the 
heart of rich, responsive Sout! Dakota! 


South Dakeota—Land »f Opporiunit, 


Alert manufacturers and distributors cons ide. 





South Dakota’s many advantages when _ lan- 
ning expansion or deceatralizatic ». Abuncant 
natural resources and friendly Araerican labor 


vel. -cevelopel 


Sf) 
~ > LIaihies 
Compris: Six fecally Ma.ag d and Locally 


Ed.ec: Newspapers Serving the Six Primary 
Ma: ets of South Dakota, Joth Rural anu Urban, 
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Read in 14,950,000 families 
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|10 get ih the act 7 


ROWNUPS and teen-agers ad/ get a chance to speak their 
G piece at that important family affair—choosing the 
family car. 

What better opportunity could you have to reach the 
entire family with news of the new cars than at another 
absorbing family affair—the weekly reading of LIFE? 


LIFE is read in 14,950,000 families ... 
36% OF THE NATION’S TOTAL! 


That’s the audience that’s seeing the cars you sell when 
they appear in the pages of LIFE. 





every week... 36% of the U.S. total 





In the Hopper 





‘Weather Control of Trucks 


Proposed in Arkansas 

County courts in Arkansas ‘vould 
be empowered to prohibit venicles 
with net loads in excess of 3,500 
pounds from operating on county 
highways under certain types of 
weather conditions, under terns of 
a bill introduced in the Arkansas 
legislature. 

The order could be issued «nly 
in emergencies caused by heavy 
rainfall, freezes, thaws, snows or | 
other unusual conditions affectin z | 
condition of the highways. Fines 
of $25 to $200 would be iirposed 
for violation after notice. 

s . . 


Idaho Bill Would Boos. 
Truck, Bus License Fes 
Pending in the Idaho legisl- 
ture is a bill which would fr)- 
vide for a general incers: " 
truck and bus license fe |; 


er passenger-car levi iy 
“equalization” of gas(. ims. ' 
revenue allocation to thi: 

counties, 


The proposed legis .: 
prepared by an inter. : 
tive committee whirl 1i.* .. 
a ton-mile tax in its ¢ \ Cc! 
Idaho legislature ea; it: 
sion. The bill would est. ,buis.. 
fees, arrived at on « relative u;.. 
basis, for trucks ‘The levies 
would be consider:.bly jsigher than | 
at present, with en estimatkd to- 
tal increase of about $1,500,000 in 
highway department revenue | 
from this source. 

* 


Bill Would Permit Meters 


In Major Wisconsin Cities 

Milwaukee would be peri. «1:d to 
install parking meters unaey a bill 
introduced in the V/isconsin legis- 
lature by Rep. John Pritchard, Eau 
Claire Republican. 

The bill would eliminegte a present 
-»Wisconsin ban on parking meters 
in first-class cities—those over ny - 
000 population. It would als: 
mit use of parking meters in mu- ; 
nicipal a lots. 

o * 


ov. Duff Decenennsiods Hike 
a 1-2 Cents in Pe. Tax 


Recommendation for a t'wo-cer . 
a-gallon increase in the ygasol' «' 
tax, or a one-cent increase .f i¢ 
Pennsylvania legislature provides a 
state authority which could ji sue 
its own building bonds has veen 
asked by Gov. James H. Duff in 
his budget message to tke general 
assembly. 

Duff also recommended that “1 


Many Auto Bills | 
Are Pending in 
Rhode Island 


On the legislative agenia of the 
Rhode Island general assembly are 
many items of significance to the 
automotive field. 


The state administration has set 
ein motion a bill seeking $1,000,000 
to get an early start on the spring 
highway construction program. The 
million is to match federal high- 
way grants under the Hayden- 
Cartwright law. The measure went 
to the finance committee. 

The house has passed and sent 
to the senate a bill barring issu- 
ance of drivers’ licenses to persons 
under 18 years of age unless their 
parents or guardians consent and 
accept responsibility. The bill has 
the backing of the Rhode Island 
Assn. of Police Chiefs. 

Likewise passed in the house, 
without debate, was a bill barring 
the installation of television sets 
in automobiles. The sponsor wants 
sets barred from any part of th> 
car. 

In the hands of the judiciary 
committee was a bill providing for 
compulsory liability insurance | 








Rhode Island automobile owners. 
An alternative would be for car 
owners to post $5,000 in securities 
with the registrar of motor ve- 
hicles. 

Use of dual control automobiles 
in giving state road tests to appli- 
cants for a driver’s license is man- 
datory under a bill before the fi- 
nance committee. 


state highway authority, if provid- 
ed, build bridges, express highways 
or controlled access highways at a 
cost aot to exceed $40,000,000. 

* * * 


Anti-Diversion Measure 


Offered in Delaware 

« reation of a separate highway 
fuad and prohibition against di- 
version of automotive tax receipts 
to non-highway purposes is pro- 
pose. b/ a state constitutional 
amendment introduced in the 
Delaware legislature by Sen. John 
R. Hitchens, Georgetown Republi- 
can, 

Highway revenues in Delaware 
havr been going into the general 
fun’ under a 1939 law. The pro- 
posed amendment, which must be 
passed by two consecutive ses- 
sions of the legislature to become 
effective, provides that: 

“No moneys derived from fees, 
excises or license taxes relating to 
yweration or use of vehicles on 
sublic highways or derived from 
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taxes levied upon fuels used for 

propelling such vehicles, shall be 

expended for other than the cost 

of administering the laws relating 

to the state highway department.” 
* * * 


Sharp Increases Asked 


In Minnesota Fees 

Sharp increases in minimum li- 
cense fees for passenger cars in 
Minnesota are provided in a bill 
introduced in the state legislature. 
The bill sets up completely new 
tables for computing fees on pas- 
senger cars and calls for a $15 
minimum for all cars less than 10 
years old, double the present fee 
of $7.50. 

Cars from 10 to 19 years old 
would be assessed $12.50 and a $10 
base for vehicles 20 or more years 
of age is fixed. 

The measure would eliminate the 
“X” or “zone truck” classification 
for cut-rate licenses. The new bill 
could provide for two classes of 
trucks only; farm taxed on basis 
of unloaded weight, with $15 mini- 
mum for first nine years of life, 
and general trucks, taxed on basis 
of gross weight. 


The bill would bring an estimat- 
ed $6 to $7 million in motor vehicle 

















Earned Income Tax Cut 
To 2% in Maryland 


Gov. Lane has signed into 
Maryland law a bill reducing the 
state’s tax on personal earned in- 
come from 2% to 2 percent. 

Maryland’s 1947 legislature had 
boosted the rate to 2% percent 
on 1948 incomes, collectible this 
year, but the retail sales tax it 
also enacted helped to build up 2 
surplus in the interim. The new 
legislation did not alter the 1947 
action which increased the rate 
on interest, dividends and other 
“unearned” income from 1% to 5 
percent. 





revenues. It has the backing of the 
interim legislative commission on 


highways. 
* 


N. Y. Bill Would Police 
Auto Driving Schools 


Stricter regulation of automobile 
driver schools, to correct abuses 
uncovered during a two-year inves- 
tigation by State Atty.-Gen. Na- 
thaniel L. Goldstein, is proposed 
by a bill introduced in the New 
York state legislature by a joint 





ascteaies committee on motor ve. 
hicle problems. 

Backed by commissioner of mo- 
tor vehicles Clifford J. Fletcher, 
the bill is designed to give the 
commissioner authority to elimi- 
nate unethical and unlawful prac- 
tices. Most of the abuses uncoy- 
ered by the attorney general's 
probe were reported in New York 
City. The bill would empower the 
commissioner to deny licenses to 
criminals and persons of question- 
able moral character and prevent 
such persons from being employed 
in licensed schools. 

* * 


Indiana Lawmakers Get 
Compulsory Inspection Bill 

Semi-annual inspection for the 
1,300,000 motor vehicles in Indi- 
ana at $1 an inspection is pro- 
vided in a bill introduced in the 
general assembly. The bill, if it 
becomes law, would pour an esti- 
mated $2,600,000 a year into the 
state treasury. 

The measure would place su- 
pervision of the inspections under 
state police and its sponsors said 
that it is intended to take “unsafe 
vehicles” off the highways. Vio- 
lation of inspection would carry 

(Continued on Page 35, Col, 2) 


Stability comes of many products 





Of course, he has plenty to crow about . . . eggs and poultry are ‘‘big time’”’ 


C doesttl rile he (0087... 


in 


Pennsylvania. But so are cattle, hogs, milk, grain—Pennsylvania farmers have a 
year-round steady income: 


STABILITY. These many products give Pennsylvania a stability 
unmatched by most upper-third farm states. 


STABILITY. Pennsylvania has more markets for its products— 
995 as compared to other states’ average of 349. Pennsy]- 
vania farmers spend less to sell their products, save more 


to buy yours. 


STABILITY. Pennsylvania was a great farm state when most 
others weren’t even explored! 


And Pennsylvania is a great farm state today—great in products, in markets, in 
farm experience. Well-informed, too—7 out of 10 farm families are regular readers 


of PENNSYLVANIA FARMER. 





































No farm area of equal size and wealth can match the stability of 
The Golden Crescent. It has greater age.. 
a larger variety of products, Served by MICHIGAN FARM ER, 
THE OHIO FARMER, and PENNSYLVANIA FARMER, 
The Golden Crescent safeguards your profits through the ups and 
downs of the farm market, For further information write 1013-R 
Rockwell Avenue, Cleveland 14, Ohio. 


«more market centers... 


PENNSYLVANIA FARMER, Harrisburg 


MICHIGAN FARMER, East Lansing * THE OHIO FARMER, Cleveland 
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fines up to $100 and jail terms up 
| to 10 days. 

*g * + 

‘ » Graduated Registration Fee 
3% Approved by N. H. House 

“= New Hampshire’s house has ap- 
proved a bill providing for regis- 
tration fees of $11 for cars weigh- 
ing 3,000 pounds or less; $15 for 
cars weighing from 3,000 to 4,500 
pounds, and $22 for vehicles over 
4,500 pounds. 

Another measure passed by the 
house makes it mandatory for a 
motorist involved in an accident 
to identify himself to the other per- 
|son involved or to the nearest po- 
lice officer. The same bill increases 
from $25 to $50 the amount of 
property damage that would re- 
quire a report to the state motor 
TIRE STORY—To prove claims made for the vehicle commissioner. 
new Puncture-Sealing tube, engineers of the * * * 


G | Tire & Rubber Co. devised the tube- 
eneral Tire ubber evise e tube lows M sre Wenld Lower 


testing machine which Joan Elgin demon- 
Compensation Reserve Fund 


strates. Attached to the hand lever is a ten- 
Pending in the Iowa legislature is 


penny nail that can be driven into and with- 
drawn from the mounted tube. As the nail 
|a bill to reduce the employer's re- 







is withdrawn, the soft, gum rubber closes the 
puncture with a permanent seal. 
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(Continued from Page 34) 


|serve fund necessary to earn merit 
rating reduction in his unemploy- 
| ment compensation contributions. 


Skourup of Burlington, Herman B. 
Lord of Muscatine and John P. Berg 
of Cedar Falls, the bill would start 
reductions of employer contribu- 


cent of their payroll, and excuse 
them from further contributions 
when they had paid in 10 percent 
and until their accounts’ were 
charged with enough to reduce the 


reserve. 
* * * 





Mediation Board Asked 
In Maine Proposal 


Establishment of a state division 
of industrial mediation is proposed 
by a bill introduced in the Maine 
legislature by Sen. Bryant L. Hop- 
kins, Waterville Republican. 

The bill would declare it to be the 
state’s policy “to provide full and 


adequate facilities for the settle- 
ment of disputes between employ- 





Introduced by Senators W. N.| 


tions when they had paid in 2 per- | 


ers and employes or their repre- 
sentatives through mediation.” Un- 
der the measure, a board or a 
special mediator could step into any 
labor dispute. 
| - > . 


| Oregon Rejects Amendment 
OKing Teen Chauffeurs 


An emergency provision authoriz- 
|ing the issuance of chauffeur’s li- 
| censes to persons between the ages 
| of 16 and 18 years has been rejected 
| by the Oregon legislature. 

Also rejected was an amendment 
requiring that an applicant for a 
driver’s license must be able to 
read. 


* * * 


| Utah Proposal Would Hike 
Gas Levy to 6 Cents 


A bill to increase Utah’s gasoline 
tax rate from four to six cents 
| per gallon has been introduced in 
| the state legislature by Reps. Jar- 
| man, Munk and Brotherson. 
+ + + 





Auto Finance Controls 


Sought in Illinois 


A proposal submitted to the 
Illinois house would provide state 
licensing and supervision of auto- 


7 Pennsylvania! 





Iowa Senate Defeats 
Highway Data Plan 

Iowa’s senate has killed a res- 
olution by Sen. Earl Fishbaugh, 
Shenandoah Republican, which 
would have asked the state 
highway commission to furnish 
information on costs of main- 
taining the state’s highways ac- 
cording to different types of ve- 
hicles. 

Opponents of the resolution 
assailed Fishbaugh as being op- 
posed to the trucking industry 
and declared it would cost near- 
ly $200,000 and take a year to 
furnish the information. 








mobile finance companies and in- 
stallment sellers of cars. 

Rep. Orville Hodge, one of the 
bill’s sponsors, said it was designed 
to protect car customers and honest 
business organizations against un- 


ethical trade practices. 
> € a 


Connecticut Bill Urges 
Labor Mediation Setup 

An administration bill to 
strengthen Connecticut’s labor 
mediation and arbitration system 
has been introduced in the state 
legislature by Senate Majority 
Leader Alfred F, Wechsler, Hart- 
ford Democrat. The bill would 
set up a department of mediation 
headed by a full-time director. 

* - * 


Arkansas Bill Provides 

| Drunk-Driving Penalties 

| Penalties for driving any motor 
vehicle while under the infiuence of 
intoxicating liquor are fixed in a 
bill introduced in the Arkansas leg- 
islature by Sen. G, C. Carnes of 
Stuttgart, Ark. 

On the first conviction, the driver 
would be fined $25 to $100 and sen- 
tenced to three to 30 days in jail 
and his license would be revoked 
for not less than 30 days. On the 
second conviction, the fine would be 
$50 to $300 and the jail sentence 
10 days to six months. Revocation 
of the driver’s license would be for 
three months. 

Upon a third conviction, a $100 
minimum fine would be imposed 
and a jail sentence of 30 days to 
one year would be mandatory. The 
driver’s license would be revoked 
for one year. Forfeiture of bond 
would be counted as a conviction. 

* o 7 


Vt. Bill Would Set Up 


Compulsory Insurance 


Compulsory motor vehicle insur- 
ance is proposed by a bill intro- 
duced in the Vermont legislature. 
The bill would authorize the state 
commissioner of motor vehicles to 
revoke the registration of an un- 
insured motor vehicle. 


The bill would also require that 
applications for registration be ac- 
companied by a certificate that the 
vehicle is insured, and set the min- 
imum insurance to be carried at 
$5,000 for death or injury to one 
person, $10,000 for death or injury 
to two or more persons and $5,000 
for property damage. 

= + . 





Conn. Governor 


‘Urges Tax Hikes 


Adoption of a new state income 
tax to replace Connecticut’s sales 
| and use tax, which is scheduled un- 
|der present legislation to increase 
| from 1 to 2 percent on July 1, was 
|recommended by Gov. Chester 
Bowles in his budget message to 
the state legislature. 


Gov. Bowles also recommended 
that the state’s present tax on gross 
income of unincorporated busi- 
nesses be replaced by a 4 percent 
tax on the net income of such busi- 
nesses over $5,000, An increase from 
3 to 4 percent in the state corporate 
business tax also was urged by the 
governor. 


Gov. Bowles, a Democrat, sent his 
| proposals to a_ politically-divided 
| Legislature, whose Republican-con- 
| trolled House has strongly opposed 
}all income tax suggestions in the 
| past. 

The governor’s income tax plan 
called for rates ranging from 2 per- 
cent on the first $1,000 of taxable 
income to 7 percent on taxable in- 
come above $9,000. Exemptions of 

(Continued on Page 36, Col, 1) 
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$1,500 for single persons, $3,000 for 
married couples and $500 for each| ways.” 
additional dependent would be pro- 
vided. a ee 


Mont. Proposal Would Levy 


Use Tax on Heavy Trucks | 
| passed 
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| industrial commission would deter- 
mine what occupations are too 
hazardous for employment of mi- 

| nors under 18 years. 

} * > + 


Wyoming Wage-Hour Bill 
the agenees of > — — | Patterned After U.S. Act 

7 = _¥ Py | A state wage-hour act, modeled 
work out the rate schedule later. | 112, the federal fair labor stand- 
jards act, has been introduced in 
the Wyoming legislature by Reps. 
| Richard Orme of Sweetwater, Jack 
Chambers of Laramie, Art Johns- 
laws,|ton of Sheridan and David Foote 


In the Hopper 


(Continued from Page 35) 


* * * 


Youth Employment Curb 


Sought in Minnesota 
Minnesota’s child labor 


A measure levying a highway 
use tax on heavy trucks has 
been proposed in the Montana 
legislature by Rep. Richard Nix- 
on of Blaine and John Cunning- 
ham of Carbon. 

In serving notice they would 
introduce such a bill, Nixon and 
Cunningham said it would be 
aimed at equalizing “the load 
that Montana’s trucking indus- 
try is expected to contribute to 


in 1909, would be revised 
up to date under a bill which would 
raise from 14 to 16 years the mini- 
mum age for employment in fac- 
tories. It would prohibit minors 
being employed for more than 40 
hours if under’16 years and if 16 
and 17, 48 hours. 


The laws, 
brought into line with federal laws 
governing employment in indus- 


tries in interstate commerce. An 



















Bendix Hydraulic 
Power Steering 


as 


B-K* Power 
Braking System 

for Cargo 
Trailers 


Centermount 
Emergency 
and Parking 
Brake for 
Buses and Trucks 


«a 


if revised, would be| 


|of Natrona, all Democrats. The 
| proposal would require a minimum 
| wage of 75 cents an hour, with time 
j}and a half after an eight-hour day 
|}or 40-hour week. 

* * * 


Arkansas Bill Would Require 


Mudguards on Trucks 

| Installation of a guard or pro- 
| tective attachment on trucks to 
prevent rocks, mud or other mat- 





Bendix* 
Automatic Clutch 
and Gear Shift 
Control Systems 


H YDROVAC* 


| Helena, Ark., formally opened its new 


| ter being thrown from the rear 


| 


| 






































From Half-Tonner to Highway Giant 


the World's Most Versatile Power Brake! 


More truck capacities and types are served by Bendix 
Hydrovac power braking than by all other power 
brakes combined! This versatility actually lowers the 
cost of Bendix power braking because it has resulted 
in such widespread usage and quantity production. 
Regardless of size, therefore, every truck you make or 
own can be Hydrovac-equipped at a price in line 
with the truck’s original cost—an exclusive Hydrovac 
advantage! Contact the factory for specific information. 





415 Perry St 


THREE-YEAR-OLD gm fe phn — — (Packard-Willys), 
eadquarters in January. 


within two feet immediately be- 
hind rear wheels and extend 
downward to within 15 inches of 
the ground. State police officers 
would be charged with enforce- 
ment. Violations would bring $10 
to $25 fines. 

> s * 

Driver Responsibility Law 
Introduced in Ohio 

A bill has been introduced in the 
Ohio legislature which would re- 
quire the principals in an accident 
to report the mishap to the regis- 
trar of motor vehicles within 30 
| days. 
| Proof of financial responsibility 


wheels would be required if a bill 
introduced in the Arkansas legis- 
lature by Rep. G. F. Moody, Lo- | 
noke county, is enacted. 

The device would be placed 





Indiana Senate Kills Bill 


Aimed at Truckers 


INDIANAPOLIS.—I n diana’s 
senate defeated by a wide mar- 
gin a bill which would have as- 
sessed an additional $10 fee on 
| Violators of the state’s truck size 
| and weight laws. The fee would 
have been in addition to regular 
fines and court costs, 








would have to accompany the re- 
port. The bill provides that if, at 
the end of 60 days, there is an un- 
satisfied judgment against one 
driver, he will not only suffer the 
loss of his driver’s license but also 
|the right to own a car. 

| * a. * 


| Massachusetts Bill Widens 
| Municipal Tax Authority 
Massachusetts cities and towns 
| would be authorized to impose 
| local sales taxes and any other 
levies not already being collected 
by the state, under a bill intro- 
| duced in the state legislature by 
| Sen. Francis J. O’Neil, Democra- 

tic mayor of Attleboro. 

The measure would permit 

| cities and towns to “collect taxes 

on any and all subjects of taxa- 
| tion which the commonwealth 
| has the power to tax but which 
it does not now tax or license.” 
The bill would automatically re- 
peal any locally-imposed tax if 
the state began to collect the 
same type of tax. 


12 States Study 
Measures to Curb 
Job Race Bias 


| Measures proposing new or 
stronger laws to curb racial and re- 
ligious discrimination in employ- 
;ment have been introduced in at 
| least a dozen state legislatures thus 
| far this year, a survey reveals. 


Enactment of such legislation was 
recommended by the governors of 
| California, Colorado, Illinois, Michi- 
| gan, Minnesota, Ohio, Pennsylvania 
and Rhode Island. Bills introduced 
in these states, for the most part, 
are modeled after the FEPC type of 
| legislation already effective in Con- 
|mecticut, Massachusetts, New Jer- 
| sey and New York. 


Other states in which FEPC laws 
|have been proposed include Mon- 
tana, Nebraska, New Mexico and 
Oregon, with no final action having 
been taken on such bills at this 
writing. 

A bill pending in the New York 
state legislature would broaden en- 
forcement against discrimémation in 
employment by permitting any per- 
son or any organization to file a 
complaint with the state commis- 
sion against discrimination instead 
of only the “one claiming to be 
aggrieved.” 

(Continued on Page 37, Col. 1) 
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duced in the South Carolina leg- 
| islature. 

The automotive sales taxes and 
new or higher taxes on a va- 
riety of other products, together 
with a boost in personal income 
taxes, would be imposed by the 
proposed legislation to raise an 


2 Percent Auto Sales Tax 


Proposed in S. C. Bill 


Two percent taxes on retail 
sales of new and used cars and | 
lubricating oils were among a 
number of new and increased 
taxes proposed by a bill intro- 


lt Adds up 


COO TREE Oi ai REE i nell 


98.°% city zone families 
read the Lvening News 





when You sel// 


these News R eaders 


you sell the WHOLE 
BUFFALO MARKET 





BUFFALO EVENING NEWS 


EDWARD H. BUTLER, Editor and Publisher 
“Western New York’s Great Newspaper” 
KELLY-SMITH CO., National Representatives 
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oy 


GREY IRON CASTINGS 
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LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 
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year to finance pensions of $50- 
a-month to persons 65 years old 
or older. 

* > * 


Arkansas House Kills 
Motorist Liability Bill 


A stringent motorist financial re- 
sponsibility bill has been defeated 
by the Arkansas house of repre- 
sentatives after having been ap- 
proved by the state senate. 

The measure would have re- 
quired revocation of registration 

|} and driver’s licenses of any person 
| unable to satisfy judgment against 
him in connection with a motor 
| vehicle accident. 
* * +. 


Ind. Truck Law Violators 
Face Added $10 Charge 


Violators of Indiana truck weight 
|} and size laws would be assessed a 
$10 additional court cost under 
terms of a bill introduced in the 
state legislature. 

The proposed additional feés 
would go to the state police de- 
| partment funds. 

. * e 


Dayton to Levy Tax 


Of %% on Incomes 


An ordinance providing for the 
imposition of a municipal income 
tax expected to raise $1,697,500 
annually has been adopted by the 
Dayton (O.) city commission. The 
new levy will be imposed at the 
rate of one-half percent on the 
earned incomes of all individuals 
working in Dayton, and on the 
incomes of professional and busi- 
ness firms. Collections are sched- 
uled to start April 1. 

Other Ohio cities with local 
income taxes include Columbus, 
— Toledo and Youngs- 

wn. 


Propose Gas Tax Increase 


To Repair California Roads 


| A bill proposing a %-cent in- 
| crease in California’s gasoline tax 
|rate has been introduced in the 
| state legislature by Assemblyman 
|Arthur W. Coats jr. of Sutter 


county. 


The added revenue would go for 
work on roads directly between 
county seats; mountainous roads 
where construction costs are ex- 
tremely high, and the older high- 
ways in need of repair or rewiden- 
ing. 


+ * 


Wisconsin Would Broaden 


Jobless Pay Coverage 

Any employer paying out $1,000 
a year or more in wages would be 
subject to payroll taxes for unem- 
ployment compensation under the 
provisions of a bill endorsed by the 
Wisconsin industrial commission. 

Such a bill will make jobless pay 
coverage virtually universal in the 
state. At the present time, em- 
ployers of less than six workers are 
exempt from the tax. The legisla- 
ture is also considering a companion 
bill which proposes to lengthen the 
duration of benefits and increase 
the amount. 

. * > 


Montana Voters to Decide 


Labor Bureau Status 


Montana’s electorate will vote at 
the 1950 general election on a pro- 
posal calling for creation of a state 
department of labor and industry 
separate from the state agriculture 
department. A bill providing for 
such a vote has been signed by 
Gov. John W. Bonner. 


Height Limit Considered 
On N. H. Log Trucks 


A measure setting a 13-foot limit 
on the overall height of motor ve- 
hicles loaded with lumber and logs 
has been approved by the New 
Hampshire house. 

The house also approved a bill to 
allow free motor vehicle registra- 
'tions to war amputees who have 
been given free automobiles by the 
federal government. 

© + + 


Pa. Bill Asks Higher Fines 
For Overweight Trucks 


Fines for overweight trucks 
would be increased through the 
passage of house bill 370 introduced 
in the Pennsylvania legislature. 

Overweight truck fines would be 
increased from $25 to $75 if the 
overweight is up to 5 percent of 
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TWO MONTANA DEALERS CITED—Studebaker dealers attendin 
Mont., gather around two of their number who were presented wit! 
ship anniversaries. Seated, left to right: F. J. 
20-year plaque; Robert Nybo and Casper Nybo of Missoula, who 


a breakfast in Missoula, 
plaques marking dealer- 
Morelli of Parker-Morelli Motor Co., Butte, 
holds a 15-year plaque 


which he aocnged in the name of Nybo and Co., Inc. Standing are Ralph Stout, Columbus, 


Mont.; Floyd 
Hatch, Miles City; H. 
manager 
and James Newman, Havre. 


the gross weight, and from $50 to 
$200 if over the 10 percent mark. 


Automotive Tax Hike Bills 


Offered in Minnesota 


Bills based on the Minnesota 
interim legislative commission’s 


recommendations for higher mo- | 


tor vehicle registration fees, 
based on vehicle weights, have 
been introduced in both branches 
of the state legislature. 
Expected to yield an additional 
$6,000,000 to $7,000,000 a year, the 
proposed new schedule would: 
Set a $15 minimum for cars less 
than 10 years old, $12.50 mini- 
mum for those 10 to 19, and $10 
for vehicles 20 years old or more; 


tax trucks a $15 minimum for | 


farm trucks under 10 years old 
by unloaded weight, and general 
trucks on a gross weight basis. 
“X” truck licenses within 35-mile 


erle, Billings; regional manager M. 
P. McNutt, Worland, Wyo.; C. 
B. A. Felver; Curt and Claude Hanson, Great Falls; E. 


M. Scovill; Clyde Fitz, Hamilton; C. M. 
G. Olson, Livingston, Mont.; district 
F. Osterhout, Big Timber, 


| radius would no longer be issued 
at a special rate; set sliding li- 
| cense plate cost during first three 
years of a car’s life from $15.20 
| for cars under 2,000 pounds to $75 
for cars over 5,000 pounds. 
* a s 


R. I. Drivers’ Licenses 


Rhode Island’s house has passed 
and sent to the state senate a bill 
barring the issuance of drivers’ li- 
censes to persons under 18 years of 
age unless their parents or guar- 
dians consent and accept responsi- 
bility for them. 

* 


* * 


| Wisconsin Bill Would Allow 


Municipal Income Taxes 

A bill to permit municipal in- 
come taxes in cities, villages and 
towns has been introduced in the 
Wisconsin legislature. Such levies 
| were banned by a 1947 act. 








SPECIAL 
OFFER 


Order your Parts Bins 
custom-designed for 
your own particular 
needs. 


Basic Units, 87" high, 
36" wide, 12" deep, 
ore constructed of 
heavy-duty steel with 


$3999 


FOR UNIT 
ILLUSTRATED 


tough, baked-on, olive-green enamel finish. 


They accommodate 19 different kinds of 


com- 


ponent parts in thousands of variations and 


combinations. 


IMMEDIATE 
DELIVERY! 


Send today for complete 


details and price list. 


ALLIED STEEL EQUIPMENT CO. 


Dealers in Steel Shelving, Cabinets and Lockers 


DEPT. AN-2, 15-34 118th STREET 





COLLEGE POINT, N. Y. 





Our New 1949 Prices Are the Lowest Yet 


LICENSE PLATE CLIP 


45c Each 


85c Ea, in 
One Doz, Lots 
Immed. Delivery 





© LIMITED SUPPLY, ORDER NOW. 


Postpaid on 1-Doz, Orders or More. 
Enclose 10¢ Postage on small orders. 


Attractive Offer for Jobbers 


DEALER AUTO ACCESSORIES 


3210 Avenue H, Brooklyn 10, N. Y. 


Dept. AN 2 








38 
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NADA Fights Move 
To Kill Exemptions 


(Continued from Page 3) 


to the public during six days of the 
week. 

The foregoing is true, whether 
the dealer does an annual vol- 
ume of business of over or under 
$500,000. The $500,000 limitation, 
therefore, is irrelevant to the 
question of whether the automo- 
bile dealer should be exempt 
from the law. The limitation, 
moreover, would have the effect 
of discriminating between com- 
peting automobile dealers whose 
employes perform identical serv- 
ices. 

Another objection to the $500,000 
limitation also should be men- 
tioned. That is that such limita- 

tion, because of a basic trade fac- 
tor, is more harmful to automo- 
bile dealers than to retailers in 
any other industry. 

This is so, because of the fact 
that in normal times a dealer must 
sell one or two used cars taken in 
trade before he has his normal 
new-car profit in hand. 

Would the receipts from the sales 
of such used cars, as well as from 
the sale of the new car, count to- 
ward the dealer’s total annual vol- 
ume of sales? If it did, this, of 
course, would substantially reduce 
the $500,000 limitation insofar as 
the automobile dealer is concerned. 

The limitation that 75 percent 
of the dealer’s business must con- 
sist of retail sales of passenger 


cars for personal use or servic- 
ing wo prove particularly 
harmful to the retail automobile 


dealer. Under this limitation, if 

over 25 percent of a dealer’s bus- 

iness consisted of selling trucks 

to local business men, the ex- 
would be lost. 

Traditionally, the sale of a mo- 
tor vehicle, whether a passenger 
ear or a truck, to the ultimate 
user has been regarded as a retail 
transaction, where the sale is at 
the regular retail price. 

The character of the work in- 
volved in such sale, irrespective of 
whether it be to a private person 
or a commercial user or to a farm- 
er is precisely the same. 


The proposed changes in the 


exemption are discriminatory in a) 


Geil Manages 
Dodge at Omaha 


DETROIT.—Appointment of D. 
A. Geil as Omaha regional manager, 
serving parts of Nebraska, Kansas, 
Iowa, South Da- 
kota and Wyo- 
ming, was an- 
nounced last week 
by Ed. C. Quinn, 
general sales 
manager of 
Dodge. Geil has 
had more than 20 
years of automo- 
bile experience, 
which includes re- 
tail selling, adver- 





*D. A. Gell 


motion, 
service as a district manager. 


He joined Dodge as district truck | 


manager in the Kansas City region. 
He succeeds Martin W. Chamber- 
lain, promoted to regional manager 
of the Pittsburgh region. 


People's Choice 


Six Car Dealers Serve 


In Pa. Legislature 


HARRISBURG, Pa. (UTPS).—Six 
Pennsylvania automobile dealers 
are members of the Pennsylvania 
legislature, two in the senate and 
four in the house, at this session of 
the general assembly. 

Rep. 8S. B. Dennison, of Dennison 
Brothers (Chevrolet), Reynoldsville, 


is chairman of the important mo- | 


tor vehicles committee in the house. 

Other dealers who are members 
of the assembly are: 

Sen. A. H. Letzler (Chrysler), 
Houtsdale; Rep. W. Mack McGuth- 
rie (Chevrolet), Apollo; Rep. Baker 
Royer (Packard), Ephrata; Rep. 


W. W. Waterhouse (Buick-Pontiac), | 


Corry, and Rep. Harold G. Wescott 
(Chevrolet), Montrose. 


t_tising and pro-| 
administrative work and | 








very real sense because the end 
result would be to place a substan- 
tial portion of dealers under the 
wage and hour standards of the 
law and exempt a substantial por- 
tion, notwithstanding the fact that 
all are located in the same com- 
munities and are using the same 
type of labor. 

If a salesman is making a re- 
tail sale when he sells a Ford 
passenger car to a local grocer, 
why is he not making a retail 
sale when he sells a Ford truck 
to the same grocer? 

Any amendment to modify the 
existing retail establishment and 
servicing exemption should provide 
for the exclusion from the act of 
all employes of establishments en- 
gaged in selling or servicing the 


ultimate consumer, _whether he be 





traffic at the grand oosaies of Girdler Motors, Inc. (Ford), 
said. Entertainment and gifts 
Brand new from the ground u 


a private, 
consumer, 
servicing is primarily of a local 
character. 





OPENING MAKES HEAVY TRAFFIC—Four special “i. policemen were needed to direct 


were provided for visitors. 


individual, or business 
where such selling or 


It is also noted that the bill 
proposes in Section 4(c) to give 
the Secretary of Labor unlimited 
rule-making authority. This 
would permit him to define the 
terms “retail or service establish- 
ment” and, since the bill estab- 
lishes no standards for the Sec- 
retary’s guidance, he could define 


the term in such a way as to making power. 


Louisville, dealership officials 
Grand prize was a | rd 
the dealership features the latest type accommodations and 
facilities for customer conven ence, _car and truck display, _Parts sales and service. 


change substantially the present 
concept as to what constitutes a 
retail or service establishment. 
Nor would this result be obvi-| my 
ated by the new definition in Sec- 
tion 13(a) as to what constitutes 
retail selling or servicing. There 
would still remain many other cri- 
teria which the Secretary could lay|have started. The dollar situation 
down as having to be met in order 
to qualify for the exemption. 
The automobile dealers are op- 
posed to any such grant of rule- 


No Decision Yet 
To Close Austin’s 
Hamilton Plant 


HAMILTON, Ont.—“No definite 
decision has been made yet to close 
down the Hamilton plant of Austin 
Motor Co.,” Duncan Brown, com- 
pany engineer, said in a radio-tele- 
phone call to the Queen Elizabeth 
outside Cherbourg harbor last week. 

Said Brown; “I am returning to 
Hamilton now to make a complete 
investigation of the situation. Later 
.|I presume the company will make 
some announcement. I cannot make 
any further comment just now.” 

Referring té construction work 
now proceeding at the Austin plant 
here, Brown said: “We are just go- 
ing slow at the moment, pending 
investigation. However, any 
work which we have started will 
be completed. We are taking it 
easy on installation of plant equip- 
ment but we will finish up what we 


is fairly complicated in Britian, and 
that will affect our final decision.” 
He said it would be some time 
before any announcement could be 
made concerning the plant’s future. 





497,000 worde ... fo get 22,500! 





@ AP1-Day schedule, Thursday, Feb. 21, 1949 
.. This office will cover (list)... MK712AES... 

Thus Associated Press starts a new day 

with despatch #1, the daily bill of fare, 

signed by somebody whose initials are MK, and 

sent at 7:12 am, Eastern Standard time. 


@ The narrow room is noisy as a cage of 
oversize woodpeckers hard at work. Both walls 
are lined with news service printers...slim 
cabinets, waist high, each with a tele-typewriter 
mechanism in its head, tapping steadily or 
sporadically, feeding from a slot in front a 
steadily lengthening strip of paper crossed 
with typed lines. Of the twenty-eight printers in 
the room, nine tap-tap-tap-tap around the 
clock; others are active a few hours a day, or 
on special occasions... 

By cable, wireless, Western Union, pay 
phones, flimsies, government communiques 
and official forms. ..in Brooklyn and Berlin, 
Centrz Street and Copenhagen, Polo Grounds 
and Pago Pago, New Dorp and New Delhi, 
crossroads villages and world capitals... 
thousands of reporters, correspondents, legmen, 
specialists, editors feed facts, records, rumors, 
Opinions, to these tapping printers. 


@ Every ten minutes from 8 am to midnight, 
copyboys tear off the strips of typescript... 
deliver to News editors’ desks daily some 
300,000 words from Associated Press; 160,000 
from United Press; 13,000 from Standard 
News (suburban and outlying areas); 15,000 
from Chicago Tribune Press Service; 3,000 to 
6,000 from our own Washington Bureau. 


@ Eight staff men in Manhattan police 
headquarters, eight in Brooklyn police 
headquarters, and twenty-four reporters on 


assignment, work with three City Desk 
men (nine on three shifts)...send in some 
8,000 words. ‘Twenty sports reporters turn 

in another 3,000 to 5,000 words...Of 500 
out-of-town correspondents, an average of ten 
a day file stories as requested... 


@ The twenty-four hour total averages 497,000 
words—of which only one out of twenty-two 
reaches print in New York’s Picture Newspaper! 
@ The selection of that twenty-second word... 


\ 
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‘|Dodge, DeSoto, Plymouth: 


Hopeful of More Output in ’49 


POINTING OUT IMPROVEMENTS—J. W. Allen, president of J. W. Allen Co. (DeSoto), 
San Francisco, points out some of the features of his company's new $500,000 plant. Looking 
on are (left to right) R. N. Roland, DeSoto's western sales manager; J. B. Wagstaff, DeSoto 
sles vice-president; Al Langridge, regional sales manager, and Allen. Opening festivities 
were televised with Fred Babo, Allen sales manager, acting as master of ceremonies. 


Chamberlain Heads Firm 
Handling Packard in N. Y. 


Formal opening of the new show- 
rooms of the Chamberlain-Thurston 
Motor Corp. (Packard), New Hart- 


or rather the story wherein it appears...makes 
this newspaper the selection of more people 


than any other US journal! 


The basis of selection is very simple: 
Not what they should read, but what they do 
tead...not for posterity or history, but for 
ordinary people occupied with their own affairs 
and pressed for time. The News is liked 


for what it leaves out! 


No newsroom anywhere scrutinizes every 
word more carefully, cuts and rewrites more. 
No News reader has to slosh through columns 
of verbiage, strain eyes or patience to find 








L. Chamberlain, president. 


Officers of the company are Ida 
H, Thurston, vice-president; Bryce 
W. Thurston, treasurer; Mary H. 
Chamberlain, secretary. 


| tudes: 
ford, N. Y., is announced by Harold 


(Continued from Page 1) 


| rials would permit production at a 
14,000-unit capacity. 
* 


* x 


OLBERT mentioned attitudes on 


as dealers. 


said, and these 
are in a mood to 
switch makes or 
dealers. The wise 
dealers can capi- 
talize on this sit- 
| uation. 

As for the deal- 
|ers, Colbert said 
| they could be di- 
| vided into three 
groups by atti- , 
L. L. Colbert 

1. Those who want to get out 
when the cream is off. 

2. Those who want to wait and 
see what happens in the buyer’s 
market. 

8. Those who know the auto 





are actually read by News readers, and actually 
skipped by most readers of other papers! 


‘To interesting news, add entertainment 


liberally. Print on a page small enough to be 
seen at a glance. Package for easy perusal, 

and subway rush hour...And the result 

is not only the largest newspaper circulation 

in the best metropolitan market in the world... 


more than 2,175,000 daily and 4,500,000 Sunday 


the sense in a story...gets the gist without the 


grief, the canary without the cat. 


@ The important story...important for 


...seven out of ten New York City families... 
but a newspaper which gets more readership 
and results for advertising! And more display 
advertising than any other newspaper! 


@ So your choice of media in New Yorkvis easy 


...lots of second choices, but only one first— 


significance and consequence, not because of 
source, subject or sacred cows...is judged for 


interest. If dull, it is kept bulletin brief. 
Consequently, foreign affairs, UN, 


government taxes, fiscal stories 





for coverage, cost, advertising effectiveness! 


the part of customers as well | 


There are more dissatisfied cus- | 
tomers than there ever were, he | 





| 


| 
| 
| 





business and want to remain in it. 
Colbert declined to predict pro- 
duction in 1949, saying that it 


would depend on materials and the | 


buyer’s market. 

Asserting that there was a dif- 
ference between predictions and 
forecasts, he urged dealers to make 
a forecast of their business for 
1949 and 1950. Sample forms for 


the car business, trucks and serv-| 


ice were shown, 
+ 7 ~ 


For comparison, the years 1941, 
1948, 1949 and 1950 headed 
spaces for the number of cars 
handled in the past years and fore- 


casts for the future years. Items | 


listed included gross profit on new 
ears after washout of tradeins, 


used cars handled, whether the | 


dealer employed a new-car sales 
manager, salesmen, used-car man- 
ager, etc. 

Colbert said that the dealers who 


| waited too long to build a sales 





THE @ NEWS, New York’s Picture Newspaper, 
220 East 42nd St., New York City... Tribune Tower, Chicago, 
155 Montgomery St., San Francisco 


|trucks and up 
added, 


39 


| staff would find the best men al- 
ready hired by other dealers. 

He said the factory would not 
advise dealers on whether to re- 
tail or wholesale used cars, since 
that depends on local competitive 
conditions. 

However, he did point out that 
used cars are going to become 
more important to the new car 
dealers as they go into the buyer's 
market. 

He suggested that the 1941 gross 
| profit after washout would be a 
good figure to use in the forecast 
chart. 

* * *” 

yy. asserting that it was the 

privilege of those dealers who 
wanted to get out after the cream 
| was off to do so, Colbert indicated 
that there were many good reasons 
for Dodge dealers to stay in the 
business. 

They have a big potential in cars 
and trucks already on the road, he 
said, and in 1948 maintained their 
position of being third in the total 
number of cars and trucks han- 





dled. 


Although he said it wasn’t clear 
yet just what stage the car mar- 
ket was in, he said that in 1950 
the buyer’s market would prob- 
ably be the biggest factor in de- 
termining production. 

Many dealers tell him, Colbert 
said, that the market for 1%-ton 
is gone. But, he 
registration figures show 
that there is still a good market 
for the bigger trucks. Harvester, 
Ford and Chevrolet are doing good 
in this field, he said. 


* * > 


+ E. BLEICHER, DeSoto’s presi- 


| \4e dent, called the new cars De- 
Soto’s ticket to the big league. 

“The kickoff,” he said, “comes in 
what may be a decisive year.” 

An unusual feature of the new 
DeSoto line is that it does not in- 
clude a two-door sedan this year. 
Wagstaff pointed out that it was 





©, E. Bleicher 


~ 
J. B. Wagstaff 


felt that there was no need for such 
|a car between the four-door sedan 
and the two-door club coupe. An- 
| other feature is the carry-all sedan, 
| which combines sedan looks with 
station-wagon utility. 
DeSoto hopes to be producing 
at the rate of 480 a day by an- 
| nouncement day, March 5. At 
present it is building 400 a day. 
| “Approximately $2,000,000 will be 
| spent to introduce this great new 
| DeSoto, the most extensive adver- 
|tising campaign in our history,” 
Wagstaff said. 
| The dealers were told that De- 
| Soto’s new advertising slogan, “The 
ear designed with you in mind,” ex- 
actly describes the philosophy be- 
| hind the new models. 
al * * 
| QOMERVILLE discussed sales 


and advertising plans for the 
new Plymouth, 





as well as out- 
standing features 
of the new cars. 
The Detroit 
meeting was one 
of 40 being held 
in key cities of 
the nation prior 
to public showing 
of the new cars 
on March 18. 
Somerville de- 
clared the new 
models are “the 
greatest Plym- 
outh has ever built” and empha- 
| sized their roominess. He said the 
outlook for 1949 sales was bright 
and hoped that production might 
be increased. 
| However, he said, material short- 
ages may preclude any boost in 
| output this year. 





R. C. Somerville 
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Used Car Auction Prices 





(Eprror’s Note: While we try a eee ae ee oe 
listings, occasionally some get by us. a oe eS abnormally 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 


OKLAHOMA CITY 


(Oklahoma City Auto Auction. 


Sale 


every Wednesday. Prices are for sale of 


Feb. 9.) 
(Market shows about steady from pre- 
vious week. Sold 115 out of 200 offer- 


ings.) 

BUICK—’48 Super 2-dr., $2,330. ‘46 RM 
4-dr., $1,395. °40 Special 4-dr., $405. 
"39 4-dr., $405, $430. 

CADILLAC—’41 coupe, $1,080. 

CHEVROLET—'49 FL 2-dr., $2,565, $2,525. 
*48 FM 2-dr., $1,665; club coupe, $1,595; 
half-ton pickup, $1,500. ‘47 FL 2-dr., 
$1,510, $1,630, $1,580, $1,435; SM club 

$1,500; business coupe, $1,195, 

$1,150. °'46 FL 2-dr., $1,205, $1,385; 

half-ton pickup, $1,000. ‘42 4-dr., $945, 
$855; club coupe, $1,000, $690. "41 2-dr., 
$675, $700, $530, $620, $775, $865; 4-dr., 
$895. °40 2-dr., $610, $565, $715; club 

coupe, $650, $555. °39 coupe, $440. ‘38 

., 550, 

CHRYSLER — '48 Windsor 4-dr., $2,390, 
$2,415. ‘47 Royal 4-dr., $1,525, $1,510; 
conv., $1,500, $1,810. 

DODGE—’48 club coupe, $1,730. ‘47 De- 
luxe 4-dr., $1,355, $1,010; conv., $1,600. 

FORD—'49 Custom (8) 2-dr., $1, 795, $1,- 
830, $1,775; 4-dr., $1,795; club coupe, 
$1,790. 48 Deluxe 2-dr., ‘$1,565; 4-dr., 
$1,235. "46 2-dr., $1,260, $1,210, $1,190, 
$1,175, $1,010, $1,055; club coupe, $1,310. 
‘42 2-dr., $920; club coupe, $825. ‘41 
2-dr., $715, $515, $750; conv., $1,015; 
half-ton pickup, $430. ‘'40 2-dr., $650, 
$645, $630; 4-dr., $730, $660. ‘39 2-dr., 
$535, $480; half- ton pickup, $330. ‘36 


2-dr., $210. °31 coupe, $210. 
FRAZER—' 48 4-dr., $1,370. ‘47 Manhat- 
tan 4-dr., $1,300. 
HUDSON—’'48 4-dr., $1,800; club coupe, 


$1,800. 
INTERNATIONAL—'46 pickup. $735. 
MERCURY—'49 club sedan, $2,540. °47 
club coupe, $1,470. 
NASH—’47 club coupe, $1,000. ‘46 (600) 
4-dr., $1,000. °39 4-dr., $495. 
OLDSMOBILE—’48 (98) 4- dr., $2,350; (78) 
4-dr., $1, i '47 2-dr., $1,560. ‘41 


2-dr., 


$575. 
PLYMOUTH—’48 SD club coupe, $1,780; 


2-dr., $1,410; station wagon, $1,410. ‘47 
2-dr.. $1,220, $1,200; 4-dr., $1,110, $1,- 
350, $1,150, $1,080. °'46 2-dr., $1,120. 
"42 4-dr., $875; 6-dr., $1,919. ‘39 coupe, 
$230. ‘°34 coupe, $50. 

PONTIAOC—’47 sedan, $1,505. ‘41 2-dr., 
$930; 4-dr., $630. ‘40 2-dr., $625. ‘39 
4-dr., $455. 

STUDEBAKER—'47 2-dr., $1,625; 4-dr., 
$1,505, $1,310. ‘42 4-dr., $580. 


WILLYS—’47 station wagon, $1,135. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 
Wednesday. Prices are for sale of Feb. 9.) 
(Market shows increase in demand for 
clean late models. Sold 38 units out of 

81 offerings.) 
BUICK—’49 Super sedan, $2,675, $2,625, 
$2,600. ‘48 Super sedan, $1,895. 
CHEVROLET—'49 SL sedan, $2,380, $2,- 
355. ‘48 FL aerosedan, $1,795, $1,665. 
‘47 FL aerosedan, $1,420. ‘46 FM se- 
dan, $1,100. 
’48 Custom sedan, $1,820. ‘'46 
Custom sedan, $1,325. 
DODGE—’'48 Custom sedan, $1,725. 
FORD—'49 Custom (8) sedan, $1,890; 2- 
dr., $1,830. ‘48 SD (8) 2-dr., $1,460. 
‘47 SD (8) sedan, $1,275. 


sedan, $995. 
KAISER—’49 sedan, $1,600. 
OLDSMOBILE — '48 (98) sedan, 
‘47 sedanette, $1,525. 
PLYMOUTH—'49 SD 2-dr., $1,795. 
club coupe, $1,775. 
PONTIAC—’48 SL (8) sedan, $2,165. 
MISCELLANEOUS—’'48 GMC %-ton truck, 
$1,580. 


HORSEHEADS, N. Y. 


(Horseheads (N. Y.) Auto Auction. Sale 
oT Friday. Prices are for sale of Feb. 
(Market shows prices lower than pre- 
vious week. Older models still in 
heavy demand at a price.) 
BUICK—’49 sedanette, $2,325. 


$2,185. 
"48 SD 


’47 sedan- 


| 





"46 SD (8) | 


ette, $1,560. '40 4-dr., $515, $460. °39 | 
4-¢r., $430. '38 4-dr., $160. '37 4-dr., | 
CADILLAC—'39 4-dr., $420, ‘38 4-ar., 
CHEVROLET—’'49 SL sport coupe, $2,150; 


FL sedan, $2,165; Suburban sedan, §$1,- 
650. ‘48 FL 2-dr., $1,630; FM 4-dr., 
$1,520; club coupe, $1,500. °47 half-ton 
pickup, $1,080. '46 FL aerosedan, $1,295; 


FM 2-dr., $1,150. °42 2-dr., $750. ‘41 
4-dr., $700; 2-dr., $685, $750. ‘40 2-dr., 
$535; 4-dr., $560. ‘39 2-dr., $440. 

DeSOTO—'47 Custom 4-dr., $1,360. °37 
4-dr., $270. 

DODGE—’'38 4-dr., $250. 

FORD—'49 4-dr., $1,700; club coupe, $1,- 
665. ‘47 4-dr., $1,000; club coupe, $1,175. 
"46 2-dr., $1,025. °36 coupe, $100. 


OLDSMOBILE—’47 club coupe, $1,240. 
PACKARD—’38 4-dr., $590. 





Auction in Los Angeles 


Changed by Taylor 


LOS ANGELES.—The Califor- 
nia Auto Dealers Wholesale Auc- 
tion has been discontinued in 
favor of a straight wholesale 
trading center, it was announced 
here last week by Frank Taylor, 
operator of CADWA. 

The desirability of a slower- 
moving clearing house for whole- 
sale stocks prompted the discon- 
tinuance of the auction-type 
high-speed selling system, Taylor 
said. As a step in this direction, 
he added, CADWA hereafter will 
be known as California Auto 
Dealers Wholesale and will con- 
centrate on regular wholesale 
trading. 





PLYMOUTH—’47 4-dr., $1,075, $1,160. °41 
SD club coupe, $550; 4-dr., $810. ‘40 
2-dr., $420. ‘39 2-dr., $210. ‘36 4-dr., 
$130. 

PONTIAC—’40 4-dr., $485. 

STUDEBAKER—’47 LC 4-dr., $1,560. 


WILLYS—’48 Jeep, $520. 
MISCELLANEOUS—’40 LaSalle 4-dr., $440. 
’39 THC half-ton pickup, $170. 


TOLEDO 


(Doc Greiner Auction. Sale every Thurs- 

day. Prices are for sale of Feb. 10.) 
(Market shows ‘°'40s-’41s sagging in 
price. Buyers continue with caution. 
Sellers still trying to ball out on cars 
purchased at higher levels.) 

BUICK—'47 RM 4-dr., $1,650; Super 4-dr., 
$1,650. 

CADILLAC—’47 (62) 4-dr., $2,160. 

CHEVROLET—’ 49 FL 4-dr., $2,225. 





| 
| offerings.) 





48 | 


FM 4-dr., $1,500; FL 4-dr., $1,610, $1,- 

640, $1,545. ‘47 FL 4-dr., $1,380; 2-dr., 

$1, ,400; SM 2-dr., $1,250; oe oa oe. e 

usiness coupe, $2 100. °41 2-dr., 5 A d ' P 

40 2-dr.,, $580, verage Use ar rrices 
CHRYSLER—’37 ‘ oa $315. 
FORD—'49 Custom (8) 4-dr., $1,800; (6) (Compiled by Automotive News) 

4-dr., $1,700. ‘46 SD (8) 4-dr., $1,025, 

$1,100. ‘41 Deluxe 2-dr., $600; coupe, Feb. 1949 Jan. D 

$675; 2-dr., oe ‘40 sas, $555. °38 (to date) 1949 1948 

panel, $250. ’ coupe, $160. 1,928 9 
HUDSON—’41 2-dr., $515. " 453 ga 
PONTIAC—'48 SL (8) 4-dr., $1,825. '46 9 136 

1,800 1,361 


SL (6) 4-dr., $1,100. ‘°39 (6) business 


coupe, $455. 792 


B48 





| egeaestiplees Commander 4-dr., $1,- 749 805 
WILLYS—’'47 %-ton pickup, $795. 600 
a Overall 
RICHMOND |] | Feb. (toate) Jan. eae Pe 
9 
(Automobile Auction of Virginia. Sale Ave e.. $1,102 $1,137 $1,228 


jevery Friday. Prices are for sale of 


Feb. 11.) 
(Market shows dealers here expecting 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 


prices in next 45 “days. 
provements shortly. Sold 55 percent of 420 
sedan, $1,060. 


club coupe, $710. 


$1,260; SM sedan, $1,260. ‘46 SM 
"41 MD sedan, $590, $180: 
‘40 2-dr., $600. °37 


CADILLAC—'47 (62) sedan, $1,950. 


*40) 
(62) sedan, $1,375. | 


an Super 4-dr., $2,450; conv., $2,- 








48 RM conv., §2, 150. '47 RM | CHEVROLET—’49 half-ton pickup, $1,535. 
conv., $1,770. ’'46 Super sedan, $1,500,| ‘'48 FL 4-dr., $1,550, $1,540. °47 FL| ‘Sedan, $270. 
$1,360. aerosedan, $1,460; FM 4-dr., $1,300, $1,- (Continued on Page 41, Col, 1) 
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OOo Voronin’ 
Suacaais 


The Walker replacement cartridge with 
patented Laminar constructien is guar- 
anteed against channeling, by-passing or 
migration of the filtering material through- 
out its active life. Any cartridge found not 
to comply with this representation will be 
replaced without charge. 


ED FOR A BETTER OIL FILTER... 


NOW WALKER 


9eoeooogdoee@e@0200000000080808090 





. “We really hadn't known what an oil filter could do until we 
installed the Walker Oil Filters on our fleet. It's a life-saver 
for those heavy-duty jobs..." 

—R._ E. BAGGOTT 


Commercial Truckers 
(Fleet Operator) ° 
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$450. 


Used Car Auction Prices 


"47 Custom 4-dr., $1,150. 
DODGE—'48 sedan, 


AUTOMOTIVE NEWS, FEBRUARY 21, 1949 


(Continued from Page 40) 


INDIANAPOLIS 


"41 sedan, 
(Ken Schaefer’s Auction. Sale every 


$1,900. 


FORD—’49 Custom club coupe, $1,555, $1,- | Thursday. Prices are partial list of sales 
525, $1,620. °48 SD club coupe, $1,450. | of Feb. 10.) 
46 2-dr., $980, $935, $970; club | BUICK—’48 RM 4-dr., $1,870. ‘47 Super 
coupe, $1,020, $1,140. ‘41 SD 2-dr., 2-dr., $1,675, $1,665. ‘46 Super 4-dr., 
$710, $590. °38 2-dr., $360, $330. ‘29 $1,430; RM 4-dr., $1,360. °'40 4-dr., $600. 
2-dr., $85. '39 4-dr., $510, $305. °38 4-dr., $285. | 
HUDSON—’46 Commander (6) 4-dr., $1,- | CADILLAC—’'48 (61) 2-dr., $2,810. “ 


075. 


MERCURY—'49 sedan, $2,060, $2,040, $1,- 


970. 


(62) 4-dr., $1,025; (61) 4-dr., $910. 
4-dr., $470. 
CHEVROLET—’'49 Deluxe FL 2-dr., $2,350; 


OLDSMOBILE—’48 (76) sedan, $1,675. °47 Deluxe club coupe, $2,280; Deluxe SL 
(76) 2-dr., $1,270. °40 (6) 2-dr., $280. 4-ar., Ss oa 4-41. 81,500; 
PLYMOUTH — ’48 station wagon, $1,450. -dr., $1,300; taxi, $1,025. 2-dr., 
'39 club coupe, $600. °36 sedan, $150. Sees meee: Eee sae 
PONTIAC—'49 SL (8) 4-dr., $2,725; (8) | 4-4F-, $1,235. '46 FM 4-dr., $1,185. 
2-dr., $2,650. '48 SL (8) 2-dr., $2,035; | club coupe, $805; 2-dr.. $780. '41 club 
station wagon, $1,750; (8) 2-dr., $1,500; | Coupe, $1,025; 2-dr., $710, $510. "40 
(6) 2-dr., $1,330.' '46 (8) 2-dr., $1,385. | 4-4r., $560; coupe, $425. 
"42 (8) 2-dr., $400. °41 (6) coupe, $460. | CHRYSLER—’46 Windsor 4-dr., $1,390. 
STUDEBAKER—'48 LC 4-dr., $1,635. DeSOTO—'48 Custom 4-dr., $1,525. °47 
MISCELLANEOUS—’47 GMC half-ton pick- | 2-dr., $1,400. '41 4-dr., $710. 


up, $925. 


oe. 





DODGE—'48 Custom 4-dr., $1,540; half-ton 


@ Walker’s entrance into the field of oil filtration was not 


by chance—it was the answer to a demand! 


Refinements in modern automotive engines—plus new 
developments in lubricating oils—placed added emphasis 


on the performance characteristics of oil filters. 


Walker recognized this need for a better oil filter—and 
Walker went to work! Laboratory research . . . new ma- 
chines . . . new processes . . . new techniques never before 
used —all were employed in the development of a superior 


oil filter. 


The new Walker Oil Filter, with patented Laminar con- 
struction, is the result of this engineering and research 
—the first oil filter to meet modern requirements. It’s 
based upon an entirely new type of filtering material of 


greater efficiency and uniform, positive performance . 


built upon a new and exclusive principle of construction 


— Laminar. 


Understand the principle of Laminar and you will 
understand why the Walker Oil Filter is in a class by 
itself ...new... different ...superior. Patented Laminar 
construction introduces, for the first time in any oil 
filter, three-dimension filtration. It actually works like 
three filters—rolled into one! ... better . . . more com- 


pletely . . . with longer cartridge life! 


WALKER MANUFACTURING COMPANY OF WISCONSIN + RACINE, WIS. 


Also makers of Walker Silencers, Jacks and Electric Lifts 


(Fully covered by U. S. Patent No. 2427733) 









pickup, $1,275. °42 club coupe, $510. ‘41 
4-dr., $625. ‘40 2-dr., $500. ‘39 half-ton 
panel, $255. 


FORD—'49 Custom (8) 4-dr., $1,755; 2-dr., 
$1,680; (6) 2-dr., $1,360, $1,325; taxi, 
$1,010; (6) 4-dr., $1,015. ‘47 club coupe, 
$1,160; taxi, $800. °46 (6) 2-dr., $1,040; 
taxi, $800. °42 coupe, $730. ‘41 4-dr., 
$800; club coupe, $630. ‘40 half-ton 
pickup, $430; 2-dr., $420. "38 2-dr., 
$500. ‘'37 2-dr., $165. °36 2-dr., $130. 

HUDSON—’'46 4-dr., $915. 

FRAZER—’47 4-dr., $880. 

LINCOLN—'49 4-dr., $2,125. 


MERCURY—'49 4-dr., $2,010. ‘46 4-dr., 
$1,100. ‘40 2-dr., $600; club coupe, $525. 

NASH—'48 (600) 4-dr., $1,305. ‘47 (600) 
4-dr., $1,130. 

OLDSMOBILE—’48 (98) 4-dr., $2,200. ‘47 
2-dr., $1,545. °41 4-dr., $425. ‘40 4-dr., 
$585. ‘37 2-dr., $100. 

PLYMOUTH—’'48 taxi, $1,320. ‘47 2-dr., 
$1,195, $1,150; taxi, $1,025, $900. ‘46 


taxi, $790. ‘42 2-dr., $720; 4-dr., $425. 
"41 2-dr., $700, $300. 


PONTIAC—’'48 conv., $1,910, $1,720. ‘47 


2-dr., $1,430. 46 2-dr., $1,340, $1,260; 
4-dr., $1,235. ‘42 2-dr., $830. ‘41 2-dr., 
$860. °39 2-dr., $550. 

STUDEBAKER —'48 LC 4-dr., $1,730; 
Champion 4-dr., $1,630. ‘47 Commander 
2-dr., $1,440; Champion 2-dr., $1,255; 


‘41 2-dr., $500. °38 4-dr., $185. 


ALBANY 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 
Feb. 7.) 

(46 cars sold out of 69 offerings. Had 
an old-time auction today, sunny 
weather. Had a lot of good late model 
cars and lots of buyers. Hot bidding 
from the start but prices about the 
same. The consignors sold out and 
made money on the new price sched- 
ule.) 

BUICK—’49 Super 4-dr., $2,575; Special 
4-dr., $2,075. ‘°48 Super 2-dr., $1,950, 
$2,000; RM 4-dr., $2,000. °'47 RM 4-dr. 
$1,675. °'46 RM 2-dr., $1,650; Super 4- 
dr., $1,520. °41 Super 4-dr., $540. ‘41 
RM 4-dr., $800. 

CADILLAC—'36 ‘'85’’ conv. 4-dr., $300, 

CHEVROLET—'49 Deluxe aerosedan, §2,- 
450, $2,310, $2,275; Deluxe conv., $2,400. 
‘48 FL aerosedan, $1,620; FL 4-dr., $1,- 
680. ‘47 FL aerosedan, $1,490; FM 4-dr., 
$1,400. ‘46 SM 4-dr., $700. ‘42 SD 2- 
dr., $810. ‘41 MD 2-dr., $810. 


DeSOTO—’'48 Custom club coupe, $1,800. 

DODGE—'46 Custom 4-dr., $1,375; Deluxe 
4-dr., $1,340. 

FORD—’'49 Custom (8) 4-dr., $1,770; club 





“We can estimate the performance of every Walker car- 

tridge before it's installed. They're all uniform .. . not hit- 

or-miss..." 
—ARTHUR E. SCHAEFER 
Schaefer Pontiac Sales & Service 
(Car Dealer) 





“New engine tolerances and new lubricants place added 
demands on oil filters. The Walker Filter, with patented 


meet these requirements. 





Laminar construction, in my opinion, is the first to adequately 


—WILEY TARR 
Torr & DeCelles 


“We operate six tractors and three trucks. At the completion of the 


first trial run of a Walker Oil Filter 


filter oil in trucks and tractors allowing 


we switched 100% to your 


filters. Your filters far exceeded others in their ability to properly 


us to exceed former mileage 


obtained from filters by 50% and to extend the use of tractors 


by as much as 100 hours between oil 


changes.” 


W. E. HANSCHE 
Produce Grower 


*TRADE MARK 





coupe, $1,725. ‘48 (8) SD 2-dr., $1,300, 
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4-dr., $1,150. °46 half-ton pickup, $825. $1,325. °46 (8) SD 4-dr., $1,080; (8) 


Deluxe 4-dr., $970. 
KAISER—'49 ‘‘K492’’ 4-dr., $1,850. 
LINCOLN—’49 Cosmopolitan 2-dr., $2,600. 
’40 Continental conv., $820. 


—— 4-dr., $2,150. °48 4-dr., 

$1,525. 

OLDSMOBILE—’'47 (78) 4-dr., $1,650. '46 
(98) 4-dr., $1,525. ‘40 (70) 4-dr., $460. 

PLYMOUTH—'42 SD 2-dr., $670. ‘41 8D 
4-dr., $850. 

PONTIAC—'48 (P8PB) 4-dr., $1,900. "40 
(8HB) 4-dr., $760. 

STUDEBAKER — ‘47 Commander club 
coupe, $1,500. 

KANSAS CITY 


(Kansas City (Mo.) Automobile Auction. 
Sale every Wednesday. Prices are for sale 
of Feb. 9.) 

(Market shows buyers and sellers ac- 

tive again following period of inactive 

trading due to snow-blocked roads. 

Prices definitely lower. Sold 179 out of 


306 offerings.) 
BUICK—’46 RM 4-dr., $1,310. ‘42 RM 
4-dr., $815. ‘41 Super 2-dr., $812. 


CADILLAC—’48 (62) 4-dr., $3,025. 

CHEVROLET—'48 FM club coupe, $1,660; 
FL 2-dr., $1,779, $1,750. ‘47 FL 2-dr., 
$1,607, $1,555, $1,547, $1,500; FM 4-dr., 
$1,392. ‘46 SM 4-dr., $1,325, $1,200, 
$1,290; FL 2-dr., $1,485, $1,402, $1,200. 

CHRYSLER—’'47 Windsor 4-dr., $1,725. 

DODGE—'48 4-dr., $1,805. ‘41 4-dr., $722. 

FORD—'49 Custom (8) 4-dr., $1,960, $1,- 
665; 2-dr., $1,950, $1,845, $1,800, $1,755; 

FRAZER—’'47 4-dr., $1,382. 

KAISER—’47 4-dr., $1,265. 

LINCOLN—’49 club coupe, $2,330, 

MEROURY—’'49 4-dr., $2,080, $2,060. 

OLDSMOBILE—'48 (98) 4-dr., $1,772. ‘47 
(76) club coupe, $1,355. ‘40 (66) 2-dr., 
$577, $322. 

PLYMOUTH—’'48 SD 4-dr., $1,690, $1,525. 
‘47 SD 4-dr., $1,352, $1,142, $1,085. ‘46 
SD 4-dr., $925. 

PONTIAC—’'48 (6) 2-dr., $1,985. 

STUDEBAKER—’'47 Commander 4-dr., $1,- 
580; Champion 4-dr., $1,537; 2-dr., 
$1,415. 

WILLYS—’'48 Jeep, $1,212. 


CHARLOTTE, N. C. 


(E. M, Stafford, Inc. Sale every Wednes- 
day. Prices are for sale of Feb. 9.) 
(Market shows all older models 


Sold 240 units out of 320 offerings.) 

BUICK—’49 Super conv., $3,125; 2-dr., $2,- 
625, $2,580. ‘48 RM 2-dr., $2,125, $1,- 
955, $1,930; Super 2-dr., $2,150. ‘47 RM 
conv., $1,425; Special 2-dr., $1,550. ‘46 
Super 2-dr., $1,565, $1,375. ‘°42 Special 
2-dr., \ 

CADILLAC—'46 (60) 4-dr., $2,225; (62) 
4-dr., $1,900. ‘42 (62) 4-dr., $1,030. ‘41 
(61) 2-dr., $1,325. 

CHEVROLET — '49 Deluxe 4-dr., $2,280, 
$2,255, $2,240; Special 2-dr., $2,200, $2,- 
150; conv., $2,400. ‘48 FL aerosedan, 
$1,800; FM 2-dr., $1,550, $1,460. °47 FL 
4-dr., $1,400; SM 4-dr., $1,290. 

DeSOTO—’'48 Deluxe 4-dr., $2,000. 

DODGE—’'48 Custom 4-dr., $1,850, $1,650; 
Deluxe 2-dr., $1,550. ‘46 4-dr., $1,100. 

FORD—'49 Custom club coupe, $1,725, $1,- 
640; 2-dr., $1,825, $1,750, $1,685. ‘48 5D 
conv., $1,500; 2-dr., $1,430, $1,425; 4-dr., 
$1,330. ‘47 8D conv., $1,400; 2-dr., $1,- 
280, $1,200. ‘46 SD club coupe, $1,225; 

HUDSON-—'48 Commander (6) 4-dr., §$1,- 
685, $1,675. 

MERCURY—'49 4-dr., $2,075, $2,025. 

OLDSMOBILE—'48 (68) club coupe, $1,755. 
'47 (76) 2-dr., $1,270. ‘42 (78) 2-dr., 


$1,030, 
PLYMOUTH—'48 SD club coupe, $1,695; 


4-dr., $1,410. ‘47 SD 2-dr., $1,330, $1,- 
260. ‘46 SD 4-dr., $1,025. ‘42 club 
coupe, $625. 

PONTIAC—'49 (8) 2-dr., $2,680, $2,660; 
4-dr., $2,650. ‘48 (8) 2-dr., $2,100, $1,- 
850. ‘47 (6) club coupe, $1,450. ‘46 (8) 


2-dr., $1,285. ‘41 (8) 2-dr., $750. 
STUDEBAKER—'49 Commander Regal se- 
dan, $2,050. ‘47 Champion Regal sedan, 


$1,250. 
WILLYS.'48 station wagon, $1,200. 


DENVER 


(Denver Auto Auction, Inc., Littleton, 
Colo. Sale every Tuesday. Prices are for 
Feb. 8.) 

(New units down still more and lots of 

buyers present.) 
=— RM conv., $1,850; 4-dr., $1,- 

50. 


CADILLAC—’47 (62) 4-dr., $2,590. 

CHEVROLET—'48 FL aerosedan, $1,800; 
SM 4-dr., $1,700. ‘47 SM 2-dr., $1,465. 
‘46 SM 4-dr., $1,200. ‘39 half-ton pick- 
up, $385. ‘38 4-dr., $470, 

CHRYSLER—’'34 4-dr., $50. 

DODGE—'35 coupe, $395. 

FORD—'49 (8) station wagon, $2,250. 

MERCURY—'49 4-dr., $2,420; club coupe, 
$2,400, $2,215, 


OLDSMOBILE—'47 (78) 4-dr., $1,635. ‘41 
(98) 4-dr., $845. 
WILLYS — ‘48 panel, $1,190. ‘47 Jeep, 
$820. ‘46 station wagon, $960. 
MINNEAPOLIS 
(Minneapolis Auto Auction. Sale every 


Wednesday. Prices are for sale of Feb. 9.) 
(Prewars in demand, Sold 43 cars out 
of 91 offerings.) 

BUICK—'49 Super 4-dr., $2,675, $2,645, 
$2,630. ‘42 Special 4-dr., $615. ‘39 Spe- 
cial 4-dr., $785. ‘41 Special 2-dr., $610. 

CHEVROLET — '49 Deluxe 4-dr., $1,485, 


$2,510. ‘47 SM 4-dr., $1,300; FL aero- 
sedan, $1,550. 

DeSOTO—’49 Custom 4-dr., $2,285, $2,270, 
$2,255. 

DODGE—'37 2-dr., $210. 


FORD—'49 Custom 2-dr., $1,765, $1,815. 
'47 SD 2-dr., $1,225, $1,210, $1,215, ‘41 
2-dr., $705. 

HUDSON—'40 4-dr., $310. 

LINCOLN—’39 4-dr., $460. 

MERCURY—'49 4-dr., $2,465, $2,450, §$2,- 
425. °47 4-dr., $1,565, $1,475. 

OLDSMOBILE — ‘49 (76) sedan, 
(88) sedan, $2,645. 

PACKARD—'46 Super 4-dr., $1,265, 

PLYMOUTH—'49 SD 4-dr., $1,810, $1,780, 


$2,575; 


$1,765. ‘47 SD 4-dr., $1,425, $1,405; 
2-dr., $1,365, $1,325, $1,290. 
PONTIAC—'48 (8) sedan, $2,190, $2,070. 


STUDEBAKER— 47 Champion 4-dr., 
475, $1,450, $1,430, 


Hensley Leaves Garland 


Murray Hensley, general manager 
of Garland Motor Co. (Lincoln- 
Mercury), McAllen, Tex., has re- 
signed his position to become credit 
ae of the Commercial Finance 


$1,- 
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Inflation a Bogey Man?... | 


Hopes Fade for Relief 
From Credit Curb 


(Continued from Page 1) 





form,” he said, “which some have 
criticized as stringent, has not pre- 
vented expansion of installment 
credit. But it has operated to re- 
strain overly ambitious installment 
credit spenders and overly eager 
installment credit vendors, espe- 
cially in the markets for consumer 
durable goods... . 

“Such restraint has served as a 
useful brake on further advances 
in retail prices in consumer areas 
affected by regulation, as well as 


ing out public statements declaring 
that danger of inflation is far from 
past. Just now they are talking 
about a “spring inflation.” . 

And, when they get around to 
talking about Regulation W, many 
of them will say that its modifica- 
tion might result in a rush of buy- 
ing which would have bad infla- 
tionary effects. 

+ 




















* + 


ENCE, the Federal Reserve 
Board, while it displays interest 
in the reports on the effects of the 
regulation which NADA is making 
and has made regularly to the 
board since Dec. 7, says frankly 
that it plans no immediate change. 
Thomas B. chairman 
of FRB, in a statement before 
the Joint Committee of the Eco- 
nomic Report, indicated that the 
board was satisfied with the oper- 
ation of Regulation W, and did 
not contemplate an early change. 
“Regulation W in its present 


Speakers Listed 
For Neb. Parley 
On March 18 


LINCOLN, Neb. — Whether to 
operate as a proprietorship, part- 
nership or corporation will be the 
subject of a talk by John W. Stokes, 
New York tax authority, at the 
annual convention of the Nebraska 
New Car Dealers Assn., March 18, 
at Omaha’s Fontenelle hotel. 

In addition to Stokes, other 
speakers who have been announced 
include Robert W. Kneebone, man- 
uging director of NADA, and 
Charles C. Atwood, training direc- 
tor of Studebaker Corp. 





Ziesmer Says NADA 


Will Exert Pressure 


DALLAS.—NADA will exert 
pressure for relaxation of Regu- 
lation W to the degree that it is 
ascertained the restrictions may 
be adversely affecting automo- 
bile sales, George Ziesmer, presi- 
dent of the association, said here 
in an interview Wednesday. 

Ziesmer, in his first such state- 
ment since leaving San Fran- 
cisco where he was elected head 
of the dealer’s body, added that | 
another factor to be taken into | 
consideration is the effect the 
regulation may have on ability 
of persons to purchase cars in 
the lower price brackets. 





U. S. RUBBER CO.’S new top 
E. Smith and President William 
letic backgrounds. 





first job with U. S. was in sales, 
his boxing skill. 


man was confined to ringing the 
were not already customers for 


rise to the topside by asking to 


ing up orders. 





on the excessive expansion of in- 
stallment credit volume.” 


On Capitol Hill the Banking 
and Currency committee of the 
House has no current plans for 
changing the present law em- 
powering the FRB to set time 
payment rules. And since any 
proposed change would originate 
in this committee, the outlook 
there is not bright. 

Rep. Patman addressed the 
House last week on the general 
situation, giving a record of what 
has transpired so far. 

* * ” 


N TELLING of NADA efforts, 
Patman said in part: 


“Shortly before the (NADA) 
convention, headquarters sent a 
postcard questionnaire to its 35,011 
members in all states asking them 
to report on the current effects of 
Regulation W. 

“To date a total of 19,862 mem- 
bers, or about four-sevenths of the 
total membership, have replied. A 
very large majority of them de- 
clare that the regulation is slowing 
down time payment sales. Not all 
of the replies have been tabulated, 
but the ratio of those counted show 
that those dealers who think the 
regulation is hurting sales is ap- 
proximately three to one over those 
who say the regulation has not 
proved harmful.” 


* 


mington, Del. 


came on Jan. 1, this year. 


Tiedemann Gets 
Hudson Post 


DETROIT.—Appointment of A. 
Carl Tiedemann as North Central 
divisional merchandising manager 
for Hudson Sales 
Corp. has been 
announced by N. 
K. Van Derzee, 
Hudson sales 
manager. 

Tiedemann, a 
veteran of 25 years 
in the automobile 
business, has a 
broad background 
in retail and 
wholesale auto- 
motive sales ex- 
ecutive positions. Before joining the 
Hudson organization, he served as 
assistant to the president of a De- 
troit automobile forwarding firm. 


CHICAGO.—Elmer R. Hedges, 
former Chicago Heights used-car 
dealer sought by the Federal Bu- 
reau of Investigation, surrendered 
Feb. 12 to FBI agents in nearby 
Crete, Il. 

He had been wanted for ques- 
tioning on deals since the arrest 
of William Gettler, cashier of the 
First National Bank of Dyer, Ind., 
several weeks earlier after a $400,- 
000 shortage in bank funds was 
uncovered. Gettler admitted the is- 
suing of bogus drafts and named 
Hedges as the man with whom he 
worked on car deals. 

Hedges was lodged in the Crown 
Point (Ind.) jail when unable to 
produce a $15,000 bond. In connec- 
tion with his arrest, the FBI an- 
nounced that he was charged with 
conspiracy to violate the national 


4 Million View 
New Pontiac, 
Klingler Says 


PONTIAC.—Over 4,000,000 per- 





A. ©. Tiedemann 











the first week following dealership 
unveiling, General Manager Harry 
J. Klingler estimates. 

Klingler based his estimate on 
figures in thousands of congratu- 
latory telegrams from dealers, re- 
porting the greatest public enthusi- 
asm ever generated by a new Pon- 
tiac model. A substantial percentage 
of orders are being placed by show- 
room visitors, the wires reported. 

“This is undoubtedly the greatest 
public reception of a new model in 
my 15 years experience with the 
division”, Klingler said. “It is par- 
ticularly gratifying in that our 
openings throughout the West and 
Southwest were accompanied by the 
worst weather in the recorded his- 
tory of those sections.” 


CALIFORNIA DEALER OFFICER TRIO—Northern California Automobile Dealers Assn. 
recently named Joe Davis of Berkeley (right), Studebaker dealer, president. Davis succeeds 
Hanford J. Crockard (left) of Roseville, evrolet dealer, who has headed the 
for the past two years. Crockard, now an NADA director, revealed that the Northern Cali- 
fornia's group in the year just closed had grown from 653 members to 856 out of a potential 
field of 795 dealers in the area. Mildred Haskins (center) was renamed manager. 
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Chairman Smith and President Humphreys 


Smith, the chief executive officer, was born in San Jose, Calif. His 


SALES BY A landlubber were scarce, especially when the sales- 


That was the boat in which Smith found himself. He started the 


by crews of ships laying off San Francisco. 
Time proved that he was right in his reasoning that it would be 
a good thing to win the friendship of the crew as a step in stack- 


The presidency of the corporation eventually followed in 1942 when 
F. B. Davis jr. relinquished the office. 


HUMPHREYS, a Philadelphian, liked rowing and cross-country 
running when a young man. His first business sprint was with the 
Pennsylvania Railroad. Later he was with Toledo Scale Co., Price 
Waterhouse and Co., auditors, and Christiana Securities Co., Wil- 


In 1938 he was elected vice-president, director, member of the 
executive and finance committees of U. S. Rubber. The presidency 


He believes that the best way to preserve the American demo- 
cratic system, and to make it function smoothly, is for all citizens 
to participate actively in politics and government affairs. 

Actual application of this philosophy is found in his serving sev- 
eral years on the board of trustees of Scarsdale, N. Y., his home, 
and his being mayor of that city. 


U. C. Dealer Suspect Jailed 
By FBI in Bank Fraud 


sons viewed the 1949 Pontiac in| 











Cardoze Named 
By Nash to Be 
U.C. Manager 


Doss, sales vice- 
president. 

CardozZe, for- 
merly assistant 
manager of the 
marketing and 
analysis depart- 
ment, joined 
Nash in 1946. He 
has been asso- 
ciated with the 
automotive indus- 
try since 1916 and 
served in various 
capacities, both in this country and 
Europe. In 1937 he became whole- 
sale manager of the Packard zone 
office at Baltimore. From 1944 un- 
til 1946 he was assistant zone man- 
ager of Packard in Detroit. 


H. E. Cardoze jr. 



















executive team—Chairman Herbert 
E. Humphreys jr.—both have ath- 





Obituaries 


Founder of Dunlop, 


Kirk Brown, Dies 


BRADENTON, Fila.—Kirk Brown, 
88, founder of the Dunlop Tire Co. 
of America, and one of the organ- 
izers of Bakelite Corp., now a unit 
of Union Carbide & Carbon Corp., 
died Feb. 13 at his winter home 
here. 

A resident of Montclair, N. J., 
Brown was born in Philadelphia 
and helped organize the Century 
Wheelman Club. As a result of his 
interest in cycling, he was said to 
be the first to introduce the pneu- 
matic tire in America and formed 
the Dunlop Tire Co. of Belleville, 
N. J. 

Just prior to World War I, he or- 
ganized the Condensite Co. of 
America, Glen Ridge, N. J., which 
later became a part of Bakelite 
Corp. 













a position which he improved with 






* * 







doorbells of business houses which 
mechanical rubber goods. 







participate in boxing bouts staged 









* * 

















* * * 


Dallas Kellar 
SALEM, 0O.-—Dallas Kellar, 67, sales 
manager of Wilbur L. Coy & Co., Inc. 
(Buick), died of a heart attack at his 
home here Feb. 13. 
* * * 


James C. Pilot 

SYRACUSE.—James C, Pilot, a Chevro- 
let dealer since 1916, died Feb. 12 at his 
home. He was one of the oldest car deal- 
ers in New York state in length of service 
and was a member of the Syracuse Auto- 
mobile Dealers Assn. A- son, Clayton J. 
Pilot, had been associated with Mr. Pilot 
in the car business. 















* * 


Col. R. Neal Moss 

HOUSTON, Tex.—Col, R. Neal Moss, 56, 
owner of Pollard Chevrolet Co. here, died 
Feb. 4. Col. Moss was general manager 
of the Pollard firm before becoming its 
owner in 1945. He had been associated 
with General Motors projects for the past 
35 years. 





Federal Reserve Act, and with aid- 
ing and abetting Gettler in violating 
the act. 

A preliminary hearing before U.S. 
Commissioner W. J. Glendenning 
in Hammond, Ind., was waived by 
Hedges. 


Through Robert A. Meir III, his 
attorney, Hedges said he only 
arranged automobile financing 
through the Dyer bank and received 
no money from the worthless 
checks which Gettler is charged 
with honoring from Hedges. 


Seale Motor Co. Fire 


Is Second in Year 


HAZARD, Ky.—The second fire 
in less than a year swept through 
the Seale Motor Co. here last week 
as the result of a blaze which 
started in an adjacent building. 
Damage was confined largely to the 
building structure, it was said. 


Last year’s fire occurred Feb. 6 
and losses were estimated at $50,000. 









* * * 


Henry J. Hoat 
CONROE, Tex.—Henry J. Hoat, 64, local 
automobile dealer, died Feb. 4. He had 
been active in Conroy business circles for 
many years. 









+ * 





sr. 

JACKSONVILLE, Fia.—Ray Chapman 
sr., former automobile dealer here, died 
Feb. 5 following a long illness. A former 
president of the Jacksonville Automobile 
Dealers Assn., Mr. Chapman sold out his 
K-F dealership here two months ago to 
Triangle Motors. 
* 

















* * 


Henry F. Magee 

BOGALUSA, La.—Funeral services were 
held here Feb. 3 for Henry F. Magee, 48, 
owner of Magee-Nash Motor Co. Death 
came as a result of complications which set 
in after Mr. Magee was seriously injured in 
an automobile accident several weeks ago. 
* * * 

Robert D. oney 

DALLAS.—Robert D. Mahoney, 52, truck 
sales manager for Roger Hill Chevrolet Co., 
died here Jan. 29, following an illness of a 
few weeks. 






























PADDY "RIDES" THE BEAT—New York officials and Ford sales executives in New York pose 
for photos during a ceremony in which the first group of 430 new Ford cars were delivered 


to the New York City police department. Eighteen dealers in the New York area share in 
the delivery, which will be completed this month. Left to right are William P. Bave, North 
east regional truck and fleet sales manager; C. J. Seyffer, Northeast regional manager; Police 
Commissioner Arthur W. Wallander; Mayor William O'Dwyer; David J. Long, New York dis 
trict truck and fleet sales manager; Robert J. Copp, and Ralph G. Dillingham, assistant New 
York district managers. 


DETROIT.—Appointment of H. BE. 
Cardoze jr. as used-car manager of 
Nash Motors is announced by H. ¢. 
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Ketail Continues Dull .. . 
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Only Spotty Used-Car Gains 


(Continued from Page 1) 
tinued downward from levels of 
previous weeks. 

s * . 
— ee, is currently listing 
LYE cars at the lowest figures of 
the postwar period. West Coast 
buyers are buying only on a day- 
to-day basis and keeping inven- 
tories sharply reduced. 

Veteran dealers, with long pre- 
war experience in used cars, do 
not believe that spring will mark 
the return of a car-hungry public 
with heavy bankrolls. Instead, 
the prewar shopper-type of car 
buyer will be active, looking for 
clean units and checking one 
offer against another, it is con- 
tended. 

Profits will be smaller, margins 
will be slimmer and sound sales- 
manship will be the difference be- 
tween business and bankruptcy, 
these dealers said. 

A roundup of activity at auction 
centers across the nation follows: 

t * * 
Mason City, Ia. 

5 paren saing SERVED by this Iowa 

auction have increased their 
rate of purchasing in the past two 
weeks in keeping with a general 
stepup in wholesale trading through- 
out the area, according to O. V. 
Olson of Lapiner Motor Co., opera- 
tor of the auction. 

Visiting dealers seem confident 
of recouping earlier losses with 
increased sales this spring, Ol- 
son said. The number of cars 
offered at the auction has been 
increasing regularly § aithough 
both retail and wholesale prices 
still are lower than those for the 
corresponding period last year. 
Profit margins have been trim- 
med severely, Olson added, 
Sample prices at last week’s sales 
included the following: °49 Ford 
Custom sedan, $1,800-$1,950; ’'49 
Chevrolet, $2,330-$2,370; '49 Buick, 
$2,600-$2,675; °48 Chevrolet sedan, 
$1,700-$1,800; °48 Plymouth sedan, 
$1,550-$1,650. 

* 7 * 
Concord, Mass. 

ERVING BOSTON and most of 

the upper New England states, 
the Concord Auto Auction, with 
sales twice-weekly, reports there 
has been more buyer activity in its 
area during the past two weeks 
than during the former four 
months. 

E. LeRoy Cox, operator of the 
auction, said dealers are new buy- 
ing at the new price levels and are 
reporting fair to good retail busi- 
ness. The current mild winter 
through the East has encouraged 
retail considerably, it was added. 

With several months of winter 
weather still in prospect, how- 
ever, dealers are reluctant to 
second-guess at their chances of 
recovering from earlier losses at 
this time. Continued mild weather 
and an early spring will do much 
to bail out many who are holding 
overpriced stocks, it was said. 


Wholesale prices on all makes 
and models in the New England 
area have remained fairly constant 
since Jan. 1, Cox said. However, ’48 
and ’49 models continue to suffer 
badly as price levels decline week 
by week, All prices are down from 


the corresponding period of 1948, 
Cox said. 

7 . > 

bbock, Tex. 
|= USED CAR business is very 

slow in Texas at this time and 

prices continue downward week by 
week, according to Clyde McLaugh- 
lin of the Lubbock (Tex.) Auto 
Auction. 

Dealers are buying some units 
but are exercising great caution in 
doing so, McLaughlin said, Five 
solid weeks of poor weather have 
hampered regular retail deals and 
a sharp drop in ’49 model prices has 
accompanied the poor retail, it was 
added. 


* . * 
Omaha 


“Both wholesale and retail trade 
follows the thermometer here in the 
icebox of the nation,” Rosen-Novak 
Auto Co. replied to AUTOMOTIVE 
News’ questions concerning the 
used-car situation there. 

“Retail volume is down as com- 
pared to a year ago and dealers 
seem only to be following demand 
in buying. Action on ’48s and ’49s 
is too slow to fix a possible price 
range,” it was stated. 

Most older dealers feel optimis- 
tic about spring business but they 
do not think it will be great enough 
for tnem to regain the losses they 
have taken on near-new cars pur- 
chased earlier, Rosen-Novak said. 

* * 


Englewood, Colo. 


ETAIL used-car sales are slow, 
volume fails to show any im- 
provement currently and wholesale 
is far below figures for the same 
period last year in this suburb of 
Denver, according to Jack Layton 
and Harold Henry, operators of 
Denver Auto Auction Co. here. 
One-third of the used-car deal- 
ers serviced by the Denver whole- 
salers are not restocking at this 
time and most of them do not 
look to recover their early losses 
unless Regulation W is lifted, 
Layton and Henry reported. 
Sample prices current in the Den- 
ver area include the following: 1949 
Oldsomobile, Chevrolet and Pontiac 
are “OK above list” but other 1949 
models are down $100 to $500 below 
list, the operators said. 1948 models 
are running $200 to $300 below 
levels of last year, it vas stated. 
* 7 


Indianapolis 

A VERY slight improvement in 
~4. wholesale trading was noted at 
auction sales here last week, ac- 
cording to Ken Schaefer, auction 
operator. At week’s end, however, 
he expected volume to show a 30 
percent rise over previous weeks. 

Indianapolis retail improve- 
ments are small and spotty, with 
no general improvement noted 
anywhere, Schaefer said. Dealers 
are doing little or no restocking 
at this time. ; 

Chevrolet continues to be a baro- 
meter on prices but current 1949 
models are as much as $300 below 
corresponding models one year ago. 

At present, Schaefer said, most ’49 
models range under delivered price 
with two or three exceptions in the 
GM line. Dealer hopes, he added, 
are based entirely on abolition of 


Regulation W. 
* * a 


Los Angeles 
Wholesale and retail used-car 
trading in Southern California is 
approximately 25 percent below last 





K-F OPENS DEPARTMENTALIZED USED-CAR SHOWROOM—Just off Broadway on 54th St., 








year, according to a spokesman for 
the former California Auto Dealers 
Wholesale Auction Co. here. 

Retail and wholesale volume re- 
mains far below customary sea- 
sonal levels, and there is no indica- 
tion that conditions will improve 
immediately, it was said. Dealers 
are not restocking cars at this time 
but instead are buying carefully 
day by day. 1949 models, with one 
or two exceptions, are selling as 
much as 20 percent below list; 1948 
models are running 25 percent be- 
low list, the spokesman declared. 

West Coast dealers are working 
to recover earlier losses, but few 
express confidence that they will be 
able to do so in the spring and 
summer markets this year, it was 
added. 


* > * 


Toledo 


The 1949 Chevrolet remains the 
only “premium” car now selling on 
the used-car lots and is dropping 
fast, according to Doc Greiner, auc- 
tion operator and retail lot owner 
here. 5 

All postwar cars are still sliding 
downward on the price scale at the 
rate of about $50 per week, Greiner 
said. Prewars are holding fairly 
well, if clean. However, wholesale 
volume has improved noticeably 
during the past two weeks. At last 
week’s auction, Greiner sold 50 cars 
out of 100 offerings, a considerable 
improvement over previous weeks 
when volume was only a fraction 
of current totals. | . 


Valdosta, Ga. 


All '49 models, excepting Chev- 
rolet and Plymouth, are bringing 
under list; Hudson, Nash and Wil- 
lys are bringing dealer’s cost, and 
Buick, Pontiac, Cadillac, Oldsmo- 
bile and Chrysler are bringing un- 
der list but over dealer's cost, Tom 
Hewitt Auto Auction reported. 

A spokesman for the auction firm 
said that dealers are restocking 
only what seems to be a bargain 
in the low-priced field but are not 
anxious to carry the same stocks 
they carried a few months ago. 

Wholesale trading is close, with 
dealers constantly looking for 

“steals” and bargains. More cars 
are being offered across the 
wholesale blocks but sales re- 
main about the same as of Dec. 
1, it was said. 

Retail prospects for ‘48 models 
are said to be appearing again, 
but prices are eliminating the ma- 
jority of these potential buyers. 
Regulation W has cut into retail 
sales considerably, it was added. 

Other price information included 
the following: 

The new Ford is slightly under 
list and the ’48 Plymouth is hitting 
an “off market” at this time. The 
1949 Chevrolet, when first offered 
for sale at Valdosta, brought $2,- 
450. Last week the same model had 
dropped to about $2,250. This week 
prices are expected to go below 
$2,100. On older postwar models, 


particularly °’46 and ‘'47, prices 
seem to have stabilized generally, 
it was said. 

e @¢ 8 

Detroit 


While auctions here showed more 
units moving across the wholesale 
block, the percentage of sales has 
not improved and prices have con- 
tinued to decline each week, a 
checkup showed. 

Prewars, '46s and ’47s have re- 
mained fairly steady during the 
past two weeks, according to Sam 
Goodman, manager of Aptco Auto 
Auction. Some '47 Fords and Chev- 
rolets enjoyed a $25 rise over pre- 
vious weeks in last Wednesday’s 
sale, Goodman said. '48s and ’49s 
continued to suffer losses by the 
week, he added. 

A partial list of prices paid at 
last Wednesday’s sale follows: 

’49 Ford Custom 2 dr., $1,700, 
$1,720; club coupe, $1,745. '49 Buick 
Super (no Dynaflow) 2 dr., $2,550. 
’48 Pontiac SL (8) 4 dr., $1,800. ’48 
Chevrolet FL aerosedan, $1,645, 
$1,625. ’°48 Hudson (6) 4 dr., $1,725. 
’48 Dodge 4 dr., $1,660. 

’47 Ford SD 2 dr., $1,325, $1,245. 
’47 Buick Super 2 dr., $1,610. ’47 
Oldsmobile (78) conv., $1,600. ’47 











pend upon 













Some rural areas in Sweden de- 
traveling postoffices. 
The driver stops when signalled 


anywhere and the “mailbox” chugs 
away under its own power. 





To feel the pulse of the auto industry, 


consistent reading of AUTOMOTIVE NEWS 
is necessary. 


Adoption of Bonded Brakes 





Ford Aide Says 
New Orders Top 


Cancellations 


BUFFALO.—New orders for Ford 
automobiles, which fell off during 
December, are again outstripping 
cancellations, Charles J. Seyffer of 
New York, northeastern regional 
manager of the company, asserted 
here. 

“During Decemebr,” Seyffer said, 
“order cancellations far exceeded 
new orders but the trend reversed 
itself in January. Orders are con- 
tinuing at a gratifying pace.” 

He said he believes the volume 
of incoming orders is about abreast 
of the production tempo. 

Seyffer declared the automobile 
industry looks for a spring spurt 
in sales. 

However, he added, “the buyers’ 
market for all makes of cars likely 
will be here by the latter part of 
this year.” 

As to the used-car market, the 
situation is “spotty,” Seyffer said. 








Confirmed by Chevrolet 


DETROIT.—Following disclosure 
by Automotive News (Feb. 14) that 
bonded brake linings had been 
adopted for new Chevrolet passen- 
ger cars, W. F. Armstrong, general 
manager of Chevrolet, announced 
that the new method of bonding 
had already proved itself in more 
than 3,000,000 brake assemblies. 

Shoe and lining assemblies will 
be furnished to dealers as units 
to avoid imperfections in field 
servicing, it was said. All lining 
and shoe bonding will be per- 
formed at the Chevrolet gear and 
axle plant in Detroit, Armstrong 
revealed. 

The statement included the con- 
firmation that the development al- 
ready has been installed on 1949 
passenger cars. Chevrolet is the 
first major manufacturer to adopt 
for its full passenger line a type 
of brake construction that has been 
the object of laboratory research 
for several ‘years. 

“The improvement represents a 
definite and important contribu- 
tion to automobile economy,” 
said Armstrong. “To owners it 
means double life for brake lin- 
ings and the elimination of rivet 
scoring of drums.” 

According to Armstrong, the in- 
novation marks a milestone in pro- 
duction techniques as well as an 
engineering accomplishment. Ex- 
acting standards of cleanliness, 
temperature control and test pro- 
cedures assure a bond between 
brake shoe and lining far stronger 
than any forces encountered in 
brake service. In addition, the pro- 
cess involves batteries of especially 
designed manufacturing equipment. 

The manufacturing procedure 
consists of 14 distinct steps, includ- 
ing cleansing in eight separate dip 
tanks and the baking of the as- 
sembly in an 80-foot oven at 400 
degrees, Each shoe is then indi- 


Kreuser of Bendix 


Heads Up AEA 


CHICAGO.—T. A. Kreuser was 
elected president of Automotive 
Electric Assn, by the board at the 
32nd annual meeting here. 

Kreuser is service sales manager 
of Bendix Products. 

Membership of the AEA includes 
manufacturers and distributors in 
the field of electrical and carbure- 
tor service. 





Program for Controls 


Is Sent to Congress 
WASHINGTON.—President 
Truman last week sent to Con- 
gress the draft of a bill covering 
the major portion of his pro- 
posed anti-inflation program, 
providing standby authority for 
limited wage and price control, 
mandatory allocations of scarce 
commodities and Government 
power to build industrial plants. 
The legislation, President Tru- 
man and his economic advisers 


vidually inspected and tested be- 
fore being released to chassis as- 
sembly. 





TE YEARS EXPERIENCE _ 
BEHIND 1949 





HYDRAULIC BRAKE LOCK 


+ 
CAM ACTUATED—MANUALLY CONTROLLED 
e 


Automatic Lock—In "ON" Position 
Lines Open—in "OFF" Position Pe 
o 
Fully Guaranteed, Six Months, for: 
|. Multi-stop delivery; 
2. Smooth starting on hills; 
3. Fast, emergency stop; 
4. Overcoming fading pedal. 


GIVE YOURSELF A BRAKE 


WRITE FOR 10 DAY FREE TRIAL OFFER 
e 


Specify ABC Unit on 
your own new cor or truck. 
* 


Salesmen, dealers, distributors, 
information on 1949 model, write 


Automatic Brake Control Co. 
Established 1938 
1 Flax St. 
DELAWARE, OHIO 


for further 
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New York, the Kaiser-Frazer New York sales division has moved its used-car operations into 


a five-story building, remodeled and compiete to the point of including a “bargain base- 
ment."’ Used cars are displayed on each of the five smartly decorated floors, with the lowest 
priced models in the basement and the newer, more expensive units on view on the ground 
floor and upper stories. Sales Manager Robert Volibraught and a staff of 10 assistants moved 
into the new quarters in mid-February. 


Buick RM 4 dr., $1,545. '46 Buick 
RM 4 dr., $1,405, Super 4 dr., $1,410. 
46 Chrysler Royal 4 dr., $1,300, 
Windsor 4 dr., $1,350. ’46 Chevrolet 
FM club coupe, $1,165. 


have told Congress, is urgently 
needed to prevent further infla- 
tion and a possible ultimate eco- 
nomic collapse. 








Not sensational— 
not amazing— 
not revolutionary 
BUT GOOD 

Write for literature 


Boyle Towing Equipment Co. 
2809 Woodland Ave. 
Cleveland 15, Ohio 











Affecting Factories and Dealers .. . 


Auto Advertising 


By Jim White 
Associate Editor 

DeSoto will spend $2,000,000 in 
the next 10 weeks to introduce its 
1949 models. The introduction will 
be the most extensive and expen- 
sive in the division’s history, ac- 
cording to a DeSoto spokesman. 

Newspapers will come in for their 
greatest use by DeSoto to date. 
National magazines will feature 
full color treatment. Billboard ap- 
propriations have been increased 
and radio and television will also 
figure prominently. Chain breaks 
and spots are scheduled also, it 
was said. 

Dodge plans the greatest maga- 
zine. coverage in its history for its 
new model introduction, Sales Man- 
ager Ed Quinn told dealers last 
week at the Detroit preview. The 
campaign will break Thursday 
(Feb. 24) in daily newspapers, pre- 
ceded by a series of teaser radio 
spots and posters, 


Hudson Continues Ads 


Hudson’s advertising program 
featuring the local delivered price 
of a new Hudson and an indica- 
tion of the local delivery situation 
has been so well received by the 
public that the company is con- 
tinuing the program through Feb- 
ruary with the largest newspaper 
campaign to date, according to N. 
K. Van Derzee, sales manager. 

“Dealers reported a marked in- 
crease in showroom traffic at the 
time the ads first appeared,” Van 
Derzee said. “The public has 
shown unmistakably that it likes 
our sales policy.” 

Twenty-five hundred newspapers 
with a combined circulation of 34,- 
000,000 readers are being used as 
part of Hudson's local area adver- 
tising program. The ads have ap- 
peared in every city and town in 
the U. S. in which there is a Hud- 
son dealer. All dealers are tying in 
with the campaign by window dis- 
play of prices and through direct 
mail, Van Derzee said. 

* * * 


Ban on Billboards 


Four bills to ban billboards from 
New York State parkways, including 
the New York-to-Buffalo through- 
way, have been introduced in the 
state legislature. The proposed leg- 
islation would authorize counties, 
towns and villages to restrict bill- 
boards on local roads that officials 
decided should be designated as 
scenic highways. 

Outdoor advertising would be 
regulated through licenses issued by 
the state public works superintend- 
ent, with permits for individual bill- 
boards costing 1% cents a square 





| foot under the proposal. No permits 
could be granted for billboards 
within 150 feet of highway intersec- 
tions, within 500 feet of a state 
park, on parkways or legally desig- 
nated scenic highways, or for bill- 
boards in a series. 
* ” 7 
Spring Promotion 

Some 5,000 automotive whole- 
salers and 10,000 independents re- 
ceived Collier’s P.S. (Preventive 
Service) broadside on spring 
tune-up last week in preparation 
for the forthcoming seasonal car 
service promotion. 

In addition to this coverage, 
most of the automobile manufac- 
turers sent copies of the self- 
mailer to dealers with a bulletin 
explaining how these tie-in mail- 
ers can be purchased direct from 
Coliier’s. 


* * * 


Steel City 


The Pittsburgh chamber of com- 
merce has published a brochure en- 
titled “The Pittsburgh Area Wants 
Your Business.” 

The booklet, prepared by the 
Pittsburgh industrial development 
council, presents facts about the 
several counties in the Pittsburgh 
metropolitan area as well as about 
the city itself. 

* « . 
Reply to Britain 

The American Assn. of Advertis- 
ing Agencies and the Bureau of 
Advertising, ANPA, jointly hit back 
last week at the recent charge of 
the British publication, Advertiser’s 
Weekly, that U.S. advertising is 
fast becoming a slave to statistics. 
The charge was leveled primarily 
at the current bureau-AAAA proj- 
ect of producing standard market 
data ‘forms for every US. city 
where a daily newspaper is pub- 
lished. 

In a letter jointly signed by 
Fred Barrett, of the AAAA news- 
paper committee, and William G. 
Bell, director of research of the 
Bureau of Advertising, the asso- 
ciation spokesmen ridiculed the 
British business paper’s argument 
that all the data involved could 
easily be gathered “from some 
central American organization.” 
“The reason that people engaged 
in advertising and selling demand 
facts is because facts can take 
much of the guesswork out of their 
efforts and enable dollars to be 
spent more economically,” the reply 
stated. “Far from being a ‘slave to 
statistics,’ American advertising is 
seeking to make facts, and more 
facts, work to the greatest advan- 
tage to all concerned in the process 
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of distribution, especially to the 
consumer, in lower prices,” it was 
said. 


* * * 


Atomic Newsletter 


The establishment of what is 
claimed to be the first atomic en- 
ergy business paper devoted exclu- 
sively to the business side of the 
atom was announced in New York 
last week. 

Known as Atomic Energy News- 
letter, it is non-technical, bi- 
weekly, carries no advertising 


| and devotes all its space to re- 
| ports of new products, new mate- 


rials and new equipment in the 
atomic field. 

The publication is said to be the 
result of a request of James W. 
Parker, chairman of the U. S. 
Atomic Energy Commission’s in- 
dustrial advisory group. Headquar- 
ters are at 509 Fifth Ave. New 
York. 


Ford Presents 
The Ford Theatre will present 





James Stewart and Rosalind Rus- 
sell in “Princes O’Rourke” Feb. 25 
over CBS networks, 9-10 p.m. EST, 
it was announced last week. 

In addition, Jack Benny will ap- 
pear on the show March 4 in “The 
Horn Blows at Midnight.” Bing 
Crosby is scheduled to appear the 
following week (March 11) in 


“Dixie.” 
* * © 


Public Service Spot 


Bolen-Garfield Co. (Ford), Man- 
chester, N. H., is sponsoring a 
daily broadcast of the official 
weather forecast over radio sta- 
tion WMUR. 

The complete report is read di- 
rectly from the U.S. weather sta- 
tion at Concord, Mass., by a 
member of the station staff. 


* + 


Ad Costs Up 59% 


Advertisers believe that the cost 
of advertising has risen about 59 
percent since 1939. They think that 
it takes an investment of $1.59 to- 
day to buy the same quantity of 
advertising that was purchased for 
$1 before World War II, according 
to an analysis prepared by Print- 
ers’ Ink, based on the publication’s 
Jury of Marketing Opinion. 

+ + * 


Pittsburgh TV Show 


Pittsburgh Chevrolet dealers 
proved to be the first automotive 
group to utilize television in that 
metropolitan area when they signed 
a contract with WDTY, outlet for 
the DuMont network. 

W. A. Schroeder, director of radio 
and television for Ketchum, Mac- 
Leod & Grove, Inc., handled the 


account. 
* + 


Rural Hog Swaps 


Dealer initiative in planning ef- 
fective local advertising was given 











DEALER INITIATIVE—The Dodge Dealers of Greater Cincinnati are sponsors of a Sunday 


evening half-hour television show over 


strel show. 


Giant tambourines are used as fast-changing 


TV, Cincinnati, built around an old-time min- 


name boards identifying the !0 


sponsoring dealers. Each of the 10 dealers is identified in this manner as the tambourines 
pass before the camera in grand march style. In addition, two of the main features of the 


Dodge car and Dodge truck are featured each week. 





a good example last week in the| which are members of the Bureau 


program started by Paul Edwards,|of Advertising, 


American News- 


Kaiser-Frazer dealer at Springfield,| paper Publishers Assn., it is an- 


Til. 

Edwards directed his appeal to 
the farmers in his area who spe- 
cialize in raising hogs and feed. 
Advertisements called attention 
to the fact that in 1934 a new car 
cost a farmer 100 hogs. Today, he 
can buy a 1949 Kaiser sedan for 
approximately 60 hogs, based on 
200 weight, it was pointed out. 

“We will actually take livestock 
or grain in trade on any new or 
used car on our lots,” Edwards said. 
“We have purchased our boyhood 
farm and homestead and we want 
to stock it with livestock, poultry 
and grain to feed our animals. If 
you have livestock and want a car, 
we can work out a real deal.” 

* . 


Dearborn Ups Budget 


National advertising of Ford 
tractors and Dearborn farm 
equipment in 1949 will be in- 
creased about 20 percent dollar- 
wise over 1948, M. D. Hill, general 
sales manager, Dearborn Motors 
Corp., Detroit, has announced. He 
also stated that the amount of 
local dealer advertising under the 
firm’s cooperative advertising plan 
is expected to be about double 
the amount done the previous 
year. 

Total expenditure for advertis- 
ing and sales promotion will run 
well in excess of $2,000,000 in 1949. 
Meldrum & Fewsmith, Detroit 
and Cleveland advertising agency, 
has the account. 

+ * * 


Four Join ANPA 


The Huntington (Ind.) Herald- 
Press, Ontario (Calif.) Report, Tu- 
pelo (Miss.) Journal and Valparaiso 
(Ind.) Vidette-Messenger have 
joined the approximately 1,000 U.S. 
and Canadian daily newspapers 


..f\bout Your Car Owner Lists 






out mail, or in making personal calls. 


Whatever information an auto owner puts on his license 
application appears on the new Polk official car owner 
registration list, now available to you. Every name on a 
Polk car owner list is “cleaned” ahead of time. Only names 
of persons to whom mail can be delivered are compiled for 
you. Polk Car Owner Lists are not “loaded” with extra 


names that would waste your time and money in sending 


Success or failure of any direct mail advertising program 
depends on your keeping that list up to date. 


Serving the Automotive Industry and Its Dealers Since 1923 


R.L.Po LK AND Co MPANY, Direct Mail Advertising Pivi'sion 


HEADQUARTERS: POLK BUILDING , $3| ttoWARD St, DETROIT ZI, MICHIGAN 


BRANCHES AND PRODUCTION PLANTS: New York Chicago Philadelphia Cleveland St. Louis Cincinnati Trenton 





nounced by Harold S. Barnes, direc- 
tor of the Bureau. 


* * * 


To Meet Competition 


Kaiser-Frazer has prepared two 
25-minute sound slide films de- 
signed to teach K-F salesmen 
“the practical, down-to-earth ap- 
proach to selling cars,’ under the 
titles “Prospecting For Sales” and 
“Presenting The Car.” 

The films were produced by 
Sarra, Inc., Chicago. Sarra re- 
search teams interviewed K-F 
salesmen in several states to ob- 
tain content material. Some of 
the scenes in the films were shot 
in K-F showrooms. 


Account Placed 


Bennett, Petesch & O’Connor, 
Inc., Chicago, has been named to 
handle the 1949 campaign for Glos- 


tex, Inc., automotive seat cover 
manufacturer. 

* * + 
Names 


Donald O’Brien has joined Geyer, 
Newell & Ganger, Inc., to serve as 
economist for the agency. He was 
formerly associated with standard 
Research Consultants, a subsidiary 
of Standard & Poor’s, where he was 
an analyst and consultant. 


William F. Austin jr. and Rich- 
ard Reins have been appointed vice- 
presidents of Brooke, Smith, French 
& Dorrance, Inc., Detroit. Austin is 
creative supervisor and Reins is 
executive art director. 


Richard Babcock, national adver- 
tising sales manager of Farm Jour- 
nal, has been elected a vice-presi- 
dent of the publishing organization. 
He was recently made a director. 


Jerry Mason has announced his 
resignation as associate editor of 
This Week magazine to become 
vice-president of Eddie Albert Pro- 
ductions, producer of commercial, 
educational and television films. 


M. F. Batterton, director of sales 
of Illinois Daily Newspaper Mar- 
kets since 1945, has joined the na- 
tional sales staff of the Bureau of 
Advertising, ANPA, in the Chicago 
office. 


Arthur E. Wible, for the past 10 
years traffic manager of McCann- 
Erickson, Inc., has been appointed 
account executive on Chrysler, as- 
sisting Paul Holder. 

C. L. Johnson, formerly manager 
of mechanical production, will take 
over the duties of traffic manager 


Shepard Spink has been appoint- 
ed advertising director of Fawcett 
Publications, Inc., succeeding Eliott 
Odell. Spink was former advertis- 
ing director of Life magazine. 


Jay E. Miller has been appointed 
western public relations manager of 
B. F. Goodrich Co. His headquar- 
ters will be in the company’s West 
Coast plant at 5400 E. Olympic 
Bivd., Los Angeles. 


John H. Fogarty has been named 
advertising manager of Seiberling 
Rubber Co. and Jack Lotze has 
been appointed merchandising man- 
ager. 
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. = e 936 Dealershi s | posted cars are on display, Davis/ Fire Sweeia Paint Shop 
<i Truck Output Estimates P petitions orders will be for- Of Schult Trailer 


ELKHART, Ind.—An estimated 
damage of around $75,000, covered 
by insurance, was done to the paint 
shop building of Schult Trailer 
Coach Corp. here Feb. 10. 

Most of the 12 trailers in the 


Handle U.S. Sale 
Of British Ford 


DEARBORN.—Appointment of a 


warded to England only to cover 
stock replacements requested by 
dealers, he added. 

More than 5,000 cars have been 
delivered to customers since they 


By Automotive News 
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/ wants have been fulfilled. A post-card 


; COMMERCIAL CARS will do and your courtesy will help 


Detroit 26. 


—_— 2855, c/o Automotive News, Detroit 26. 
WANTED—One mechanic and one service 


DEALERSHIP WANTED—General Motors 
























































Job carries responsibility, 
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plants, U.S. output could easily 
soar to a total of 115,000 units this 
week. Most of any increase would 
be in the passenger-car category. 

So despite the many adverse fac- 
tors past and present, February 
output should total about 408,000 
cars and trucks, or only 38,000 less 
than were built in January. 

There will be 23 working days 
in March, and the auto industry 


Court Rules Out 
Franchise Suit 


Against Hudson 


LOUISVILLE.—A former Hudson 
dealer here has lost his breach-of- 
contract suit in western Kentucky 
district court against Hudson Motor 
Car Co. and Kester Swope Motor 
Co., distributor. 

Brought last. May, Riedley’s suit 
sought damages amounting to $253,- 
580 for alleged business losses in 
connection with a franchise cancel- 
lation. 

However, Federal Judge Roy M. 
Shelbourne ruled that facts were in- 
Sufficient to support Riedley’s 
charges or claims. 

Riedley contended that a conspir- 
acy in restraint of trade had existed 
between the factory and the dis- 
tributor when his his dealership 
franchise was not renewed at a time 
when Hudson resumed postwar out- 
put of passenger cars. 





388,000 cars and 122,000 trucks. 


With almost two months gone of 
the 1948 production race, Ford leads 
Chevrolet by about 36,000 cars to 
top the output listing. However, 
Chevrolet has just returned to vol- 


ume assembly of 1949 models. 
At the same point last year, 


| Chevrolet had built 106,397 cars to 
| Ford’s 90,019. Having their change- 
|overs completed, both of them may 
register record output performances 


in 1949. 

Total production since the first 
of the year in U.S. plants through 
last week included 551,469 cars 
and 186,585 trucks. 


At the same point in 1948, the 
totals were 510,209 cars and 184,943 


trucks. 





Studebaker Begins 


"49 Canada Output 


HAMILTON, Ont. — Stude- 
baker Corp. has started produc- 
tion of 1949 models here, D. C. 
Gaskin, vice-president of the 
firm’s Canadian plant, reported 
last week. Gaskin also an- 
nounced that several models will 
be added to Canadian output. 

Added’ to -the assembly lines 
in March will be a deluxe two- 
door sedan and a five passenger 
coupe, Gaskin said, During out- 
put of 1948 models, which ended 
Jan, $1, output had been’ limited 
to one passenger car model, a 
four-door sedan, and trucks. 








with twenty years’ experience in one of 
the largest outlets of higher priced cars. 
Sales and management have equipped me 
to handle the public and work with sales- 
men to get results when sales are rough. 
I want to relieve the owner of detai:s. 
Prefer location West or Southwest with 
400 or 500 car potential. Box 2850, c/o 
Automotive News, Detroit 26. 


GENERAL MANAGER—Volume operator, 
age 37, responsible, with proven success- 
ful buyers’ market record managing large 
General Motors dealership. Married, good 
habits, excellent reference, factory ap- 
proval and maximum operating results 


office; best working conditions. Write 
details, enclosing small photo if possible. 
Reply Box 2868, c/o Automotive News, 
Detroit 26. 

TRUCK SPECIALIST—Chevrolet dealership 
in Central Pennsylvania, with excellent 
potential truck market, requires the serv- 
ices of an experienced truck salesman. 
Position carries the responsibility of sel- 
ling both new and used trucks, Excellent 
proposition for the right party. Kindly 
submit photograph and resume of past 
experience in first letter. Box 2836, c/o 
Automotive News, Detroit 26. 


ZONE SERVICE REPRESENTATIVE to 








assured. Financially able to buy part 
travel from headquarters at Rapid City, interest. Replies will be kept confidential. 
8S. D. Mechanical background and knowl- Box 2830, c/o Automotive News, De- 
edge of modern shop methods, service troit 26. , 





management and promotion necessary. 
Reply by letter to Minneapolis Zone Of- 
fice,, Packard Motor Car Company, 503 
W. 78th St., Minneapolis, Minn, All re- 
plies confidential. 

SERVICE MANAGER—Chevrolet dealership 
in Central Pennsylvania desires services 
of man with proven managerial ability, 
capable of handling and supervising work 
of 22 employes. Kindly submit photo- 
graph and complete resume of past expe- 
rience in first letter. Salary and incen- 
tive plan commensurate with ability.. Box 
2837, c/o Automotive News, Detroit 26. 

MANAGER — AUTOMOBILE AGENCY. 
Will employ manager for automobile 
dealership, one of big three, located in 
city of ten thousand in best farming and 
industrial section of South Georgia. Box 
2864, c/o Automotive News, Detroit 26. 


SERVICE MANAGER for large Chicago 
G.M, dealer. Must be experienced, top- 
notch manager with good customer rela- 
tions background and selling ability. Ex- 
ceptional opportunity for right man. Give 
full details first letter. Replies confiden- 
tial. Box 2856, c/o Automotive News, 
Detroit * 26. | 


SALESMEN, calling on new and used deal- 


EXPERIENCED SALES EXECUTIVE with 
highly successful record wants position as 
factory representative. Age 36, married, 
excellent health. Best of references as 
to character and ability. Box 2862, c/o 
Automotive News, Detroit 26. 

BUSINESS MANAGER—Experienced with 
auto retail, dealer and wholesale manage- 
ment, accounting, tax, service, parts and 
automobile merchandising. 20 years’ ex- 
perience automotive and public account- 
ing. Two years college; three dependents. 
Midwest location preferred. Box 2818, 
c/o Automotive News, Detroit 26 


ACCOUNTANT, 0.F,.F IC E- MANAGER, 
BUSINESS MANAGER — Familiar with 
every phase of dealership procedure, G.M. 
experience. New York or southern area 
preferred. Box 2832, 
News, Detroit 26. 

OFFICE MANAGER—General Motors expe- 
rience, 25 years accounting, 15 years pub- 
lic accounting, including auditing auto- 
mobile agencies, middle-aged, married, 
college graduate with Master’s Degree. 
Box 2844, c/o Automotive News, De- 
troit 26. 

DEALERSHIP WANTED 

WANTED — CHEVROLET DEALERSHIP: 

















ers, etc. Sell tow bars and fire extin- | 

guishers—sideline. Prices right. Tow); 200 car contract. Can qualify with factory. 

Bar Sales Co., 100 8, Clinton 8t., Chi- Replies held strictly confidential. Box 
2858, c/o Automotive News, Detroit 26. 


cago 6, Illinois, 


c/o Automotive | 








of 40,000 population; 1948 sales—$250, - 
000, Fully equipped repair department, 
located in center of city. Good lease. A 
sacrifice at $30,000, with $20,000 down. 
Box 2843, c/o Automotive News, De- 
troit 26, 

FLORIDA DEALERSHIP FOR SALE—Well 
established, profitable dealership for sale. 
Good franchise and plenty territory. 
Southern Florida, growing city of 50,000. 
Largest, best equipped garage in town. 
Service business $170,000 in 1948. Total 
gross profit in dealership $132,000 in 
1948, Assets: new building, land, stock 
and equipment approximately $200,000, 
with $55,000 first mortgage. Easy pay- 
ments, long term. Sacrifice. Price ac- 
count illness of owner, $75,000. Box 
2852, c/o Automotive News, Detroit 26. 


DEALERSHIP—One of the ‘BIG THREE,’ 
located in Detroit zone, new fireproof 
building and block of frontage, fully 
equipped service department which is a 
money maker, dealership gross sales last 
year over $600,000, partners disagree, 
everything goes for $100,000. Box 2845, 
c/o Automotive News, Detroit 26. 


MOST POPULAR CAR and truck franchise. 
Modern building, will sell or rent. Lo- 
cated in Penna. industrial town. Gross 
income exceeded $650,000 in past two 
years. Will sacrifice for $100,000. Write 
for details. Box 2859, c/o Automotive 
Neéws, Detroit 26. 


DBALERSHIP, handling K-F in N. J., in- 
cluding building, land, stock and equip- 
ment. Doing a volume business. Net 
profit in 1948 over $25,000. [Iliness, rea- 
son for selling. Easy terms. Box 2847, 
c/o Automotive News, Detroit 26. 


DUAL DEALERSHIP, now handling G.M. 
car and International tractor and truck. 
Prototype building. Midwest location— 
$300,000 volume in 1948. If you like to 
make money, investigate. Box 2841, c/o 
Automotive News, Detroit 26. 


NEW CAR AND TRUCK DEALER in 
Southern California agricultural commu- 
nity. No blue sky. Must move to desert 
climate. $25,000 will handle. Box 2840, 
c/o Automotive News, Detroit 26, 
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e ae See USED CARS FOR SALE 

NEW CAR-TRUCK DEALERSHIP—Estab- a a EEE - . , as . dite. i 

lished 26 years same location. Suburb ) AB 

of large ee city. ee = @ a S S H i j E D 1) iY T p) D 4 Pp R T i N 1 ne 
|,000 ar and truck inven- 

ea a a A es oes 
ill sell same. This business 

evar adlenen, fen anle before. Buyer must MTs 1949-1940 AUTOS = 

qualify with factory. Owner retiring due ” 

to health. No brokers. Box 2867, c/o IMMEDIATE DELIVERY on 

— 


E 
k 
| 


Automotive News, Detroit 26. i 
SOUTHERN MICHIGAN DEALERSHIP, 
(one of the Big Three), 10-car month 
quota, light on trucks. Large used car 
operation, complete collision service, rich 
farming and manufacturing area, Stock, 
equipment and tools approx. $45,000. 
12,000 square foot floor area, all new 
building for sale or possible lease. No 
blue sky. Reason for selling, acquired 
larger Ford dealership. Box 2828, c/o 
Automotive News, Detroit 26. 

360 CAR CONTRACT in Los Angeles, now 
handling Nash. Can take over attractive 
lease. Established service business. No 
used car stock. Box 2860, c/o Automo- 
tive News, Detroit 26. 


BUSINESS FOR SALE 


AUTOMOBILE BUSINESS FOR SALE— 
Opportunity of a lifetime. One of Chi- 
cago’s largest volume used car dealers, 
over one million dollar gross business in 
1948. Business includes modern automo- 
bile building, showroom and garage—all 
under one roof. Very best Southside 
business location. Present inventory 65 
cars, all in tip-top condition and priced 
away below market value. New car 
franchise possible if wanted. Approx. 
$60,000 will handle entire deal down. 
Kelly Car Co., 920 W, 79th St., Chicago, 
Th. 

ATTENTION, MANUFACTURERS—Wash- 
ington, D. C., 17,000 square feet of ideal 
space in an ideal location of our Nation’s 
Capital. Most modern’ shop. Fully 
equipped with a going organization. 
What have you to offer? Box 2806, c/o 
Automotive News, Detroit 26. 


NEW CARS WANTED 


1949 CADILLAC WANTED—Must be new. 
Phone or wire price. Anderson Auto, 
Peoria, Ill. 


USED CARS WANTED 


WANTED—English MG Midget for parts. 
Late model, any condition. Waco Motors, 
1779 Flagler, Miami, Florida. 

WANTED—1948 and 1949 cars. Phone or 
wire Anderson Auto, Peoria, Ill. 





USED CARS FOR SALE 


WHOLESALE 


1940 TO 1948 CARS 


Largest stock of sharp, clean cars 
in Philadelphia at REAL wholesale 






prices. 


Courtesy car available for your use 


when in Philadelphia. 


SHORE BROS. 


4225 CHESTNUT ST. 
Baring 2-6600 








Davenport 4-1600 





Philadelphia's Oldest and Most Dependable 
New and Used Car Dealer. 





Ask for Wholesale Manager 











WANTED 
50—Taxicabs or Drive-Yourself Cars—50 
or New or Clean Used Cars 
Chevrolet, Ford, Dodge or Plymouth 
Must Be Chea 
Phone 987 . . . NEOSHO, MO. 
Phone, Wire or Write 
GEORGE SITLER, Manager 
BURTRUM MOTOR CO. 


LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pe. 
MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 
a) 





USED CARS FOR SALE 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Yo Mile East of Illinois State Line 
On Route 30 
EVERY FRIDAY I! A.M. 
Our buyers come to buy and our consign- 
ers bring their cars to sell. 1948 sales per- 
centage was about 63%, or 107 cars each 
Friday actually sold. 
Strictly Wholesale 
Dealers Buy — Dealers Sell 
Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation 
furnished. Call early for reservations. 
Transports available to move cars. 
GEO. LAWSON—Owners—BUD FENNEMA 
DUTCH STUART, Auctioneer 


Dyer Auto Auction 


Phone 4111-405! DYER, IND. 








WHEN IN N.Y., get off the main drag and 
come over to Brooklyn and see us. Al- 
ways a full stock of clean used cars on 
hand which can be bought right. MGM 
Auto Sales Corp., 5202 18th Ave., Brook- 
lyn, N, Y.; Ulster 3-3420, 





EX-TAXIS . . .. 1946-47 


CHEVROLET - PLYMOUTH 
PACKARD SEDANS 
QUANTITY. OF 4 TO 100 
EXCEPTIONALLY ,GOOD CONDITION 


R. A. AGENCY 


4733 CHESTNUT STREET 
SHerwood 7-1700 PHILA. 30, PA. 


Res.: Lansing, lil. 730 and 
Lansing, Ili. 107R 








USED CARS - - - USED CARS 


Loads of ‘Em! Clean! Low Mileage! 
Your Pick of Used Cars From 
11 New-Car Dealers—Priced Right! 


ALSO GENUINE FACTORY-RECOMMENDED PARTS 
SHEET METAL - - - HARD-TO-GET ITEMS 
TOP DISCOUNTS TO DEALERS 


Write, Phone, Wire . . . NOW! 
Parts Orders Shipped Same Day Received 


12020 Jos. Campau, TWinbrook 38-5100 

13183 Jos. Campau, TW. 2-5300 

12240 Jos. Campau, TW. 1-0600 
EDMOND MOTOR oOldsmobile 12101 Jos. Campau, TO. 8-1230 
GEORGE MOTOR §studebaker 12200 Jos. Campau, TW. 2-9290 
JOHNNY MOTOR _DeSoto-Piymouth 12040 Jos. Campau, TW. 2-6565 
KRAJENKE BUICK 11620 Jos. Campau, TWinbrook 1-2700 
MARGOLIS AUTO Chrysier-Piymouth 11310 Jos, Campau, TW. 2-7500 
MOWBRAY-FINCH Fora 12401 Jos. Campau, TW. 38-1000 
T. A. GRISSOM Dodge-Plymouth 11500 Jos. Campau, TW. 2-6100 
WOODY PONTIAC 12140 Jos. Campau, TWinbrook 1-1600 


| HAMTRAMCK AUTOMOBIL 


| ON JOS. CAMPAU FROM CANIFF TO DAVISON .. . 


CONNELL CADILLAC 
COUSINS MOTOR. Hudson 
DICK CONNELL Chevrolet 





DEALERS 
ASS'N. 


THE “MARVELOUS MILE" OF AUTOMOTIVE VALUES. 
DETROIT, MICHIGAN 








4200 N. BROAD ST. 

























USED CARS 
--- WHOLESALE - - - 


ALL MAKES - - - ALL MODELS 
‘40s to ‘49s 
- - - LARGE SELECTION - - - 
am 
GOLDHAR-ZIMNER, INC. 
18500 LIVERNOIS 
DETROIT 21, MICHIGAN ? 


Phone: UNiversity 4-2800 
(Ask for S. Morris, Manager) 


AUTO AUCTION 


DEALERS ONLY 








Sale Starts at 12 Noon (C.S.T.) 


EVERY THURSDAY 


Weekly Prices Mailed on Request 


MANEY MOTOR CO. 


MURFREESBORO, TENN. 








Cadillac, Chrysler, DeSoto 
and Dodge Dealers!!! 
SEDAMBULANCE 


“STANDARD SEDAN— 
AMBULANCE CONVERSION" 

Is the Answer to Your 7-Passenger Problem. 
This inexpensive conversion is now being 
used by Hospitals, City and State Police, 
Funeral Directors and Veterans and Serv- 
ice Groups in every State. 

Contact: N. E. LINN, General Manager 

SEDAMBULANCE DIVISION 
F. H. McClintock Company 

Phones: 2-8936 2400 N. Michigan 
4-0513 LANSING, MICH. 





_ AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 


Philadelphia's 
DEALER AUCTION 
EVERY TUESDAY ...11 A.M. 


Harry D. Gilbert 


Automobile Auctioneers 
6600 N. Broad St. Phila., Pa. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 
* 


Tel. Livingstone 8-3000 















WE WHOLESALE 
All Makes and Models—'36s to ‘49s 


Phone or Wire. 


SUSK MOTOR COMPANY 


6647 S. WESTERN AVE. CHICAGO 3, ILL. 











DOC GREINER'S 
BIG AUCTION EVERY THURSDAY 
Telegraph Road, Rt. 24 


At the Ohio-Michigan Line 
One mile north of Toledo 


2 
A Clean Sale—Conducted for Clean Dealers 
Auction Phone on Thursday, Ki 2675 
Business Phone, Adams 6397 


* 
80 Cars on hand for Wholesale at All Times 


Flying Dutchman, Inc. 
Madison & I7th Sts. TOLEDO, OHIO 





ALL MAKES AND MODELS 
SPECIAL PRICES TO 
QUANTITY BUYERS 

Also Large Stock of Convertibles 


IRVIN SACHS 


"Philadelphia's Largest Used Car Dealer" 
4539 CHESTNUT ST. PHILADELPHIA, Pa. 
Wire or Phone ALlegheny 4-4450 












USED CARS FOR SALE 


CADILLAC CONVERTIBLES, (3) 1948s, 
all fully equipped, under 10,000 miles, 
spotless and guaranteed. $3,500. Also 
1947 same description, color Lotus Cream, 

















Gi 
















Lansing, Mich, 


| Remember . . . Every Wednesday | 
At 12 O'Clock 


Detroit's Big Indoor Auto 


e 
Auction 
DEALERS ONLY 
(Room for 150 Cars... Inside Heated 
Sales Arena) 
Right in the Heart of Downtown Detroit 
COL. BILL NAGY, Auctioneer 
SAM GOODMAN, Manager 


Aptco Auto Auction 


124 SPROAT ST. DETROIT, MICH. 
TE. 3-0244 - - - TE. 3-3129 


1949-1935 
Wholesale Buyers 


Baldy Hall Doesn't Love Any Car! 
He'll Sell Them Ali!!! 


Detroit Headquarters for 
Out-of-Town Dealers 


HALL-DODDS 
OF FERNDALE 
JOrdan 4-5801 





DETROIT 


WHEELING, ILL.~ 
25 Miles North of Chicago on Route 45, 
Milwaukee Ave. . . . Phone Wheeling 348 
DEALERS AUTO AUCTION 
Every Friday . . . 12 Noon 
500-Car Parking Area 





AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


JOHN CORRIGAN 
Auctioneer 


GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


7843 So. Exchange Ave. Chicago, Ill. 
“Chicago Is the Place to Buy Your Cars" 





KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
915 N. IMinois St. Phone Lincoln 5383 








Bill Mosley’s 


Auto Auction 
1801 East 3rd 
NORTH LITTLE ROCK, ARK. 


Pho. 4-9272 


THIS IS THE TIME AND THE PLACE 


To Buy or Sell 


PLENTY OF BUYERS AND SELLERS 


EVERY TUESDAY 


RAIN OR SHINE 


For Reservations 
CALL 4-9272 
Open Monday till 10 P.M. 
For the Convenience of Our 
Qut-of-Town Dealers. 





black top. $3,000. McClintock-Cadillac, 
































21500 Woodward 












Troy D. Lee, Prop. John Corrigan, Auctioneer 









































SALE—1949-'48-'47—SA Le 
Ford-Chevrolet-Plymouth 


75—1948 FORDS $1,300 
75—1947 FORDS -»$1 150 
75—1948 PLYMOUTHS .. od 
75—1947 PLYMOUTHS .. 
75—1947 CHEVROLETS 
2 Doors—4 Doors—5 Pass. Coupes 
Executive cars of such companies as 
R.C.A., Koppers, Washington Steel, 
estvaco, etc. 


HAROLD B. ROBINSON 


Plymouth-DeSoto Dealer 
1255 E. CHELTEN AVENUE 
Phone Tennessee 9-4700 
(Ask for Fleet Manager) 
PHILADELPHIA 38, PA. 








6: 





} | 








CHARLIE THALE'S QUINCY AUTO AUCTION 
(For Dealers Only 
In Continuous Operation Since 1947 

Held Every Friday at Broadway Motor Mart 

3200 Broadway—Tel. 32 uincy, Ill. 

(Ill, Rt. No. 104 at 32nd St.) 

Roy Thompson and Joe Russell, Auctioneers 
(Goodwill Offer: ‘Free Buy-Back Fees on 
‘49 Models) | 


P, 





BUSES FOR SALE | 


FOR SALE—3 New Chevrolet school buses, 
42 passenger. Van Hoy Motor Co., Pitts- 
burg, Kansas. 





TRUCKS FOR SALE 





GMC—1948—1-TON package unit, Model 
E-F-242, 10,100 miles, used by us as 
wholesale parts truck, perfect condition. 
This unit new would cost $3,386. Our 
price $2,500. Bendall Pontiac, Alexan- 
dria, Va., OVerlook 1600, 

CHEVROLET—URBAN DELIVERY UNIT: 
1948 model, never used;. %-ton chassis 
with model 10S Montpelier body; painted 
red and white; special low price of 
$1,995. Harold Grob Motor Sales, Mur- 
physboro, Ill. 


WRECKER FOR SALE-—1946 Chevrolet 2- 
ton, Long W.B., Conventional with 
Holmes heavy-duty W-45 crane, outrigger 
legs and wrecker body. Driven 11,000 
miles; complete with -heater, fog lamps, 
flasher lights, spotlight, etc.; $2,800. 
Beck's Chevrolet Sales, Navarre, Ohio. 





i280-<- 
1946 and 1947 FULL VANS 


All in Excellent Condition 


FOR SALE 


Chevrolets—Fords—GMCs—Reos—Whites 
Also Ford and Reo Walkins 
These Trucks All Have Low Mileage 
. » » No Reasonable Offer Refused .. . 


Wire or Phone 


R. S. ROBIE, INC. 


ATTENTION: MR. KEHOE 
120 POTTER ST. CAMBRIDGE, MASS. 
EL 4-3120 





PARTS WANTED es 
NEED NEW or good used cab complete for 
1947 Dodge express. McCredy Motor 
Sales, Sherburne, N. Y. a? 
TWO NEW FRONT FENDERS — 1940 
70 series Buick. Part Nos, 1312648 and 
1312649. Wire collect. Minton Chevrolet, 
Inc., Stollings Road, Logan, W. Va. 


PARTS FOR SALE 
WHOLESALE PONTIAC PARTS, large 
stocks of hard-to-get parts, body and 
fender parts for all models. Fast service, 
liberal discount. Walter H. Schultz 
Pontiac, 16-20 Passaic St., Trenton 8, 
New Jersey. 


Woody Pontiac 


Largest Pontiac Parts Dealer 
in the Midwest 
* 














Front and Rear Fenders, 


Radiator Grilles & Shells 


General Trade Prices 
ry 


SEND US YOUR ORDER 
FILLED SAME DAY RECEIVED 
e 





12140 JOS. CAMPAU 
TWinbrook 1-1600 DETROIT 12 
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DANVIL 
MOEVERY FRIDAY EVERY WEDNESDAY 





PARTS FOR SALE PARTS FOR SALE PARTS FOR SALE 
B, STUDEBAKER a M-15-15A, 


~— [soitmice iene” ct Sots | KA ARGOLIS FORD 










































































Studebaker Sales, Bradford, Pa. 
= PARTS shipped anywhere." Call, AUTO SALES GENUINE PARTS THESE TWO AUTO AUCTIONS LEAD THE WAY 
sprite, Bie Allston ave, Canctmnadl 8. " Guy 2 Lite ar 0 tet of Searee Wome FOR QUICK ACTION! ; 
pete, Sieane Sane-o-*. Prompt Service YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE 
CHRYSLER - PLYMOUTH —Authorized Ford Parts Distributors— AT BOTH AUCTIONS 
® - - « DEALERS ONLY - - - 
80%, Discount One of the Largest Chrysler Parts en Horseheads, N. Y., is located adjacent Danville, Pa., is 75 miles 
. Dealers in the Midwest dereey City N. J to Elmira, N. Y., on three railroads and North of gett 
ain airlines. a. 
on 2 Deleware 5-0808 FREE TRANSPORTATION FROM TRAINS AND AIRPORTS AT ALL TIMES 
@ WE CARRY A LARGE STOCK OF Inside Seige Doers seen ogee Restowents 
uw: (Genuine For dl Parts | renvers, crittes, v0ors, Panets FOr RICKARD. mctiornae 
\. PA, : 
Surplus stock of $200,000 worth ne mopar NEED A NEW TOP FOR 
—— | of genuine Ford Parts to be sold Seid We Your Older THAT CONVERTIBLE? 
— iscounts up to 80%. We Ship Anywhere WE HAVE THEM NOW!!! 
“ur oe ; | Our Very Finest Grade, $29.50 EVERY THURSDAY — 12 NOON 
h If you have not received our 11310 JOS. CAMPAU And rag ina WHOLESALE ONLY 
300 new Ford Parts Catalog, write DETROIT 12 Black or Tan 
o or wire for copy today. wr acuen boea Easily Installed by Anyone. AUTO AU CTl O N 
250 
wa ° BOUGH MOTORS, INC. (For Deolers Only 
338-348 GRANITE AVE. 
LOUISVILLE MOTORS OLDSMOBILE—PONTIAC MILTON, MASS. BL 8-1370 AT EARL A. SCHOTTS 
eee 24-Hour Service on All Orders 2300 READING ROAD CINCINNATI, OHIO 
N 636 S. 5th St LOUISVILLE, KY PARTS WHOLESALE 
9 - BASS? Inventories . . . $250,000 Tel.: Woodburn 3060-0392 
REBUILT HYDRAMATIC LMER. Inc. a ee eee en Auctioneer: Pat Patterson 
JOHN E. VOLL nc. 
OLDSMOBILE wen eimebile Dealer oO L D S M oO B | L E 
ae The Largest Oldsmobile Part: 
ION ad oT Cie: Depot in the United States” ; NO WINTER WEATHER WORRIES HERE | 
INCLUDING SHEET METAL, FRAME 
HO DOORS AND - 
jart Vv 5 
on ee. BUICK PARTS Titer batts Columbus’ Only Auto Auction 
Heed Core $ - “WORLD'S LARGEST DEALER CENTER DEALERS ONLY 
on Grilles Hydramatic Parts OF GENUINE BUICK PARTS” Majl Your Order or Wire Us Collect : 
Hub Caps Shock Absorbers Every Friday at 12:30 P. M. 
oie | oy Cenhaoainns Wholesalers: We Are Quantity K AISER BROTHERS 
one Trunk Lids Steering Wheels Shippers ... Same Day Service Prospect 2331 Anderson Motors Inc 
— wae an nae aoe On Mail Orders and Inquiries 1540 S. Figueroa St. Los Angeles 15 ’ ° 
tte. Orders Filled Same Day Received All Shipments on C.O.D. Basis | ier aaeernicee Cor. Olentangy River Rd. and W. Goodale 
7 SELMI MOTORS, INC. ROBERTSON BUICK CO TRUCK EQUIPMENT FOR SALE COLUMBUS, OHIO 
LARGEST OLDSMOBILE PARTS * |FOR SALE—FORD F-8, 3-ton truck, 2- “THE HAPPY SWEDE” 
= DEPOT IN EAST “EDGE OF THE LOOP" speed, rear axle complete with brakes | | bs " 
as | 81 -N. 15th St Philadephia, Pa. | ' 5: Wen sok RL ane 1 SS ee tee Gee eee 
on. Tel. Baldwin 9-0352 and 97298 ‘ee : ’ F-8. Price $500 euenpiste and in ‘crigmal 
Our shipping crate. This is below our cost 
oi to get rid of i. H.R. Sivers Ford Berv- 
—— id ° . i. - 
: a SOUTH BEND, IND. 


i C H E V RO ET 1 9 7 1 9 8 "ED — 20 USED UPRIGHT — 
| 4 4 WANTED — 20 USED UPRIGHT Berl 
of a a bin complete with dividers we! Take a 2-Day Trip and Make A Good Place to Buy or Sell. 


REPLACEMENT RADIATOR shelvings. Size 3x1x7. Quote us a These Two Good Sales. Clean, Up and Up Sales. 


GOOD SALES 


price. Turnipseed Motor Co., Inc., Ocala, 
Fla. 


2- signet tients atari aa eet tte 

ith G R | L L f S SHOP EQUIPMENT FOR SALE 
500 IMMEDIATE DELIVERY—New steel parts We Guarantee You a Square Fridays: SOUTH BEND, IND. 
bins, hundreds in stock, set up, wrapped Deal and a Friendly Welcome Saturdays: WALKERTON, IND. 


and cartoned for immediate delivery. We a 
also have available new and used lockers, at These Soles. Both Sales: 1:00 P.M. 


new benches. Parker vises, tool boxes, 
Black & Decker electric tools and grind- 


ers, Lyon tool toters, tool stands, paint WALKERTON, IND. 


storage cabinets, drawer files and hun- 

_ dreds of oo items too numerous — 

mention. e ship everywhere. Write for 

RIGHT ASSEMBLY CENTER ASSEMBLY LEFT ASSEMBLY “In S8tock’® bulletins and tell us what | — io 

’ items in particular you require. All re- 
quests cheerfully acknowledged. We stock 

what you sell. Machinery and Equipment Oo V & ie 100 

$8.25 cA. ANY ASSEMBLY Exchange, 3400 W. Fort St., Detroit 16, 

Mich. Telephone TAshmoo 5-2310, 
Dil 24 BEEN WHEEL ALIGNER, comp. 1946 sa 1947 = 1948 
Bs with attachments. Like an $595. 
j Anker Commercial Stoker, 150 Ib., bin A Wh | | 
45 EACH fed, 9-ft. screw, used two seasons; $285. t oO esa e 

Milwaukee Fender hammer, air operated, 

TOTAL OF 24 OR MORE ASSEMBLIES ‘ like new, $65. Poole Motor Co., 331 N. All cars ready for spring retail trade. New Pontiac so sensational, 

Main St., Jacksonville, Ill. must change plans and wholesale these fine low mileage cars. 


IMMEDIATE DELIVERY — ANY ASSEMBLY 








FOR SALE: SHOP EQUIPMENT—O: is i i i i Iphia. 
We Can Also Supply the CENTER GRILLE MOULDING, $2.95 Each unused KN. 800 So crankshaft aioe We guarantee this is the nicest inventory in Philadelphia 
complete with stones and power attach- CALL - WRITE - WIRE 
ment. Cost $750—will sell $550. F.O.B. 
ALL ABOVE GRILLES ARE GUARANTEED AS TO Beenvilln, 30%. Gteneman  Poatetae RELIABLE MOTORS. INC 
PERFECT FIT, PERFECT APPEARANCE, PERFECT MATCH Supply. ' ‘ 
S. oman BATTERY and electric eae 203 N. BROAD STREET PHILADELPHIA 7, PA. 
nciudin grease ulpment; 
HIGHLY POLISHED CHROME PLATED STEEL STAMPINGS lathe, undercutter, growier, ele. Call LOCUST 4-1515 
s SIMILAR IN CONSTRUCTION TO ORIGINAL EQUIPMENT Fontine a information. Reverse 
r ash, 
- ASSEMBLED WITH ALL NECESSARY BRACKETS 42 W. Lawrence St., Pontiac, Mich. . 





FOR SALE—KERRICK KLEANER steam 


i= washing machine, Model AO. Like new. 
r — DEALERS ONLY Cost $850, sell for $500. Parkway-Won- 


derland, Inc., 1459 North Shore Rd., 


' isla axa iad franc New Subscription Order 
b | 2226 SO. STATE ST. CHICAGO 16, ILLINOIS |] | FOR SALE_TWO post Rotary 10-ton hyd 








free wheeling lift. | Good as new. eli Send Automotive News to Address Below 

or arkway-Wonderland, nc. 

1459 North Shore Rd., Revere, Mass, for One Year $8 ra or Two bare $14 oa 
Mm ee ee |= 








MISCELLANEOUS i 


ENGINE REBUILDING — Crankshaft 
grinding and _  wmetalizing John P 


‘|| AUTO AUCTION EVERY TUESDAY |} iets. ists: oe" 
IN THE HEART OF THE NATION - - - FORT WAYNE, IND. IMMEDIATE DELIVERY 
11:30 A Bring your cars or send them Monday, Monday Nite Automatic BraKinGs 

e 


e or Tuesday A.M. Our guarantee: You must be satisfied. * ae .- + a . 
Call us for Hotel Reservations: Red Arrows 
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EASTBROOK 1254 CARRYING BAGS, SAFETY CHAINS, | ! 
BRAKE KIT ATTACHMENTS | 
Ns eat whe awadcad ee eeb i eus bee ekeeteweee ee RT ee ee 
Volume Users—You Can Save . 
FORT WAYNE AUCTION CO oe Yanan in ewe] || es 
joney on Quan ea TRADE N T : 
(WEBSTER-MARKER MOTORS) | 
Fire Extinguishers, New, Surplus, | Car Dealer [] Truck Dealer [] Manufacturer [] 
Owners:” CARL E. MARKER - DENZIL V. WEBSTER An Tee: ... . Se Gap | Jobber [] _Insurance [] Financial (] _— Supplier [1 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers Tow Bar Sales Company |! 
Direct Factory Distributors | eae an i 2 ells sit opel aa oe ia Ad Si 
324 Ww. MAIN ST. FORT WAYNE, IND. 100 So. CLINTON ST. CHICAGO 6 WL. | eee meee ewer sere eeeeeeee 921-49 
DE 2-0700 - AN 3-8886 - DO 3-8373 H 












in engineering and research in Chrysler Corporation 


The greatest car values in our history. 
Cost less to operate and maintain... 
your dollars go farther. 


Far safer cars. With better brakes. . . 
with hoods designed so you can safely 
see the road . . . with wider no-distor- 
tion windshields and rear windows for 
safer vision. 


Far more comfortable cars. With chair 
height seats—no crouching on the floor. 
With room for your hat—no cricks in 
your neck! With sensible doors—so you 
won't have to be an acrobat to get in 
and out! 


Cars that are easy to park—that handle 
easily in traffic—that fit in your garage! 


® 


© 


® 


PROMISES OUR NEW 
CARS WILL KEEP... 


... through common sense U l and imagination 


Still finer, more dependable high com- 
pression engine performance. More 
horsepower! Better acceleration. 
Greater dependability. 


Functional design—cars engineered 
from the inside out—cars of well-bred 
beauty that reflect the common sense 
and the imagination of the great engi- 


neering underneath. 


More than 50 advances in comfort, 
safety, convenience, and performance— 
all thoroughly tested and proved on the 
road throughout America under the 
worst extremes of weather and road 
conditions. 


AGAIN YOU GET THE GOOD THINGS FIRST FROM CHRYSLER CORPORATION 












FRIDAY 


See the NEW DODGE. .... February 25 








SATURDAY 


See the NEW DE SOTO rte March 5 


DeSoto 
Uy hg 
soe the NEW CHRYSLER . .. oe 


FRIDAY 


see the NEW PLYMOUTH... mact 1s 
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